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THE ON-DEMAND ECONOMY

NEVER PUMP 

On-Demand Fuel Delivery

3+ Million Gallons Delivered

Pre- and post-pandemic, there has been (and continues 
to be) a massive consumer migration towards on-
demand commerce. 

This market shift has been especially challenging for 
brick-and-mortar business operators, many of whom 
have shuttered their doors; this includes a reduction of 
gas stations throughout the country.

Ticker Nasdaq: EZFL

Market Cap (as of Sept. 30, 2021) $ 106.1 M

Price (as of Sept. 30, 2021) $ 4.09

Shares Outstanding ~25,940,000

Year End Date December 31
YET, MOST FUELING IS STILL ‘SELF-SERVICE’ 

Leading On-Demand Mobile Fuel Service

EzFill enjoys a first-mover-advantage in the 
emerging and fast-growing market for scheduled and 
on-demand fueling of fleet vehicles, automobiles and 
specialty vehicles (boats and construction 
equipment).  Additionally, the company is a market 
share leader it’s home market, Florida.

EzFill employs an app-based interface 
that offers customers the convenience of selecting 
the time and location of touch-free fueling. The 
management team brings together decades of 
collective experience in the automotive, global 
shipping, petroleum and financial industries. 

B2C and B2B Strategy Opportunity Set and Expansion

• B2C model creates long-term, scheduled subscription 
customers in the massive on-demand consumer 
audience

• Dedicated, on-demand fueling is more cost effective for 
consumers

• B2B model provides scheduled fuel service to operators 
of large fleets of vehicles (i.e., delivery trucks) and 
facilities (i.e., office parks or parking facilities)

• Large fleet and facilities provides recurring revenue 
stability and a foundation from which to service upwards 
of 1000s of vehicles at a single location

• Gasoline-powered vehicles represent 95% of all vehicles 
sold in the $500B fuel market

• Pre- and post-pandemic, there continues to be a massive 
consumer migration towards on-demand commerce

• Capitalizing on its first-mover advantage and growing 
brand awareness in Miami leads to an opportunity to 
capture additional market share in Florida and to deploy 
our business model throughout the U.S.

• Opportunity to increase margins by running more 
efficient routes and gaining pricing power with fuel 
suppliers
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Information about Forward-Looking Statements
This fact sheet may contain forward-looking statements made pursuant to the Private Securities Litigation ReformAct of
1995. Words suchas “anticipate,” “estimate,” “expect,” “intend,” “plan,” “project” andother similarwords andexpressions are
intended to signify forward-looking statements. Forward-looking statements are not guarantees of future results and
conditions but rather are subject to various risks and uncertainties. Some of these risks and uncertainties are identified in
the company’s filings with the SEC. The occurrence of any of these risks and uncertainties could have a material adverse
effect on the company’s business, financial condition, and results of operations. For additional disclosure regarding risks
faced by EZ.Fill., please see our public filings with the Securities and Exchange Commission, available on the Investors
sectionofourwebsiteandontheSEC'swebsiteatwww.SEC.gov.

Michael McConnell, CEO
Michael is an executive with 32 years’ experience in automotive sales 
finance for Nissan Motors Acceptance Corporation. Before retiring in 
2017 as the VP of Operations and Commercial Credit, where he 
managed over 1,200 employees, Mike was the VP of Sales. Along the 
way he chaired the Commercial Credit committee as well as the 
Pricing and Policy committee. Mike was also the company 
representative for regulatory and legal matters. 

Arthur Levine, CFO 
Arthur brings multinational experience at publicly traded and 
privately held companies with particular expertise leading startups 
and emerging growth companies through financings, strategic 
planning, the IPO process and beyond. After starting his career in a 
Big Four accounting firm, Arthur gained experience building finance 
teams, improving internal controls and processes, implementing ERP 
systems and evaluating complex GAAP, governance and SEC 
reporting issues. He is a graduate of the Wharton School of the 
University of Pennsylvania. Arthur is a Certified Public Accountant.

INDUSTRY-EXPERIENCED TEAM

Contact Us
305 791 1169    | getyourezfill.com

What Customers Say

“Love this service! I placed my order, went 

to sleep and woke up to a full tank of gas.”

“Thank you EzFill for always showing up on time 

and as scheduled. We truly appreciate it!”

EASY, INTUITIVE APP 
ENGAGEMENT AND EXPERIENCE

See The Market Pricing We Offer In Your Area

System proactively solicits customer fills and 
combines recurring customer orders

Select Convenient Delivery Times 

Regularly updated delivery windows cater to customer schedules

Schedule The Next Delivery or Subscribe for Recurring Services

Consistent, helpful customer services foster consumer engagement

Cheryl Hanrehan, COO 
Cheryl is a global shipping executive with 16-years of experience 
coordinating teams in US, Europe, Asia and South America. As the 
President of Dillon Maritime she was the lead negotiator for one of 
the largest 5-year coal shipment contracts of affreightment with 
Drummond Coal. Before that, as President of Kingston Marine USA 
she set up new shipping operations from a private off-shore port and 
handled client relationships, new business development and joint 
venture projects. Cheryl has an MBA from Georgetown University and 
a BBA from the University of Texas at Austin.

Richard Dery, CCO
Rick is a distinguished downstream petroleum veteran with career 
beginning 34 years ago at Gulf Oil where he was the Senior Vice 
President of Sales and Marketing, leading a $7 billion branded sales 
group. During his time, he negotiated multi-year, multi-million-dollar 
contracts and renewals with MLB, NFL, NHL and NBA to support 
national sales objectives. Rick also maximized return on a company 
owned, but franchisee operated, $300 million real estate portfolio of 
gasoline retail stations. Rick is a twice decorated veteran, honorably 
discharged from the United States Air Force.


