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DISCLAIMER AND FORWARD–LOOKING STATEMENTS
This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act 

of 1934. Forward-looking statements generally relate to future events or our future performance. In some cases, you can identify forward-looking statements because 

they contain words such as “will,” “expect,” “plan,” “going to,” “intend,” “target,” “project,” “believe,” “estimate,” “potential,” or “continue,” or the negative of 

these words or other similar terms or expressions that concern our expectations, strategy, priorities, plans, or intentions. Forward-looking statements are inherently 

subject to risks and uncertainties, some of which cannot be predicted or quantified. You should not put undue reliance on any forward-looking statements. Forward-

looking statements should not be read as a guarantee of future performance or results and will not necessarily be accurate indications of the times at, or by, which 

such performance or results will be achieved, if at all.

The forward-looking statements in this presentation are based on information available to us as of the date hereof, and we disclaim any obligation to update any 

forward-looking statements, except as required by law. In light of these risks and uncertainties, the forward-looking events and circumstances discussed in this 

presentation may not occur and actual results could differ materially from those anticipated or implied in the forward-looking statements. Forward-looking statements 

in this presentation include, but are not limited to, statements regarding Spire’s total addressable market and market opportunity and our 2021 expected revenue. Our 

expectations and beliefs regarding these matters may not materialize, and actual results in future periods are subject to risks and uncertainties, including changes in 

our plans or assumptions, that could cause actual results to differ materially from those projected. These risks include potential disruption of customer purchase 

decisions resulting from global economic conditions including from an economic downturn or recession in the United States or in other countries around the world, 

relative growth of Spire’s revenue and annual recurring revenue (ARR), the failure of the Spire and exactEarth businesses (including personnel) to be integrated 

successfully, our ability to maintain the listing of Spire’s securities on the New York Stock Exchange, our ability to address the market opportunity for Space-as-a-

Service, the ability to implement business plans, forecasts, and other expectations, and identify and realize additional opportunities, the risk of downturns, new 

entrants and a changing regulatory landscape in the highly competitive space data analytics industries, developments in and the duration of the COVID-19 pandemic 

and the resulting impact on business and operations, and the business of customers and partners, including the economic impact of safety measures to mitigate the 

impacts of COVID-19, the potential inability to manage effectively any growth experienced, the ability or inability to develop new products and services. The forward-

looking statements contained in this presentation are also subject to other risks and uncertainties, including those more fully described in our Quarterly Report on 

Form 10-Q for the fiscal quarter ended September 30, 2021. Except as required by law, Spire Global, Inc. does not undertake any obligation to publicly update or 

revise any forward-looking statement, whether as a result of new information, future developments or otherwise.
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Three Unique Satellite Categories 

Spire owns and 

operates the world’s 

largest constellation 

of listening satellites 

Talking
Communications 

Looking
Imagery

Listening
Radio Frequencies

• Global coverage, 100+ times a day, including 

remote regions like oceans & poles(1)

• Software defined nature fuels continuous 

innovation in-orbit 

• Fully deployed constellation - 100+ satellites 

in operation(1) Daily average as of September 30, 2021



Spire Offers Four Distinct Solutions
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SPIRE MONETIZES PROPRIETARY PRODUCTS ACROSS A BROAD AND GROWING RANGE OF INDUSTRIES

Precise space-based data, insights  

and predictive analytics used for  

highly accurate ship monitoring,  

ship safety and route optimization

Precise space-based data, insights  

and predictive analytics used for  

highly accurate aircraft monitoring,  

safety and route optimization

Precise space-based data, insights  

and predictive analytics used for  

highly accurate weather forecasting

Leverage Spire’s proven, low risk  

development lifecycle and  

proprietary infrastructure to  

provide “Space-as-a-Service”

Financial

Services
Insurance Logistics Maritime Mining Oil & Gas Real Estate Scientific Telecom / Transportation

Research IoT

Current and Target Industries

Aerospace Agriculture Automotive Aviation Construction Govt. Govt. Academia Energy Fishing

(Civilian) (Defense)

MARITIME AVIATION SPACE SERVICESWEATHER
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Spire’s Four Levels of Service Capture the Full Value Chain

Predictive 

Analytics

Clean 

Data
SolutionsSmart 

Data

Data analysis is essential in solving complex business challenges 

3rd Party  

Data

AI / ML / Proprietary  

Algorithms
Collect Once Sell Many TimesLEMUR

Full-fledged solutions 

that may incorporate 

analytics, visualization, 

predictions and 

advisory services

Adding proprietary 

analytics on top of 

smart data to 

predict future 

outcomes

Combining Clean 

Data with 3rd 

party data sets to 

identify trends and 

generate insights

Delivering raw data 

collected from satellites 

including, ADS-B, S-AIS, 

Radio Occultation, and 

more 

“What is happening” “What will happen” “What you should do”
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Spire’s Four Growth Pillars

Expand the Capabilities of our Data and our Analytics

Invest in Sales, Marketing and Product

Expand into New Geographies and Use Cases

Execute strategic acquisitions to strengthen our market position 



Spire is uniquely positioned to benefit from Global 
generational trends
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~$100B Total Addressable Market

Source: Report and analysis from consulting company

(1)  Assumes $0.9 - $1.5 trillion of damages caused by climate change could be avoided through perfect weather forecasting and providers of perfect weather 

forecasts could expect to capture 20% of the value they provide to customers

$39

$22

$22

$8

Space Services  

Weather

2025E

$91bn

Long-term  

OpportunitySpire’s TAM

Aviation  

Maritime

Weather

Space Services

• Rapidly increasing investment in the 

space economy drives new applications

• Increased global competition for space 

supremacy

Aviation

• New government regulations requiring use 

of ADS-B for safety purposes 

• Further digitalization of the aviation 

industry to drive operational efficiencies

Maritime

• Rapidly increasing digitalization of the 

maritime industry, which is responsible 

for up to 90% of global trade

Weather

• Accelerating impact of weather on 

Global GDP due to climate change

• Advances in AI machine learning 

enhance prediction capabilities

Identified ~175 major use cases and up to 200K customers across the 

Aviation, Maritime, Weather & Space Services Markets

$180 - $300bn(1)
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Spire’s ARR Growth Compares Favorably With Best-in-
Class SaaS Companies

Annual Recurring Revenue Evolution Years from $1 million to $100 million ARR(1)

($ in millions)

Years

($ in millions)

$0

$20

$40

$60

$80

$100

1 2 3 4 5 6 7 8 9 10 11 12 13 14

$2 

$8 

$18 

$36 

$71 

102.5

2017 2018 2019 2020 2021 2022E

Source: BVP Nasdaq Emerging Cloud Index; https://www.bvp.com/bvp-nasdaq-emerging-cloud-index as of February 2021
Note: All Spire financials actual through 2020, preliminary for 2021, and management estimates for 2022. Year 5 Spire ARR data based on management estimates
(1) Uses quarterly revenue times four as a proxy for ARR and assumes it takes 24 months from founding to $1 million ARR where data is unavailable

about:blank
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Median 2022P EV / Revenue vs. Peers

(1) Source: Company EV data provided by Factset & CapitalIQ as of 02/04/2022. 2022 estimated revenue data based on company's latest analyst estimates if available.
(2) Space Companies that IPOed in the US in 2021 include Arqit Quantum (ARQQ), AST SpaceMobile (ASTS), Astra Space (ASTR), Blacksky Technology (BKSY), Momentus (MNTS), 

Planet Labs (PL), Satellogic, Rocket Lab (RKLB), and Tomorrow.io. Satellogic and Tomorrow.io are multiples from the SPAC business combination announcement. 
(3) High Growth Data and Analytics Companies include Palantir (PLTR), Snowflake (SNOW), mongoDB (MDB), DataDog (DDOG).

High Growth Data and Analytics Companies Space Companies that IPOed in the US in 2021
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Thank you!
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