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Safe Harbor Statement
This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities 
Exchange Act of 1934, as amended.  Forward-looking statements are subject to risks, uncertainties and assumptions and are identified by words such as “expects,” 
“estimates,” “outlook,” “anticipates,” “believes,” “implies”, “could,” “opportunities,” “plans,” ”may,” “will,”  and other similar words. All statements addressing operating 
performance, events, or developments that Graham Corporation expects or anticipates will occur in the future, including but not limited to, its dividend, any future waivers 
of financial covenants or compliance with the terms of its credit agreements, any amendments to its credit facility, its ability and the timing needed to address challenges in 
its defense business, including at the Batavia, NY operations, profitability of future projects, the development and impact of better documentation of build processes and 
pricing models, its ability to meet customers’ delivery expectations, the future impact of low margin defense projects and related cost overruns, anticipated capital 
contributions, the future expected contributions of BN, expected expansion and growth opportunities within its domestic and international markets, anticipated revenue, 
margins, adjusted EBITDA, adjusted EBITDA margins, and SG&A expenses, the timing of conversion of backlog to sales, market presence, profit margins, tax rates, foreign 
sales operations, its ability to improve cost competitiveness and productivity, customer preferences, changes in market conditions in the industries in which it operates, 
labor constraints, the effect on its business of volatility in commodities prices, including, but not limited to, changes in general economic conditions and customer behavior, 
forecasts regarding the timing and scope of the economic recovery in its markets, its acquisition and growth strategy and its operations in China, India and other 
international locations, are forward-looking statements. Because they are forward-looking, they should be evaluated in light of important risk factors and uncertainties. 
These risk factors and uncertainties are more fully described in Graham Corporation’s most recent Annual Report filed with the Securities and Exchange Commission, 
included under the heading entitled “Risk Factors.” 

Should one or more of these risks or uncertainties materialize or should any of Graham Corporation’s underlying assumptions prove incorrect, actual results may vary 
materially from those currently anticipated. In addition, undue reliance should not be placed on Graham Corporation’s forward-looking statements. Except as required by 
law, Graham Corporation disclaims any obligation to update or publicly announce any revisions to any of the forward-looking statements contained in this presentation. 

Use of Forward-Looking Non-GAAP Financial Measures

Forward-looking adjusted EBITDA, adjusted EBITDA margin and adjusted diluted earnings per share are non-GAAP measures. The Company is unable to present a 
quantitative reconciliation of these forward-looking non-GAAP financial measures to their most directly comparable forward-looking GAAP financial measures because such 
information is not available, and management cannot reliably predict the necessary components of such GAAP measures without unreasonable effort largely because 
forecasting or predicting our future operating results is subject to many factors out of our control or not readily predictable. In addition, the Company believes that such 
reconciliations would imply a degree of precision that would be confusing or misleading to investors. The unavailable information could have a significant impact on the 
Company’s fiscal 2023 and future financial results. These non-GAAP financial measures are preliminary estimates and are subject to risks and uncertainties, including, 
among others, changes in connection with purchase accounting, quarter-end and year-end adjustments. Any variation between the Company’s actual results and 
preliminary financial data set forth in this presentation may be material.
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Deepening Presence in Defense and Space Industry

• Highly specialized propulsion and ejection systems for a variety of undersea defense applications

• Customized, highly engineered surface condensers for Naval Nuclear Propulsion Program  

• Serving the private space exploration market; Leader in specialized turbomachinery for cryogenic rocket engine fuels

• Employs knowledge in rotating equipment, power generation cycles, electrical and thermal management systems

• Growing lifecycle management and repair opportunities

Recently shipped two first article Navy projects; on track to meet remaining delivery 
requirements



4

Strong Visibility: Current Defense Programs and Pipeline

SSN Virginia Class SubsCVN Carrier SSBN Columbia Class Subs

Content

Condensers, ejectors, heat exchangers, pumps and regulators

Value

$40 to $50 million / carrier $30 to $40 million / sub $30 to $40 million / sub

U.S. Navy strategic ship budgets and build plans remain strong
• Ford Aircraft Carrier: 1 every 4 years, 10 planned, 2 complete
• Virginia Submarine: 2/year through 2049
• Columbia Submarine: 1/year after the first two boats for 12 total
• SSN(X) next gen attack submarine design has begun
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Large Energy & Petrochemical Installed Base and New Energy Opportunity

• Leveraging installed base with improved lead management process; Domestic aftermarket budgets returning after 
industry and pandemic downturn

• Expanding international presence into more price sensitive markets

• Implemented Performance Improvement engineering team

• Developing “Advanced Energy” opportunities: Cryogenic fluid systems for hydrogen production, distribution, and 
fueling systems
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Visual: Growth Businesses with Strategies for Expanding Margins
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$90.6 $97.5

$122.8
$135-$150

~$200

FY 2020 FY 2021 FY 2022 FY 2023E² ³ FY 2027 Goal³

Long-term Goals: Expect High Single Digit Growth and Expanded Margins

3.3%

5.2%

(4.1%)

5.6%

10%-15%

Adjusted EBITDA Margin¹

¹ Adjusted EBITDA margin is a non-GAAP measure.  See Slide 2 for more information and the Appendix for historical reconciliation information.
² FY 2023E mid-point of outlook provided on July 29, 2022
³ Projections are based on Company estimates as of July 29, 2022 and are provided solely for illustrative purposes.  Actual results may vary.  
The Company undertakes no obligation to update this information.

Growth Drivers:  Barber-Nichols opportunities, building legacy Navy business and steady commercial business

Expect to deliver low double digit to mid-teens adjusted EBITDA margins¹

Sales ($ in millions)
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2022 2021 2022 2021

Net income (loss) 676$              (3,126)$         (8,773)$         2,374$          

 Acquisition related inventory step-up expense -                      -                      95                   -                      

 Acquisition & integration costs 54                   169                562                -                      

 Change in fair value of contingent consideration -                      -                      (1,900)            -                      

 CEO and CFO transition costs -                      -                      1,182             -                      

 Debt amendment costs 153                -                      278                -                      

 Net interest expense (income) 157                22                   400                (156)               

 Income taxes 215                (745)               (2,443)            893                

 Depreciation & amortization 1,475             820                5,599             1,945             

Adjusted EBITDA 2,730$          (2,860)$         (5,000)$         5,056$          

Adjusted EBITDA margin % 7.6% -14.2% -4.1% 5.2%

Three Months Ended
June 30,

Year Ended
March 31,

(Unaudited, $ in thousands)

Non-GAAP Financial Measure:

Adjusted EBITDA is defined as consolidated net income (loss) before net interest expense, income taxes, depreciation, amortization, other acquisition related 
(income) expenses and other nonrecurring expenses.  Adjusted EBITDA margin is defined as Adjusted EBITDA as a percentage of sales. Adjusted EBITDA and 
Adjusted EBITDA margin are not measures determined in accordance with generally accepted accounting principles in the United States, commonly known 
as GAAP.  Nevertheless, Graham believes that providing non-GAAP information, such as Adjusted EBITDA and Adjusted EBITDA margin, are important for 
investors and other readers of Graham's financial statements, as it is used as an analytical indicator by Graham's management to better understand 
operating performance.  Moreover, Graham’s credit facility also contains ratios based on EBITDA.  Because Adjusted EBITDA and Adjusted EBITDA margin 
are non-GAAP measures and are thus susceptible to varying calculations, Adjusted EBITDA and Adjusted EBITDA margin, as presented, may not be directly 
comparable to other similarly titled measures used by other companies. 

Adjusted EBITDA Reconciliation


