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Forward-Looking Statements
This communication contains “forward-looking statements” within the meaning of the safe harbor provisions of the U.S. Private Securities Litigation
Reform Act of 1995. In some cases, you can identify these statements by forward-looking words such as “anticipates,” “estimates,” “expects,”
“targets,” “intends,” “plans,” “predicts,” “projects,” “should,” “will,” or “continue,” the negative of these terms and other similar terminology.
Forward-looking statements in this presentation include statements about the potential impact of the COVID-19 pandemic on our business and
operating results; our future financial performance; product pipeline and development; our business model and strategies for commercialization
and sales of commercial products; regulatory progression; potential collaborations, partnerships and licensing arrangements and their contribution
to our financial results, cash usage, and growth strategies; and anticipated trends in our business. These and other forward-looking statements are
predictions and projections about future events and trends based on our current expectations, objectives and intentions and premised on current
assumptions. Our actual results, level of activity, performance, or achievements could be materially different than those expressed, implied, or
anticipated by forward-looking statements due to a variety of factors, including, but not limited to: the severity and duration of the evolving
COVID-19 pandemic and the resulting impact on macro-economic conditions; the impact of increased competition; disruptions at our key
facilities; changes in customer preferences and market acceptance of our products; competition for collaboration partners and licensees and the
successful execution of collaborations and licensing agreements; the impact of adverse events during development, including unsuccessful field
trials or disruptions in seed production; the impact of improper handling of our product candidates by unaffiliated third parties during
development, such as the improper aerial spraying of our high fiber wheat product candidate; failures by third-party contractors; inaccurate
demand forecasting; the effectiveness of commercialization efforts by commercial partners or licensees; our ability to make grain sales on terms
acceptable to us; the timing of our grain sales; our ability to collect accounts receivable; disruptions to supply chains, including transportation and
storage functions; commodity price conditions; the impact of changes or increases in oversight and regulation; disputes or challenges regarding
intellectual property; proliferation and continuous evolution of new technologies; management changes; dislocations in the capital markets; and
other important factors discussed under the caption entitled “Risk Factors” in our Annual Report on Form 10-K and subsequent filings on Form 10-Q
or 8-K with the U.S. Securities and Exchange Commission. We do not assume any obligation to publicly provide revisions or updates to any forwardlooking statements, whether as a result of new information, future developments or otherwise, should circumstances change, except as otherwise
required by law.
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We use leadingedge science
to deliver
disruptive plantbased
innovations
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Advancement of Soybean Go-To-Market
Strategy
Launch – Q2 2020

2020 – 2021

2021+

• Proof of concept

• Advance go-to-market

• Complete advancement

• Developed scalable
supply chain

• Sell grain to processors
who will market products

• Sell seed to processors
who contract with growers

• Established customer
demand

• Reduce soybean-related
workforce

• Partner with processors on
future product launches
and enhancements

• Sell products resulting
from crush

• Wind down contractual
commitments
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Positioned To Disrupt
Leader in gene editing
with broad IP portfolio
covering TALEN® and
other gene editing tools

Focused exclusively on
plants, which can have
applications as inputs
across many industries

Proof of concept food
product in market, with
strong product pipeline
advancing
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Our TALEN® Gene-Editing Process

Two TALEN® recognize their
DNA target

A controlled cut is induced
in the gene-of-interest

DNA repairs itself

After repair, DNA target is
no longer present
(knocked-out)
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What Differentiates TALEN From Other Platforms?

DNA Targeting

Specificity

Intellectual property

TALEN can be engineered to
bind any DNA sequence
anywhere in the genome,
regardless of how complex,
resulting in more precision than
other editing platforms

TALEN specificity can be
increased by extending the
DNA binding domain through
addition of more TALE domains

Calyxt's IP portfolio provides
clear path to commercialize
gene edited products
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Our Go-To-Market Strategies

TALEN® Licensing

Trait and Product Licensing

Seed Sales

License Calyxt’s TALEN technology
for licensees’ use in their own
development of specific traits for
negotiated upfront and annual
fees and potential royalties.

License Calyxt-developed traits or
products to downstream partners
with commercialization expertise for
negotiated upfront and milestone
payments and potential royalties.

Sale of seed to agricultural
processors, including millers and
crushers, or others in the relevant
crop’s supply chain, these sales of
seed are expected to result in
revenue for the Company.
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Core Go-To-Market Strategies
POTENTIAL CASH PAYMENTS THROUGHOUT THE DEVELOPMENT CYCLE

Strategy

Initiation

Periodic Fees

Commercialize

TALEN Licensing

Upfront fee based on
size of opportunity

Annual fees

Royalties

Trait Licensing

Upfront fee based on
size of opportunity

Milestone-based fees

Royalties

Seed Sales

--

--

Revenue from seed sales
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Prioritized Development Pipeline
Crop

Trait

Current
Development
Phase

Target Commercial
Planting Year1

Target
Go-To-Market
Strategy

Partner
Status2

PHASE 3

2021

SEED

PROSPECTI NG

Improved digestibility

P H AS E 2

2021

TRAIT

CONTRACTING

Wheat

High fiber

P H AS E 2

2022

SEED

PROSPECTI NG

Soybean

High oleic, low linolenic (HOLL)

P H AS E 2

2023

SEED

Hemp

Marketable Yield

DISCOVERY

2023

SEED
TRAIT

Hemp

Low THC for fiber, food, & therapeutics

DISCOVERY

2024

SEED
TRAIT

Oat

Gluten free and cold tolerant

DISCOVERY

2026

Soybean

Enhanced HOLL

P H AS E 2

2026

Soybean

High saturated fat

DISCOVERY

2026

Pulse

Improved protein profile and flavor

PRE-DISCOVERY

2027

Soybean

High oleic

Alfalfa

SEED
TRAIT
SEED
SEED
TRAIT

PROSPECTI NG

TRAIT

Calyxt is also actively negotiating agreements with potential partners with respect to specific opportunities for which development activity would only
commence upon reaching a commercial agreement.
1

See the information on page 2, “Forward-Looking Statements,” for factors that may impact the product pipeline, including the timing of anticipated launches.
development funnel phases represent various stages of advancement, prospecting refers to Calyxt having discussions with a potential partner or partners.

2 Partner
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Second Quarter IP Update
Licensed a new geneediting method from
University of Minnesota,
expected to increase
product development
efficiency and our editing
capabilities in several crops

New provisional patent
applications filed that are
focused on expanding our
gene-editing technology
portfolio; advancements in
hemp, soybean, and wheat;
and additional germplasm
generated from our
breeding pipeline

Patent granted in Australia
covering CRISPR gene
editing in plants, the
intellectual property was
invented in Dr. Dan Voytas’
lab at the University of
Minnesota and is exclusively
licensed to us
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Second Quarter Revenue Information
SECOND QUARTER REVENUE GROWTH OF 466 BPS

Driver

$ in millions
2019 second quarter revenue

$

0.4

Driver of year over year revenue growth:
Volume

487 bps

Pricing

(37 bps)

Mix

16 bps
2020 second quarter revenue

$

2.3

Percent of Revenue:

Meal

79%

Oil

18%
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Second Quarter Gross Margin Information
SECOND QUARTER GROSS MARGIN, AS ADJUSTED CHANGE OF 167 BPS

$ in millions
2019 second quarter gross margin, as adjusted

Driver
$

(0.3)

Driver of year over year change in gross margin, as
adjusted:

Volume

(22 bps)

Pricing

(50 bps)

Mix

95 bps

Cost

(916 bps)

NRV

726 bps

2020 second quarter gross margin, as adjusted

$

(0.8)
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Second Quarter Financial Results
Quarter Ended June 30,
$ in millions except per share amounts

2020

2019

Revenue

$

2.3

$

0.4

Gross margin, as reported

$

(3.0)

$

0.1

Gross margin (%)
Gross margin, as adjusted ¹

(131%)
$

(0.8)

26%
$

(34%)

Gross margin, as adjusted (%)

(0.3)
(69%)

Operating expenses

$

8.0

$

9.6

Net loss

$

(10.9)

$

(9.4)

Basic and diluted EPS

$

(0.33)

$

(0.29)

Adjusted EBITDA ¹

$

(6.5)

$

(6.6)

Net cash used

$

12.2

$

7.8

¹ Gross margin, as adjusted and adjusted EBITDA are non-GAAP measures. Reconciliations provided to gross margin and net loss,
the associated GAAP measures.
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Cash Usage Bridge
Six Months Ended June 30, 2020
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Ending balance includes cash, cash equivalents, restricted cash, and short-term investments

2020 Financial Guidance Revisions
REVI SED AS OF AUGUST 6, 2020

Financial Metric

Revised Expectation

Revenue

$17M to $19M

Gross Margin, As Adjusted2

SUSPENDED

Net Cash Used

$43M to $47M3

Grain purchases of the 2020 crop are expected to be approximately 40 percent in the fourth quarter of 2020 and approximately 60 percent over the first and
second quarters of 2021.
The revised revenue guidance includes the sale of an expected percentage of grain that we are contracted to purchase in the fourth quarter of 2020. Our
target is to convert the year-end 2020 investment in inventory and accounts receivable of between $15 million and $17 million to cash in the first 60 days of 2021.
Based on this grain purchase plan, our grain revenue for 2021 is expected to be between $22 million and $24 million, with seed revenue incremental to that
amount. If we are able to complete the sale of all grain we are contracted to purchase in the fourth quarter of 2020, our revenue would increase to between
$23 million and $25 million, with a corresponding decrease in 2021 grain revenue, and if we collected all of the related receivables, our expected cash usage in
2020 would be in the range of between $32 million and $34 million.
1 The revised guidance is as of August 5, 2020 and we undertake no obligation to update our assumptions, expectations, or our guidance as of any subsequent date. See the information on page 2, “Forward-Looking

Statements,” for factors that may impact the achievement of the revised guidance.
Gross margin, as adjusted, reflects just our soybean products and is a non-GAAP measure.
3 Includes an investment in accounts receivable and inventory of between $15 million and $17 million.
2
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FINAL REMARKS
AND Q&A
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Use of Non-GAAP Financial Information
To supplement our audited financial results prepared in accordance with GAAP, we have prepared certain non-GAAP measures that include or exclude special
items. These non-GAAP measures are not meant to be considered in isolation or as a substitute for financial information presented in accordance with GAAP
and should be viewed as supplemental and in addition to our financial information presented in accordance with GAAP. Investors are cautioned that there are
material limitations associated with the use of non-GAAP financial measures. In addition, other companies may report similarly titled measures, but calculate
them differently, which reduces their usefulness as a comparative measure. Management utilizes these non-GAAP metrics as performance measures in
evaluating and making operational decisions regarding our business.
We present gross margin, as adjusted, a non-GAAP measure that includes the effects of high oleic soybean products sold with no associated cost of goods sold
because those costs were expensed as R&D in a prior period and that also includes the impact of any net realizable value adjustments to our inventories
occurring in the period, which would otherwise have been recorded as an adjustment to value in a prior period or would have been recorded in a future period
as the underlying products are sold.
We provide a reconciliation of gross margin, as adjusted, to gross margin, which is a most directly comparable GAAP financial measure. We provide gross
margin, as adjusted because we believe that this non-GAAP financial metric provides investors with useful supplemental information at this stage of
commercialization as the amounts being adjusted affect the period to period comparability of our gross margins and financial performance.
We present adjusted EBITDA and define it as net loss excluding interest, net, income tax expense, depreciation and amortization expenses, stock-based
compensation expenses, Section 16 officer transition expenses, research and development payroll tax credits that are no longer realizable, Grain Costs
expensed as R&D and net realizable value adjustments to inventories.
We provide a reconciliation of adjusted EBITDA to net loss, which is the most directly comparable GAAP financial measure. Because adjusted EBITDA excludes
non-cash items and discrete or infrequently occurring items, we believe that adjusted EBITDA provides investors with useful supplemental information about the
operational performance of our business and facilitates comparison of our financial results between periods where certain items may vary significantly
independent of our business performance.
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Gross Margin GAAP to Non-GAAP
Reconciliations

Quarter Ended June 30, 2020

$ in Thousands

Gross margin (GAAP measure)

2020
$

Gross margin percentage

2019

(3,014)

$

105

(131%)

26%

—

(386)

2,221

—

Non-GAAP adjustments:
Grain costs expensed as R&D in a
prior period
Net realizable value adjustment to
inventories
Gross margin, as adjusted
Gross margin, as adjusted percentage

$

(793)
(34%)

$

(281)
(69%)
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Adjusted EBITDA GAAP to Non-GAAP
Reconciliations
Quarter Ended June 30, 2020
$ in Thousands

Net loss (GAAP measure)

2020
$

2019
(10,902)

$

(9,403)

Non-GAAP adjustments:
(154)

(92)

—

—

452

342

1,797

2,304

—

(386)

2,221

—

Section 16 officer transition expenses

17

671

Research and development payroll tax credit

—

(63)

Interest, net
Income tax expense
Depreciation and amortization expenses
Stock-based compensation expenses

Grain costs expensed as R&D
Net realizable value adjustment to inventories

Adjusted EBITDA

$

(6,509)

$

(6,627)
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APPENDIX
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Corporate Leadership Team

Jim Blome
CEO
•

•

•

•

•

Former CEO of Bayer
CropScience LP (North
America)
Over 25 years of leadership
in the agriculture industry
Former Executive VP & COO,
Valent USA

Dan Voytas, Ph.D.
CSO
•

•

•

Former Executive VP,
Agriliance LLC
Former President, Agtrol
International

•

•

Inventor of TALEN®
Technology
Elected to National
Academy of Sciences in
2019
Professor and Director of
Genome Engineering
Department at the
University of Minnesota
Elected Fellow of the
American Association for
the Advancement of
Science
Ph.D. in Genetics, Harvard

Bill Koschak
CFO
•

•

•

•

•

•

Over 27 years of diverse
financial roles across
industries
VP of Finance and Interim
General Manager,
Medtronic
Corporate CFO, Young
America
Vice President, Finance,
General Mills
Audit Partner, KPMG

Debra Frimerman
GC
•

•

•

Extensive legal experience in
agriculture and food &
beverage industries
Associate General Counsel at
Syngenta NA
Lawyer at Stoel Rives LLP and
Lindquist & Vennum PLLP

Travis Frey, Ph.D.
CTO
•

•

•

•

Inventor on over 15 Patents
and Pending Patents
Industry Leadership roles
spanning Gene Discovery,
Biotechnology, Breeding and
Trait Integration
MBA, University of ChicagoBooth
Ph.D. in Plant Science and
Biotechnology Univ. of
Delaware

MSP Business Journal 2016
CFO of the year
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