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Electrameccanica Vehicles Corp.
Interim Consolidated Statements of Financial Position
(Expressed in Canadian dollars)
 

  Note   

 
March 31,

2018
(Unaudited)   

December
31, 2017  

ASSETS          
Current assets          
Cash and cash equivalents   4  $ 5,861,327  $ 8,610,996 
Receivables   5   340,171   243,639 
Prepaid expenses       806,874   920,146 
Inventory       258,093   232,903 
       7,266,465   10,007,684 
 
Non-current assets             
Restricted cash       107,903   - 
Plant and equipment   6   2,518,557   1,393,683 
Goodwill and other intangible assets   7   1,260,014   1,260,014 
TOTAL ASSETS      $ 11,152,939  $ 12,661,381 
             
LIABILITIES             
Current liabilities             
Bank overdraft and demand loan   9  $ -  $ 123,637 
Trade payables and accrued liabilities   8   1,576,336   1,123,790 
Customer deposits       407,844   447,071 
Shareholder loan   17   9,344   10,383 
Promissory note   7   -   1,500,000 
Deferred income tax       149,794   149,794 
       2,143,318   3,354,675 
             
Non-current liabilities             
Derivative liability1   10   3,166,630   3,655,690 
TOTAL LIABILITIES       5,309,948   7,010,365 
             
EQUITY             
Share capital   11   25,293,271   22,718,282 
Common share subscription       -   750,000 
Share-based payment reserve   12   4,289,246   3,518,286 
Deficit       (23,739,526)   (21,335,552)
TOTAL EQUITY       5,842,991   5,651,016 
TOTAL LIABILITIES AND EQUITY      $ 11,152,939  $ 12,661,381 
 
Commitments (Notes 6 and 9)
Subsequent events (Note 20)
 
On behalf of the Board of Directors.
 
"Luisa Ingargiola”           "Steven Sanders"
 _______________          _______________
Director                            Director
 

1 Footnote: The warrant derivative liability is valued at fair value in accordance with International Financial Reporting Standards (“IFRS”).
There are no circumstances in which the Company would be required to pay cash upon exercise or expiry of the warrants. See Note 12.
 
The accompanying notes are an integral part of these interim consolidated financial statements  
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Electrameccanica Vehicles Corp.
Interim Consolidated Statements of Comprehensive Loss
(Unaudited - Expressed in Canadian dollars)
 
 
     3 months ended  

  Note   
March 31,

2018   
March 31,

2017  
          

Revenue

 
 
  $ 166,133  $ - 

Cost of revenue      102,668   - 
Gross profit      63,465   - 
 
 
         

Operating expenses

 
 
         

Amortization   6   51,029   24,910 
General and administrative expenses   13   975,217   482,809 
Research and development expenses   14   1,560,177   1,283,729 
Sales and marketing expenses   15   279,630   124,266 
Stock-based compensation expense   11   790,234   247,656 

       (3,656,287)   (2,163,370)
             
Loss before other items       (3,592,822)   (2,163,370)
             
Other items             

Accretion interest expense       -   20,277 
Changes in fair value of warrant derivative   10   (1,166,027)   - 
Foreign exchange loss/(gain)       (22,821)   5,922 

             
Net and comprehensive loss      $ (2,403,974)  $ (2,189,569)
             
Loss per share – basic and fully diluted      $ (0.10)  $ (0.10)
             
Weighted average number of shares outstanding – basic and fully diluted   11   24,468,974   20,987,233 
 
 
 
 
The accompanying notes are an integral part of these interim consolidated financial statements 

  2



Electrameccanica Vehicles Corp.
Interim Consolidated Statements of Changes in Equity
(Expressed in Canadian dollars)
 
 
     Share capital                    

  Note   
Number
of shares   Amount   

Share
subscription  

Share
issue cost  

Share-
based

payment
reserve   

Equity
component
reserve   Deficit   Total  

                            

Balance at Dec 31, 2016

 
 
   20,891,794  $12,998,482  $ 101,500  $(1,614,486)  $2,351,144  $ 39,130  $(9,969,180)  $3,906,590 

Shares issued for cash

 
 
   264,000   528,000   (100,000)   (55,266)   -   -   -   372,734 

Share issued for finders
fees

 
 
   2,500   5,000   -   -   3,223   -   -   8,223 

Stock-based
compensation

 
 
   -   -   -   -   247,656   -   -   247,656 

Net and comprehensive
loss for the period      -   -   -   -   -   -   (2,189,569)   (2,189,569)
Balance at March 31,
2017      21,158,294  $13,531,482  $ 1,500  $(1,669,752)  $2,602,023  $ 39,130  $(12,158,749)  $2,345,634 
 
 
                                 

Balance at December
31, 2017

 
 
   23,794,106  $25,789,209  $ 750,000  $(3,070,927)  $3,518,286  $ -  $(21,335,552)  $5,651,016 

Shares issued for cash   11   757,138   3,534,397   (750,000)   (337,787)   -   -   -   2,446,610 
Shares issued on exercise
of options   11   6,198   31,669           (19,274)           12,395 
Adjustment for warrant
derivative liability   10       (676,967)                       (676,967)
Shares issued for finders
fees   11   2,286   23,678   -   -   -   -   -   23,678 
Stock-based
compensation   11   -   -   -   -   790,234   -   -   790,234 
Net and comprehensive
loss for the period       -   -   -   -   -   -   (2,403,974)   (2,403,974)
Balance at March 31,
2018       24,559,728  $28,701,986  $ -  $(3,408,715)  $4,289,246  $ -  $(23,739,526)  $5,842,991 
 
During the year ended December 31, 2016, the Company completed a 1:5 forward share split and on May 15, 2018 the Company
completed a reverse share split on a 2:1 basis, all references to number of shares have been retroactively adjusted. See Note 11 for further
details.
 
 
The accompanying notes are an integral part of these interim consolidated financial statements 
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Electrameccanica Vehicles Corp.
Interim Consolidated Statements of Cash Flows
(Unaudited - Expressed in Canadian dollars)
 
 
  3 months ended  
       

  
March 31,

 2018   
March 31,

 2017  
Operating activities       
Loss for the year  $ (2,403,974)  $ (2,189,569)
Adjustments for:         

Amortization   51,029   24,910 
Stock-based compensation expense   790,234   247,656 
Non-cash services   23,678   - 
Interest accretion expense   -   20,277 
Change in fair value of warrant derivative   (1,166,027)   - 

Changes in non-cash working capital items:         
Receivables   (96,532)   (74,088)
Prepaid expenses   113,272   34,477 
Inventory   (25,190)   (3,475)
Trades payable and accrued liabilities   452,546   62,415 
Customer deposits   (39,227)   23,250 

Net cash flows used in operating activities   (2,300,191)   (1,854,147)
         
Investing activities         
Restricted cash   (107,903)   - 
Expenditures on plant and equipment   (1,175,903)   (127,196)
Purchase of Intermeccanica   -   (100,000)
Expenditures on trademarks and patents   -   (14,063)
Net cash flows used in investing activities   (1,283,806)   (241,259)
 
Financing activities         
Repayment of bank loan   (123,637)   - 
Repayment of shareholder loan   (1,040)   - 
Repayment of promissory note   (1,500,000)   - 
Proceeds on issuance of common shares – net of issue costs   2,459,005   380,957 
Net cash flows from financing activities   834,328   380,957 
 
Decrease in cash and cash equivalents   (2,749,669)   (1,714,449)
         
Cash and cash equivalents, beginning   8,610,996   3,916,283 
Cash and cash equivalents, ending  $ 5,861,327  $ 2,201,834 
 
 
The accompanying notes are an integral part of these interim consolidated financial statements
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Electrameccanica Vehicles Corp.
Notes to the Interim Consolidated Financial Statements
(Unaudited - Expressed in Canadian dollars)
For the three months ended March 31, 2018
 
1. Nature and continuance of operations
 
Electrameccanica Vehicles Corp (the “Company”) was incorporated on February 16, 2015, under the laws of the province of British
Columbia, Canada, and its principal activity is the development and manufacture of electric vehicles. The Company acquired
Intermeccanica International Inc. (“Intermeccanica”) on October 18, 2017, and its principal activity is the development and manufacture of
high end custom built vehicles. On January 22, 2018 the Company incorporated a wholly-owned subsidiary EMV Automotive USA Inc. in
Nevada, USA.
 
The head office and principal address of the Company are located at 102 East 1 st Avenue, Vancouver, British Columbia, Canada, V5T
1A4.
 
These consolidated financial statements have been prepared on the assumption that the Company will continue as a going concern,
meaning it will continue in operation for the foreseeable future and will be able to realize assets and discharge liabilities in the ordinary
course of operations. As at March 31, 2018, the Company’s principal activity, the development and manufacture of electric vehicles, is in
the development stage, and the Company’s continuation as a going concern is dependent upon the successful results from its electric vehicle
development and manufacturing activities and its ability to attain profitable operations and generate funds there from and/or raise equity
capital or borrowings sufficient to meet current and future obligations. It is anticipated that significant additional funding will be required.
These factors indicate the existence of a material uncertainty that may cast significant doubt about the Company’s ability to continue as a
going concern. Management intends to finance its operations over the next twelve months through private placement of equity capital.
Should the Company be unable to continue as a going concern, the net realizable value of its assets may be materially less than the amounts
on its statement of financial position.
 
2. Basis of preparation and significant accounting policies
 
The financial statements were authorized for issue on May 29, 2018 by the directors of the Company.
 
Statement of compliance with International Financial Reporting Standards
These interim consolidated financial statements have been prepared in accordance with International Financial Reporting Standards
(“IFRS”), as issued by the International Accounting Standards Board (“IASB”). Therefore, these financial statements comply with
International Accounting Standards (“IAS”) 34, Interim Financial Reporting.
 
Basis of preparation
The financial statements of the Company have been prepared on an accrual basis and are based on historical costs, modified where
applicable. The Company’s functional and presentation currency is the Canadian dollar.
 
Consolidation
The interim consolidated financial statements include the accounts of the Company and its wholly-owned subsidiaries, EMV Automotive
USA Inc., and Intermeccanica from the date of its acquisition on October 18, 2017 (Note 7). Inter-company balances and transactions,
including unrealized income and expenses arising from inter-company transactions, are eliminated on consolidation.
 
Significant estimates and assumptions
The preparation of financial statements in accordance with IFRS requires the Company to make estimates and assumptions concerning the
future. The Company’s management reviews these estimates and underlying assumptions on an ongoing basis, based on experience and
other factors, including expectations of future events that are believed to be reasonable under the circumstances. Revisions to estimates are
adjusted for prospectively in the period in which the estimates are revised.
 
Estimates and assumptions where there is significant risk of material adjustments to assets and liabilities in future accounting periods
include the fair value of the identifiable assets and liabilities acquired from Intermeccanica, the estimated recoverable amount of goodwill,
intangible assets and other long-lived assets, the useful lives of plant and equipment, fair value measurements for financial instruments and
share-based payments, and the recoverability and measurement of deferred tax assets.
 
 
 



Electrameccanica Vehicles Corp.
Notes to the Interim Consolidated Financial Statements
(Unaudited - Expressed in Canadian dollars)
For the three months ended March 31, 2018
 
 
Significant judgments
The preparation of financial statements in accordance with IFRS requires the Company to make judgments, apart from those involving
estimates, in applying accounting policies. The most significant judgments in applying the Company’s financial statements include:
 
• The assessment of the Company’s ability to continue as a going concern and whether there are events or conditions that may give rise to

significant uncertainty;
• the classification of financial instruments; and
• the calculation of income taxes require judgement in interpreting tax rules and regulations.
 
Change in accounting policy - Financial Instruments
 
The Company adopted the requirements of IFRS 9 Financial Instruments (“IFRS 9”) as of January 1, 2018. IFRS 9 replaces IAS 39
Financial Instruments: Recognition and Measurement (“IAS 39”). IFRS 9 utilizes a revised model for recognition and measurement of
financial instruments and a single, forward-looking “expected loss” impairment model. Most of the requirements in IAS 39 for
classification and measurement of financial liabilities were carried forward in IFRS 9, so the Company’s accounting policy with respect to
financial liabilities is unchanged. As a result of the adoption of IFRS 9, management has changed its accounting policy for financial assets
retrospectively, for assets that continued to be recognized at the date of initial application. The change did not impact the carrying value of
any financial assets or financial liabilities on the transition date.
 
The following is the Company’s new accounting policy for financial instruments under IFRS 9:
 
The Company classifies its financial instruments in the following categories: at fair value through profit or loss (“FVTPL”), at fair value
through other comprehensive income (loss) (“FVTOCI”) or at amortized cost. The Company determines the classification of financial
assets at initial recognition. The classification of debt instruments is driven by the Company’s business model for managing the financial
assets and their contractual cash flow characteristics. Equity instruments that are held for trading are classified as FVTPL. For other equity
instruments, on the day of acquisition the Company can make an irrevocable election (on an instrument-by-instrument basis) to designate
them as at FVTOCI. Financial liabilities are measured at amortized cost, unless they are required to be measured at FVTPL (such as
instruments held for trading or derivatives) or if the Company has opted to measure them at FVTPL.
 
The Company completed a detailed assessment of its financial assets and liabilities as at January 1, 2018. The following table shows the
original classification under IAS 39 and the new classification under IFRS 9:
 
 Financial assets/liabilities         Original classification IAS 39  New classification IFRS 39
 Bank Loan  Amortized Cost  Amortized Cost
 Cash and cash equivalents  Amortized Cost  Amortized Cost
 Accounts receivables  Amortized Cost  Amortized Cost
 Account payable and accrued liabilities  Amortized Cost  Amortized Cost
 Loans  Amortized Cost  Amortized Cost
 Warrant derivative liability  FVTPL  FVTPL
 
The Company did not restate prior periods as it recognized the effects of retrospective application to shareholders’ equity at the beginning
of the 2018 annual reporting period, which also includes the date of initial application. The adoption of IFRS 9 resulted in no impact to the
opening accumulated deficit nor to the opening balance of accumulated comprehensive income on January 1, 2018.
 
Financial assets and liabilities at amortized cost are initially recognized at fair value plus or minus transaction costs, respectively, and
subsequently carried at amortized cost less any impairment.
 
Financial assets and liabilities carried at FVTPL are initially recorded at fair value and transaction costs are expensed in the consolidated
statements of comprehensive loss. Realized and unrealized gains and losses arising from changes in the fair value of the financial assets
and liabilities held at FVTPL are included in the consolidated statements of comprehensive loss in the period in which they arise.
 
 
 



Electrameccanica Vehicles Corp.
Notes to the Interim Consolidated Financial Statements
(Unaudited - Expressed in Canadian dollars)
For the three months ended March 31, 2018
 
 
The Company recognizes a loss allowance for expected credit losses on financial assets that are measured at amortized cost. At each
reporting date, the Company measures the loss allowance for the financial asset at an amount equal to the lifetime expected credit losses if
the credit risk on the financial asset has increased significantly since initial recognition. If at the reporting date, the financial asset has not
increased significantly since initial recognition, the Company measures the loss allowance for the financial asset at an amount equal to the
twelve month expected credit losses. The Company shall recognize in the consolidated statements of comprehensive loss, as an impairment
gain or loss, the amount of expected credit losses (or reversal) that is required to adjust the loss allowance at the reporting date to the
amount that is required to be recognized.
 
The Company derecognizes financial assets only when the contractual rights to cash flows from the financial assets expire, or when it
transfers the financial assets and substantially all of the associated risks and rewards of ownership to another entity. Gains and losses on
derecognition are generally recognized in the consolidated statements of net (loss) income.
 
Changes in Accounting Policies – Revenue from contracts with customers
 
The Company adopted all of the requirements of IFRS 15 Revenue from Contracts with Customers (“IFRS 15”) as of January 1, 2018.
IFRS 15 utilizes a methodical framework for entities to follow in order to recognize revenue to depict the transfer of promised goods or
services to customers in an amount that reflects the consideration to which the entity expects to be entitled in exchange for those goods and
services. The change did not impact the cumulated revenue recognized or the related assets and liabilities on the transition date.
 
The following is the Company’s new accounting policy for revenue from contracts with customers under IFRS 15:
 
Revenue is recognized to the extent that the amount of revenue can be measured reliably and collection is probable.
 
Part sales:
Sales of parts are recognized when the Company has transferred control to the customer which generally occurs upon shipment.
 
Services, repairs and support services:
Services, repairs and support services are recognized in the accounting period when the services are rendered.
 
Sales of vehicles:
The Company manufactures and sells custom built vehicles typically on fixed fee arrangements with its customers. Revenue is recognized
in the accounting period in which the services are rendered, by reference to the stage of completion. The stage of completion is determined
as a percentage based on the amount of costs incurred compared to the estimated cost of completion. Revenue recognized in excess of
amounts billed is recorded as accounts receivable. Amounts received in excess of work performed is recorded as deferred revenue.
 
Cash and cash equivalents
Cash and cash equivalents include cash and short-term investments with original maturities of less than 90 days and are presented at cost,
which approximates market value.
 
Inventory
Inventory consists of parts held for resale or for use in fixed fee contracts and is valued at the lower of cost and net realizable value. Cost is
determined on the first-in, first-out basis.
 
Trademarks and patents
The Company expenses legal fees and filing costs associated with the development of its trademarks and patents.
 
Plant and equipment
Plant and equipment is stated at historical cost less accumulated depreciation and accumulated impairment losses.
 
Subsequent costs are included in the asset’s carrying amount or recognized as a separate asset, as appropriate, only when it is probable that
future economic benefits associated with the item will flow to the Company and the cost of the item can be measured reliably. The carrying
amount of the replaced part is derecognized. All other repairs and maintenance are charged to the statement of comprehensive loss during
the financial period in which they are incurred.
 
Gains and losses on disposals are determined by comparing the proceeds with the carrying amount and are recognized in the statement of
comprehensive loss.
 
Amortization is calculated on a straight-line method to write off the cost of the assets to their residual values over their estimated useful
lives. The amortization rates applicable to each category of property, plant and equipment are as follows:
 
 Class of plant and equipment  Amortization rate
 Office furniture and equipment  20%
 Shop equipment  20%

 Computer equipment  33%
 Computer software  50%
 Vehicles  33%



 Leasehold improvement  over term of lease Tooling  20%
 Production molds  per unit produced

Share-based payments
Share-based payments to employees are measured at the fair value of the instruments issued and amortized over the vesting periods. Share-
based payments to non-employees are measured at the fair value of goods or services received or the fair value of the equity instruments
issued, if it is determined the fair value of the goods or services cannot be reliably measured, and are recorded at the date the goods or
services are received. The corresponding amount is recorded to the option reserve. The fair value of options is determined using a Black–
Scholes pricing model. The number of options expected to vest is reviewed and adjusted at the end of each reporting period such that the
amount recognized for services received as consideration for the equity instruments granted shall be based on the number of equity
instruments that eventually vest.
 
Loss per share
Basic loss per share is calculated by dividing the loss attributable to common shareholders by the weighted average number of common
shares outstanding in the period. For all periods presented, the loss attributable to common shareholders equals the reported loss
attributable to owners of the Company. Fully diluted loss per share is calculated by the treasury stock method. Under the treasury stock
method, the weighted average number of common shares outstanding for the calculation of fully diluted loss per share assumes that the
proceeds to be received on the exercise of dilutive share options and warrants are used to repurchase common shares at the average market
price during the period.
 
Research and development costs
Research costs are expensed when incurred and are stated net of government grants. Development costs including direct material, direct
labour and contract service costs are capitalized as intangible assets when the Company can demonstrate that the technical feasibility of the
project has been established; the Company intends to complete the asset for use or sale and has the ability to do so; the asset can generate
probable future economic benefits; the technical and financial resources are available to complete the development; and the Company can
reliably measure the expenditure attributable to the intangible asset during its development. After initial recognition, internally generated
intangible assets are recorded at cost less accumulated amortization and accumulated impairment losses. These costs are amortized on a
straight-line basis over the estimated useful life. To date, the Company did not have any development costs that met the capitalization
criteria.
 
Impairment of assets
The carrying amount of the Company’s long-lived assets with finite useful lives (which include plant and equipment and intangible assets)
is reviewed at each reporting date to determine whether there is any indication of impairment. If such indication exists, the recoverable
amount of the asset is estimated in order to determine the extent of the impairment loss. An impairment loss is recognized whenever the
carrying amount of an asset or its cash generating unit exceeds its recoverable amount. Impairment losses are recognized in the statement of
comprehensive loss.
 
The recoverable amount of assets is the greater of an asset’s fair value less cost to sell and value in use. In assessing value in use, the
estimated future cash flows are discounted to their present value using a pre-tax discount rate that reflects the current market assessments of
the time value of money and the risks specific to the asset. For an asset that does not generate cash inflows largely independent of those
from other assets, the recoverable amount is determined for the cash-generating unit to which the asset belongs.
 
An impairment loss is only reversed if there is an indication that the impairment loss may no longer exist and there has been a change in the
estimates used to determine the recoverable amount. Any reversal of impairment cannot increase the carrying value of the asset to an
amount higher than the carrying amount that would have been determined had no impairment loss been recognized in previous years.
 
Goodwill and other intangible assets that have an indefinite useful life are not subject to amortization and are tested annually for
impairment, or more frequently if indicators of impairment exist.
 
Income taxes
Current income tax:
Current income tax assets and liabilities for the current period are measured at the amount expected to be recovered from or paid to the
taxation authorities. The tax rates and tax laws used to compute the amount are those that are enacted or substantively enacted, at the
reporting date, in the countries where the Company operates and generates taxable income. Current income tax relating to items recognized
directly in other comprehensive income or equity is recognized in other comprehensive income or equity and not in profit or loss.
Management periodically evaluates positions taken in the tax returns with respect to situations in which applicable tax regulations are
subject to interpretation and establishes provisions where appropriate.
 
Deferred income tax:
Deferred income tax is recognized, using the asset and liability method, on temporary differences at the reporting date arising between the
tax bases of assets and liabilities and their carrying amounts for financial reporting purposes. The carrying amount of deferred income tax
assets is reviewed at the end of each reporting period and recognized only to the extent that it is probable that sufficient taxable profit will
be available to allow all or part of the deferred income tax asset to be utilized. Deferred income tax assets and liabilities are measured at the
tax rates that are expected to apply to the year when the asset is realized or the liability is settled, based on tax rates (and tax laws) that
have been enacted or substantively enacted by the end of the reporting period. Deferred income tax assets and deferred income tax
liabilities are offset, if a legally enforceable right exists to set off current tax assets against current income tax liabilities and the deferred
income taxes relate to the same taxable entity and the same taxation authority.
 
3. Accounting standards issued but not yet effective
 
New standard IFRS 16 “Leases”
This new standard replaces IAS 17 “Leases” and the related interpretative guidance. IFRS 16 applies a control model to the identification of



leases, distinguishing between a lease and a service contract on the basis of whether the customer controls the asset being leased. For those
assets determined to meet the definition of a lease, IFRS 16 introduces significant changes to the accounting by lessees, introducing a
single, on-balance sheet accounting model that is similar to current finance lease accounting, with limited exceptions for short-term leases
or leases of low value assets. Lessor accounting is not substantially changed. The standard is effective for annual periods beginning on or
after January 1, 2019, with early adoption permitted for entities that have adopted IFRS 15.
 
The Company has not early adopted this new standard and is currently assessing the impact that this standard will have on its financial
statements.
 
Other accounting standards or amendments to existing accounting standards that have been issued but have future effective dates are either
not applicable or are not expected to have a significant impact on the Company’s financial statements.
 
4. Cash and cash equivalents
 
For the purposes of the cash flow statement, cash and cash equivalents comprise the following balances with original maturity of less than
90 days:
 

  
March 31,

2018   

December
31,

2017  
Cash  $ 3,966,327  $ 6,715,996 
Cash equivalent   1,895,000   1,895,000 
  $ 5,861,327  $ 8,610,996 
 
 
 



Electrameccanica Vehicles Corp.
Notes to the Interim Consolidated Financial Statements
(Unaudited - Expressed in Canadian dollars)
For the three months ended March 31, 2018
 
 
 
5. Receivables
 

  
March 31,

2018   

December
31,

2017  
Trade receivable  $ 144,093  $ 154,698 
GST receivable   182,989   84,566 
IRAP contribution receivable   5,565   - 
GIC interest receivable   7,524   4,375 
  $ 340,171  $ 243,639 
 
6. Plant and equipment
 

  

Furniture
and

equipment  

Computer
hardware

and
software   Vehicles   

Leasehold
Improvements  

Production
molds

deposit   
 

Total  
                   
Cost:                   
At December 31, 2016  $ 44,209  $ 18,897  $ 173,213  $ 12,146  $ -  $ 248,465 
Additions   246,634   54,757   216,837   89,055   914,060   1,521,343 
December 31, 2017   290,843   73,654   390,050   101,201   914,060   1,769,808 
Additions   51,263   10,150   (2,000)   -   1,116,490   1,175,903 
March 31, 2018   342,106   83,804   388,050   101,201   2,030,550   2,945,711 
                         
Amortization:                         
At December 31, 2016   7,112   2,514   11,666   1,904   -   23,196 
Charge for the year   181,495   24,633   74,098   72,703   -   352,929 
At December 31, 2017   188,607   27,147   85,764   74,607   -   376,125 
Charge for the period   8,108   7,661   32,373   2,887   -   51,029 
At March 31, 2018   196,715   34,808   118,137   77,494   -   427,154 
                         
Net book value:                         
At December 31, 2017  $ 102,237  $ 46,507  $ 304,286  $ 26,594  $ 914,060  $1,393,683 
At March 31, 2018  $ 145,391  $ 48,996  $ 269,913  $ 23,707  $2,030,550  $2,518,557 
 
On September 29, 2017 the Company entered into a manufacturing agreement with Chongqing Zongshen Automobile Co., Ltd.
(“Zongshen”). Under the agreement the Company agrees to reimburse Zongshen for the cost of prototype tooling and molds estimated to be
CNY ¥9.5 million (CAD $1.8 million), which was payable on or before March 18, 2018, subject to a 10% holdback, and mass production
tooling and molds estimated to be CNY ¥29.3 million (CAD $6.0 million), which shall be payable 50% when Zongshen commences
manufacturing the tooling and molds, 40% when Zongshen completes manufacturing the tooling and molds, and 10% upon delivery to the
Company of the first production vehicle. At March 31, 2018 the Company had paid 90% of prototype tooling and molds and 5% of the
mass production tooling and molds.
 
Under the agreement, the Company agreed that the minimum purchase commitments for units of the Solo vehicle are to be as follows: in
calendar 2018, 5,000; in 2019, 20,000; and in 2020, 50,000, and which shall be payable following issue of Company’s purchase orders as
follows: 30% after Zongshen schedules production, and 70% after accepted vehicle delivery.
 
On October 16, 2017 the President and CEO of the Company (as “Pledgor”) entered into a Share Pledge Agreement (“Share Pledge”) to
guarantee the payment by the Company for the cost of the prototype tooling and molds estimated to be CNY ¥9.5 million (CAD $1.8
million) to Zongshen through the pledge of 800,000 common shares of the Company. The Company approved its obligations under the
Share Pledge and has agreed to reimburse the Pledgor on a one for one basis for any pledged shares realized by Zongshen.
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7. Acquisition of Intermeccanica
 
On October 18, 2017 the Company completed the acquisition of all of the outstanding shares of Intermeccanica, a developer and
manufacturer of high end custom built vehicles and the contract assembler of the Company’s electric vehicles located in Greater
Vancouver, BC. The acquisition of Intermeccanica is expected to accelerate the Company’s manufacture and delivery of its vehicles to
customers, and the Company will develop and manufacture electric versions of Intermeccanica’s custom built vehicles.
 
Total purchase consideration was $2,500,000. On or before October 18, 2017 the Company paid $1,000,000, and entered into a Promissory
Note for the balance of $1,500,000. The Promissory Note which bore interest at 5% per annum and was secured over the assets of
Intermeccanica was paid in full on January 28, 2018.
 
Goodwill and other intangible assets recognized was primarily attributed to expected synergies arising from the Intermeccanica acquisition
and the expertise and reputation of the assembled management and workforce. Goodwill is not expected to be deductible for income tax
purposes. During the period from October 18, 2017 to March 31, 2018 the Company did not record any amortization relating to the
acquired intangible assets as the amortization amount was trivial. No further impairment was identified at March 31, 2018.
 
 
Total goodwill and other intangible assets consist of:
 

  
March 31,

2018   

December
31,

2017  
Domain name  $ 2,170  $ 2,170 
Identifiable intangibles on acquisition of Intermeccanica   558,000   558,000 
Goodwill and other intangibles on acquisition of Intermeccanica   699,844   699,844 
  $ 1,260,014  $ 1,260,014 
 
 
8. Trade payables and accrued liabilities
 

  
March 31,

2018   

December
31,

2017  
Trade payables  $ 671,925  $ 457,520 
Wages payables   23,663   62,110 
Due to related parties (Note 17)   60,855   16,814 
Accrued liabilities   819,893   587,346 
  $ 1,576,336  $ 1,123,790 
 
9. Commitments
 
On February 2, 2018 the joint business line of credit with Bank of Montreal (BMO), which was held by Intermeccanica, its President and
his wife was paid in full. The line of credit was secured by a general security agreement, a specific charge over a vehicle, and a charge over
the personal home of the President and his wife.
 
Lease obligations relate to the Company’s rent of office space and warehouse space. The term of the leases expire on November 1, 2020
and July 1, 2020 with the Company holding an option to renew for a further five years for the office space.
 
As at March 31, 2018, future payments required under non-cancellable operating leases contracted for but not capitalized in the financial
statements are as follows:
 

  
March 31,

2018   

December
31,

2017  
Payable not later than one year  $ 232,130  $ 310,034 
Payable later than one year and not later than five years   303,569   507,036 
Payable later than five years   -   - 
  $ 535,699  $ 817,070 
 
 
 
10. Derivative liability
 
The exercise price of certain warrants is denominated in US dollars; however, the functional currency of the Company is the Canadian
dollar. Consequently, the value of the proceeds on exercise is not fixed and will vary based on foreign exchange rate movements. The



warrants are therefore a derivative and are required to be recognized as a derivate liability and measured at fair value at each reporting
period. Any changes in fair value from period to period are recorded as non-cash gain or loss in the consolidated statement of net loss and
comprehensive loss. Upon exercise, the holders will pay the Company the respective exercise price for each warrant exercised in exchange
for one common share of the Company and the fair value at the date of exercise and the associated non-cash liability will be reclassified to
share capital. The non-cash liability associated with any warrants that expire unexercised will be recorded as a gain in the consolidated
statement of net loss and comprehensive loss. There are no circumstances in which the Company would be required to pay any cash upon
exercise or expiry of the warrants.
 
During the period ended March 31, 2018 the Company issued 200,000 warrants exercisable at USD $16.80, which expire on January 22,
2021.
 
A reconciliation of the changes in fair values of the derivative liability is below:
 

    
March
312018  

Balance, beginning  $ 3,655,690 
Warrants issued   676,967 
Changes in fair value of derivative liabilities   (1,166,027)
Balance, ending  $ 3,166,630 
 
The fair value of the warrants was calculated using a Black-Scholes Option Pricing Model. The weighted average assumptions used in the
Black-Scholes Option Pricing Model are:
 

  At Issue   
March
312018  

Fair value of related warrants outstanding  $ 676,967  $ 3,166,630 
Risk-free interest rate   1.96%  1.94%
Expected term (in years)   3   2.30 
Expected share price volatility   60%  60%
 
 
11. Share capital
 
Authorized share capital
Unlimited number of common shares without par value.
 
On May 15, 2018 the Company completed a share consolidation of two pre-split common shares for one post-split common share.
Previously, on June 22, 2016, the Company completed a share split of one pre-split common share for five post-split shares. All
information related to common shares, options, warrants and per share amounts presented in these financial statements and accompanying
notes have been retroactively adjusted to reflect the revised number of common shares resulting from the share split and subsequent share
consolidation.
 
Issued share capital
At March 31, 2018 the Company had 24,559,728 issued and outstanding common shares (December 31, 2017 – 23,794,106).
 
During the three month period ended March 31, 2018, the Company issued 763,336 common shares for gross proceeds of $3,566,066.
Share issue costs related to these issuances was $337,787 and includes 2,286 common shares issued for finder’s fees with a fair value of
$23,678. On exercise of 6,198 stock options included in the above, $19,274 was allocated to share capital from share-based payment
reserve.
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Basic and fully diluted loss per share
 
The calculation of basic and fully diluted loss per share for the period ended March 31, 2018 was based on the loss attributable to common
shareholders of $2,403,974 and the weighted average number of common shares outstanding of 24,468,974. Fully diluted loss per share did
not include the effect of stock options and warrants as the effect would be anti-dilutive.
 
Stock options
 
The Company has adopted an incentive stock option plan, which provides that the Board of Directors of the Company may from time to
time, in its discretion, grant to directors, officers, employees and technical consultants to the Company, non-transferable stock options to
purchase common shares, provided that the number of common shares reserved for issuance will not exceed 30,000,000. Such options will
be exercisable for a period of up to 7 years from the date of grant. Options may be exercised no later than 90 days following cessation of
the optionee’s position with the Company.
 
 
Options granted typically vest one-quarter on the first anniversary subsequent to the grant date and the remaining three-quarters typically
vest in thirty-six equal monthly instalments commencing on the first anniversary of the grant date.
 
On exercise, each option allows the holder to purchase one common share of the Company.
 
The changes in options during the period ended March 31, 2018 are as follows:
 
  March 31, 2018  

  
Number of

options   

Weighted
average
exercise

price  
Options outstanding, beginning   28,598,750  $ 0.40 
Options granted   352,500  USD 9.60  
Options exercised   (6,198)   2.00 
Options expired and forfeited   (21,302)   4.32 
Options outstanding, ending   28,923,750  $ 0.54 
 
Details of options outstanding as at March 31, 2018 are as follows:
 

 
Exercise

price  Weighted average  contractual life  

 Number of
options

 outstanding  

Number of
options

 exercisable  
 $ 0.30   4.20 years   22,500,000   15,937,500 
 $ 0.30   4.37 years   1,331,250   887,500 
 $ 0.80   4.70 years   4,200,000   2,450,000 
 $ 0.80   4.94 years   12,500   6,510 
 $ 2.00   5.23 years   12,500   5,729 
 $ 2.00   5.89 years   470,000   157,500 
 $ 2.00   6.36 years   50,000   - 

 
 USD
$9.60    6.77 years   347,500   31,250 

  4.36 years   28,923,750   19,475,989 
 
The weighted average grant date fair value of options granted during the period ended March 31, 2018 was $6.20. The fair value was
calculated using the Black-Scholes option pricing model using the following weighted average assumptions:
 

  

Period
ended

March 31,
2018  

Expected life of options  5 years  
Annualized volatility   60%
Risk-free interest rate   1.91%
Dividend rate   0%
 
During the period ended March 31, 2018, the Company recognized stock-based compensation expense of $790,234 (March 31, 2017 -
$247,656).
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Warrants
 
On exercise, each warrant allows the holder to purchase one common share of the Company.
 
The changes in warrants during the period ended March 31, 2018 are as follows:
 
  March 31, 2018  

  
Number of
warrants   

Weighted
average
exercise

price  
Warrants outstanding, beginning   11,856,858  $ 4.70 
Warrants issued   200,000   20.92 
Warrants outstanding, ending   12,056,858  $ 5.00 
 
At March 31, 2018, all warrants outstanding were exercisable. Details of warrants outstanding as at March 31, 2018 are as follows:
 

 
   Exercise price                                       Weighted average  contractual life  

Number of
warrants

outstanding  
   $0.80 CAD - $4.00 CAD   3.42 years   10,856,561 
   $2.00 USD - $24.00 USD   2.85 years   1,200,298 
 
 
12. Reserve
 
Share-based payment reserve
The share-based payment reserve records items recognized as stock-based compensation expense and other share-based payments until
such time that the stock options or warrants are exercised, at which time the corresponding amount will be transferred to share capital. If the
options, or warrants expire unexercised, the amount remains in the share-based payment reserve account.
 
 
13. General and administrative expenses
 
    3 months ended  

   
 March 31,

2018   
March 31,

2017  
Rent  $ 87,122  $ 58,285 
Office expenses   236,949   32,050 
Legal and professional   264,969   176,852 
Consulting fees   143,265   93,344 
Investor relations   90,058   22,223 
Salaries   152,854   100,055 
  $ 975,217  $ 482,809 
 
14. Research and development expenses
 
    3 months ended  

    
March 31,

2018   
March 31,

2017  
Labour  $ 685,568  $ 449,423 
Materials   880,174   937,840 
Government grants   (5,565)   (103,534)
  $ 1,560,177  $ 1,283,729 
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15. Sales and marketing expenses
 
    3 months ended  

    
March 31,

2018   
March 31,

2017  
Consulting  $ 62,221  $ 21,275 
Marketing   148,978   35,528 
Salaries   68,431   67,463 
  $ 279,630  $ 124,266 
 
16. Segmented information
 
The Company operates in two reportable business segments in Canada.
 
The two reportable business segments offer different products, require different production processes, and are based on how the financial
information is produced internally for the purposes of making operating decisions. The following summary describes the operations of
each of the Company’s reportable business segments:

● Electric Vehicles – development and manufacture of electric vehicles for mass markets, and
● Custom build vehicles – development and manufacture of high end custom built vehicles.

 
Sales between segments are accounted for at prices that approximate fair value. No business segments have been aggregated to form the
above reportable business segments.
 

  
3 months ended March 31,

2018   
3 months ended March 31,

2017  

  
Electric
Vehicles   

Custom
Built

Vehicles   
Electric
Vehicles   

Custom
Built

Vehicles  
Revenue  $ -  $ 166,133  $ -  $ - 
Gross profit   -   63,465   -   - 
Operating expenses   3,584,411   71,876   2,163,370   - 
Other items   (1,196,739)   7,891   26,199   - 
Net and comprehensive loss   2,387,672   16,302   2,189,569   - 
 

  March 31, 2018   December 31, 2017  

  
Electric
Vehicles   

Custom
Built

Vehicles   
Electric
Vehicles   

Custom
Built

Vehicles  
             

Inventory  $ -  $ 258,093  $ -  $ 232,903 
Plant and equipment   2,496,859   21,698   1,370,350   23,333 
 
17. Related party transactions
 
Related party balances
The following amounts are due to related parties
 
 March 31,

2018
December 31,

2017
Shareholder loan        $ 9,344 $ 10,383
Due to related parties (Note 8) 60,855 16,814
 $ 70,199 $ 27,197
 
These amounts are unsecured, non-interest bearing and have no fixed terms of repayment.
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Key management personnel compensation
  3 months ended  

  
March 31,

2018   
March 31,

2017  
Consulting fees  $ 60,000  $ 45,000 
Salary   88,000   51,000 
Deferred salary for CEO   -   15,000 
Stock-based compensation   121,562   202,637 
  $ 269,562  $ 313,637 
 
 
18. Financial instruments and financial risk management
 
The Company is exposed in varying degrees to a variety of financial instrument related risks. The Board of Directors approves and
monitors the risk management processes, inclusive of controlling and reporting structures. The type of risk exposure and the way in which
such exposure is managed is provided as follows:
 
Credit risk
Credit risk is the risk that one party to a financial instrument will fail to discharge an obligation and cause the other party to incur a
financial loss. The Company’s primary exposure to credit risk is on its cash and cash equivalents held in bank accounts. The majority of
cash is deposited in bank accounts held with major financial institutions in Canada. As most of the Company’s cash is held by one financial
institution there is a concentration of credit risk. This risk is managed by using major financial institutions that are high credit quality
financial institutions as determined by rating agencies. The Company’s secondary exposure to risk is on its receivables. This risk is minimal
as receivables consist primarily of government grant and refundable government goods and services taxes.
 
Liquidity risk
Liquidity risk is the risk that the Company will not be able to meet its financial obligations as they fall due. The Company has a planning
and budgeting process in place to help determine the funds required to support the Company’s normal operating requirements on an
ongoing basis. The Company ensures that there are sufficient funds to meet its short-term business requirements, taking into account its
anticipated cash flows from operations and its holdings of cash and cash equivalents.
 
Historically, the Company's source of funding has been shareholder loans and the issuance of equity securities for cash, primarily through
private placements. The Company’s access to financing is always uncertain. There can be no assurance of continued access to significant
equity funding.
 
The following is an analysis of the contractual maturities of the Company’s non-derivative financial liabilities as at March 31, 2018:
 

At March 31, 2018  
Within one

year   

Between
one and five

years   
More than
five years  

Trade payables  $ 732,780  $ -  $ - 
Customer deposits   407,844   -   - 
Shareholder loan   9,344   -   - 
Promissory note   -   -   - 
  $ 1,149,968  $ -  $ - 
 

At December 31, 2017  
Within one

year   

Between
one and five

years   
More than
five years  

Bank loan  $ 123,637  $ -  $ - 
Trade payables   474,334   -   - 
Customer deposits   447,071   -   - 
Shareholder loan   10,383   -   - 
Promissory note   1,500,000   -   - 
  $ 2,555,425  $ -  $ - 
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Foreign exchange risk
Foreign currency risk is the risk that the fair values of future cash flows of a financial instrument will fluctuate because they are
denominated in currencies that differ from the respective functional currency. The Company is exposed to currency risk as it incurs
expenditures that are denominated in US dollars while its functional currency is the Canadian dollar. The Company does not hedge its
exposure to fluctuations in foreign exchange rates.
 
The following is an analysis of Canadian dollar equivalent of financial assets and liabilities that are denominated in US dollars:
 

  
March 31,

2018   

December
31,

2017  
Cash and cash equivalents  $ 3,569,225  $ 5,596,635 
Trade receivables   3,607   - 
Trade payables   (326,470)   (138,794)
  $ 3,246,362  $ 5,457,841 
 
Based on the above net exposures, as at March 31, 2018, a 10% change in the US dollars to Canadian dollar exchange rate would impact
the Company’s net loss by $251,751 (December 31, 2017 - $545,784).
 
Interest rate risk
Interest rate risk is the risk that the fair value of future cash flows of a financial instrument will fluctuate because of changes in market
interest rates. The Company is exposed to interest rate risk on its cash equivalents as these instruments have original maturities of twelve
months or less and are therefore exposed to interest rate fluctuations on renewal. A 1% change in market interest rates would have an
impact on the Company’s net loss of $18,950 for the year ended March 31, 2018 (December 31, 2017 - $18,950).
 
Classification of financial instruments
Financial assets included in the statement of financial position are as follows:
 

  
March 31,

2018   

December
31,

2017  
Loans and receivables:       
  Cash and cash equivalents  $ 5,861,327  $ 8,610,996 
  Receivables   340,170   243,639 
  $ 6,201,497  $ 8,854,635 
 
Financial liabilities included in the statement of financial position are as follows:
 

 
March 31,

2018    

December
31,

2017  
Non-derivative financial liabilities:       

Bank loan  $ -  $ 123,637 
Trade payable   732,780   474,334 

Customer deposits   407,844   447,071 
Shareholder loan   9,344   10,383 
Promissory note   -   1,500,000 
Derivative financial liabilities:         
Warrant derivative liability   3,166,630   3,655,686 
  $ 4,316,598  $ 6,2711,111 
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Fair value
The fair value of the Company’s financial assets and liabilities approximates the carrying amount.
Financial instruments measured at fair value are classified into one of three levels in the fair value hierarchy according to the relative
reliability of the inputs used to estimate the fair values. The three levels of the fair value hierarchy are:

● Level 1 – Unadjusted quoted prices in active markets for identical assets or liabilities;
● Level 2 – Inputs other than quoted prices that are observable for the asset or liability either directly or indirectly; and
● Level 3 – Inputs that are not based on observable market data.

 
Financial liabilities measured at fair value at March 31, 2018 consisted of the derivative liability, which is measured using level 3 inputs.
 
The fair value of the derivative liability was calculated using the Black-Scholes Option Pricing Model using volatility of a comparable
company as an estimate of volatility.
 
19. Capital management
 
The Company’s policy is to maintain a strong capital base so as to safeguard the Company’s ability to maintain its business and sustain
future development of the business. The capital structure of the Company consists of equity. There were no changes in the Company’s
approach to capital management during the year. The Company is not subject to any externally imposed capital requirements.
 
20. Subsequent events
 
On April 17, 2018 the Company granted stock options to acquire 150,000 common shares of the Company at an exercise price of
USD$9.00 for a period of 7 years. The options vest over a 9 month period.
 
On May 15, 2018 the Company completed a share consolidation on a 2:1 basis. All information related to common shares, options,
warrants and per share amounts presented in these financial statements and accompanying notes have been retroactively adjusted to reflect
the revised number of common shares resulting from this share consolidation (Note 11).
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1.1.1 Date May 29, 2018
 
Introduction
 
The following management's discussion and analysis, prepared as of March 31, 2018, is a review of operations, current financial position
and outlook for ElectraMeccanica Vehicles Corp. (the "Company") and should be read in conjunction with the Company's unaudited
financial statements for the three months ended March 31, 2018 and the notes thereto. The reader should also refer to the annual audited
financial statements for the year ended December 31, 2017. Amounts are reported in Canadian dollars based upon financial statements
prepared in accordance with International Financial Reporting Standards. Additional information relevant to the Company's activities can
be found on SEDAR at www.sedar.com.
 
Forward-Looking Statements
 
Certain statements contained in the following Management’s Discussion and Analysis (MD&A) constitute forward-looking statements.
Such forward-looking statements involve a number of known and unknown risks, uncertainties and other factors which may cause the
actual results, performance or achievements of the Company to be materially different from any future results, performance or
achievements expressed or implied by such forward-looking statements. Readers are cautioned not to place undue reliance on these
forward-looking statements.
 
Risks and Uncertainties
 
A going concern assessment is outlined in Note 1 of the financial statements.
 
1.2            Overall Performance
 
Description of Business
 
The Company was incorporated on February 16, 2015, under the laws of the province of British Columbia, Canada, and its principal
activity is the development and manufacturing of single occupancy electric vehicles.
 
The head office and principal address of the Company are located at 102 East 1 st Avenue, Vancouver, British Columbia, Canada, V5T
1A4.
 
Additional information related to the Company is available on SEDAR at www.sedar.com.
 
Performance Summary
 
The following is a summary of significant events and transactions that occurred during the three months ended March 31, 2018:
 
The Company introduced the chassis for its second electric vehicle, the Tofino, to the public at the Vancouver International Auto Show
held at the Vancouver Convention Centre, Vancouver, British Columbia on March 19, 2018.
 
On March 20, 2018, the Company announced the appointment of Steven Sanders and Luisa Ingargiola as independent directors.
 
During the three months ended March 31, 2018, the Company raised gross proceeds of $3,546,793 from private placements.
 
Financings
 
During the three months ended March 31, 2018, the Company issued the following shares;
 
Issuance of Shares
 

Number of Shares Issued
 

Cash Proceeds
 

Private Placements
 

757,138
 

$ 3,534,397
 

Finder’s Fee
 

2,286
 

$ Nil
 

Shares issued for exercise of stock options
 

6,198
 

$ 12,395
 

Share issued costs
 

Nil
 

$ (337,787)
 

 
Incentive Stock Options
 
During the three months ended March 31, 2018, the Company granted 347,500 additional stock options with an exercise price of US$9.60
per share, which options will expire on January 6, 2025. The following table represents the number of stock options that are outstanding as
at March 31, 2018.
 



Date of Grant Number of Options Price Per Option Expiry Date
June 11, 2015 22,500,000 $0.30 June 11, 2022
August 13, 2015 1,331,250 $0.30 August 13, 2022
December 9, 2015 4,200,000 $0.80 December 9, 2022
March 7, 2016 12,500 $0.80 March 7, 2023
June 21, 2016 12,500 $2.00 June 21, 2023
February 17, 2017 470,000 $2.00 February 17, 2024
August 8, 2017 50,000 $2.00 August 8, 2023
January 5, 2018 347,500 USD$9.60 January 6, 2025
 
1.2 Selected Annual Financial Information
 
 Year Ended December 31, 2017 Year Ended December 31, 2016
 $ $
Revenue 109,173 -
Gross Profit 45,223 -
   
Operations:   
Amortisation 124,133 22,567
General & Administration Exp.  

2,373,251
 

1,205,835
Research & Development Exp.  

4,430,386
 

2,778,295
Sales & Marketing Exp.  

631,381
 

209,455
Stock-based compensation Exp.  

889,511
 

1,461,189
Share-based payment Exp.  

1,085,716
 

3,264,681
 

Subtotal
 

(9,489,156)
 

(8,942,022)
Accretion Interest Exp.  

69,562
 

25,908
   
Changes in fair value of derivative liability  

186,269
 

-
Finders fee on convertible loan  

258,542
-

Impairment of Goodwill  
1,342,794

 
-

Foreign exchange loss  
20,048

 
5,417

 
Loss for the Period

 
(11,366,372)

 
(8,973,347)

Basic & Diluted Loss per Share  
(0.35)

 
(0.27)

   
Balance Sheet   
Working Capital 6,653,009 3,555,976
Total Assets 12,661,381 4,787,766
Total Long Term Liabilities  

3,655,690
 

Nil
 
1.3 Results of Operations
 
Three months ended March 31, 2018
 
Revenue for the three months ended March 31, 2018 was $166,133 (2017: $nil), caused by the acquisition of Intermeccanica International
Inc. (“IMI”). The cost of revenue was $102,668 providing a gross profit of $63,465 or 38%. Revenue recognition for IMI is based on a
percentage completion method, and currently, IMI has 8 Roadsters/Speedsters in various stages of production. The following table indicates
the number of vehicles produced for either delivery to customers, testing or marketing purposes.
 

Vehicle Type Production
Three Months Ended

Customer Deliveries
Three Months Ended

 31 March 2018 31 March 2017 31 March 2018 31 March 2017
Roadster/Speedster Nil Nil Nil Nil

SOLO 6 2 Nil 1
 
During the three months ended March 31, 2018, the Company incurred a comprehensive loss of $2,403,974 compared to $2,189,569 loss



for the corresponding period in 2017. The largest expense items that resulted in a decrease in net comprehensive loss for the three months
ended March 31, 2018 were;
 
General and administrative expenses for the three months ended March 31, 2018 were $975,217 compared to $482,809 for the three months
ended March 31, 2017. The following items are included in office and general expenses;
 

● Rent increased to $87,122, for the three months ended March 31, 2018, from $58,285 for the three months ended March 31, 2017.
The increase was caused by the acquisition of Intermeccanica International Inc., (“IMI”) and an increase in the Company’s
production premises as it expands its production capabilities to produce the SOLO and an increase in its retail presence.

● Office expenses increased to $236,950, for the three months ended March 31, 2018, from $32,050 for the corresponding quarter
ended March 31, 2017. The increase was caused by travel by the Company’s staff to China and USA for strategic alliances and an
increases in insurance costs.

● Legal & Professional were $264,969, for the three months ended March 31, 2018, from $176,852 for the corresponding quarter
ended March 31, 2017. The increase in legal and professional expenses relate to the increases in accounting fees and legal fees
related to the Company’s patent filings.

● Consulting fees were $143,265, for the three months ended March 31, 2018, compared to $93,344 for the corresponding quarter
ended March 31, 2017. The increase in fees related to the use of additional consultants for investor relations and executive advisory
services. Consulting fees relate to services provided for accounting, finance and corporate advisory services.

● Investor relations expenses, not including consultant fees above, increased to $90,058 for the three months ended March 31, 2018,
from $22,223 for the corresponding quarter ended March 31, 2017. The Company has increased its investor relations activities by
attending an investor conference as it transitions to a public company.

● Salaries increased to $152,854 for the three months ended March 31, 2018, compared to $100,055 for the corresponding quarter
ended March 31, 2017. The increase is related to performance increases to certain salaried employees, the addition of new
employees and the additional employees from the purchase of IMI.

 
Research and development expenses increased to $1,560,177 for the three months ended March 31, 2018 from $1,283.729 for the
corresponding quarter ended March 31, 2017. The Company continues to develop its first electric vehicle, the SOLO. All costs related to
pre-production vehicles are being expensed to research and development. During the three months ended March 31, 2018, the Company
received $5,565 (2017: $103,534) in government grants due from the Industrial Research Assistance Program (“IRAP) Co-op program
administered by the National Research Council.
 
Sales and marketing expenses increased to $279,630 for the three months ended March 31, 2018 from $124,266 for the corresponding
quarter ended March 31, 2017. The Company has increased its sales and marketing efforts by attending trade shows, re-establishing its
social media presence and increasing its staff as its first electric vehicle, the SOLO, nears production.
 
Stock-based compensation charges for the three months ended March 31, 2018 were $790,234 (2017: $247,656). The Company issued
347,500 stock options at an exercise price of US$9.60 per share during the three months ended March 31, 2018. In addition, the stock-based
compensation charges relate to stock options issued during previous quarters where charges are recognised over the stock option vesting
period. The Company uses the Black-Scholes method of calculating the stock-based compensation expense under the graded method.
 
The operating expenses for the three months ended March 31, 2018 increased to $3,656,287 (2017: $2,163,370); the increase in operating
loss was caused by the aforementioned expenses for the quarter.
 
The Company incurred an interest accretion expense of $nil for the three months ended March 31, 2018 (2017: $20,277), relating to a
convertible loan.
 
The Company incurred changes in fair values of warrant derivative of $(1,166,027) (2017: $Nil), caused by warrants priced in US dollars,
while the Company’s functional currency is in Canadian dollars. As a result of this difference in currencies, the proceeds that will be
received by the Company are not fixed and will vary based on foreign exchange rates, hence the warrants are a derivative under IFRS, and
are required to be recognized and measured at fair value at each reporting period. Any changes in fair value from period to period are
recorded as non-cash gain or loss in the consolidated statement of net loss and comprehensive loss.
 
The Company also had a foreign exchange gain of $22,821 (2017: $5,922).
 
Net loss and comprehensive loss of the three months ended March 31, 2018 was $2,403,974 (2017: $2,189,569).
 
1.5 Summary of Quarterly Results
 
The following table sets forth selected financial information of the Company for each of the last eight quarters:
 

Quarter Ending Note Expenses
$

Net Loss
 $

Basic and diluted net loss per
share
$ (6)

March 31, 2018 5 (3,656,287) (2,403,974) (0.10)
December 31, 2017 3,4 (3,655,385) (4,617,104) (0.10)
September 30, 2017 2 (2,163,168) (2,984,732) (0.07)

June 30, 2017  (1,552,456) (1,574,967) (0.04)
March 31, 2017  (2,163,370) (2,189,569) (0.05)

December 31, 2016 1 (5,880,650) (5,437,308) (0.14)
September 30, 2016  (1,453,885) (1,453,885) (0.05)

June 30, 2016  (961,071) (961,071) (0.03)



 
Note 1– The Company incurred a share-based payment charge of $3,264,681.
Note 2 – The Company incurred a Finder’s fee expense of $258,542 on a convertible loan related to the fair value of shares issued on the
conversion of the convertible loan to equity.
Note 3 – The Company incurred an impairment of goodwill arising from the acquisition of Intermeccanica International Inc., of $1,342,794
Note 4 – The Company incurred a change in value of warrants of $186,269.
Note 5 – The Company incurred a change in value of warrants of $(1,166,027)
Note 6 – Basic and diluted net loss per share reflects a 1 for 2 share consolidation, which has been retroactively applied to the most recent
quarter only.
 
1.6 Liquidity and Capital Resources
 
The Company’s operations consist of the designing, developing and manufacturing of electric vehicles. The Company’s financial success is
dependent upon its ability to market and sell its electric vehicles; and to raise sufficient working capital to enable the Company to execute
its business plan. The Company’s historical capital needs have been met by the sale of the Company’s stock. There is no assurance that
equity funding will be possible at the times required by the Company. If no funds can be raised and sales of its electric vehicles do not
produce sufficient net cash flow, then the Company may require a significant curtailing of operations to ensure its survival.
 
The financial statements have been prepared on a going concern basis which assumes that the Company will be able to realize its assets and
discharge its liabilities in the normal course of business for the foreseeable future. The Company incurred a net loss and comprehensive
loss of $2,403,974 during the three months ended March 31, 2018 and has a cash balance and a working capital surplus of $5,861,327 and
$5,123,147, respectively, as at March 31, 2018. The Company’s ability to meet its obligations as they fall due and to continue to operate as
a going concern is dependent on the continued financial support of the creditors and the shareholders. In the past, the Company has relied
on sales of its equity securities to meet its cash requirements. There can be no assurance that funding from this or other sources will be
sufficient in the future to continue its operations. Even if the Company is able to obtain new financing, it may not be on commercially
reasonable terms or terms that are acceptable to it. Failure to obtain such financing on a timely basis could cause the Company to reduce or
terminate its operations. The above indicates the existence of a material uncertainty that may cast significant doubt on the Company’s
ability to continue as a going concern.
 
As of March 31, 2018, the Company had 24,559,728 issued and outstanding shares and 65,540,336 shares on a fully diluted basis. The
Company began trading on the over the counter market on September 1, 2017.
 
The Company had $5,123,147, of working capital surplus as at March 31, 2017 compared to $6,653,009 working capital surplus as at
December 31, 2017. The decrease in working capital resulted from the cash used in operations of $2,300,191, (2017: $1,854,147); cash used
in investing activities of $1,283,805 (2017: $241,259) resulting from the additions to property, plant and equipment and an increase in
restricted cash; which was offset by financing activities generating cash of $834,328, (2017: $380,957), due to the issuance of 763,336
common shares for net cash proceeds of $2,459,005 (2017: $380,957); the repayment of a promissory note of $1,500,000 (2017: $nil) due
to the purchase of Intermeccanica International Inc., and the repayment of a bank loan acquired on the purchase of Intermeccanica
International Inc.
 
1.7 Capital Resources
 
As at March 31, 2018, the Company had cash and cash equivalents of $5,861,327 (2017: $2,201,834). The Company is aggressively
pursuing equity financing and there can be no guarantees that the Company will be successful in its endeavors.
 
As of the date of this MD&A, the Company has no outstanding commitments, other than rent and lease commitments and $7.8 million
payable to the Company’s manufacturing partner for the production of the SOLO (Financial statement note 6 & 9 for the three months
ended March 31, 2018). The Company delayed its payment of $1.8 million due to manufacturing partner’s inability to meet their stated time
lines. The Company anticipates that the manufacturing partner will resumes its stated timelines for the production of the SOLO in the next
60 days. On October 16, 2017, Jerry Kroll, CEO, entered into a Share Pledge Agreement with Zongshen to guarantee the Company’s
payment for the cost of the prototype tooling and molds estimated to be $1.8 million through the pledge of 400,000 of our common shares
at a deemed price of US$4.00. Apart from our agreement to reimburse Mr. Kroll for liabilities under his Share Pledge Agreement, Apart
from our agreement to reimburse Mr. Kroll for liabilities under his Share Pledge Agreement, we have not pledged any of our assets as
security for loans, or otherwise and are not subject to any debt covenants.
 
1.8 Off-Balance Sheet Arrangements
 
The Company has no off-balance sheet arrangements.
 
1.9 Transactions with Related Parties
 
Related party balances
The following amounts are due to related parties
 

  
March 31,

2018   

December
31,

2017  
Shareholder loan  $ 9,344  $ 10,383 

Due to related parties (Note 8)
  60,855   16,814 

  $ 70,199  $ 27,197 
 



These amounts are unsecured, non-interest bearing and have no fixed terms of repayment.
 
Key management personnel compensation
 
  3 months ended  

  
March 31,

2018   
March 31,

2017  
Consulting fees  $ 60,000  $ 45,000 
Salary   88,000   51.000 
Deferred salary for CEO   -   15.000 
Stock-based compensation   121,562   202,637 
  $ 269,562  $ 313,637 
 
1.10 Critical Accounting Estimates.
 
The preparation of the Company’s financial statements requires management to use estimates and assumptions that affect the reported
amounts of assets and liabilities as well as revenue and expenses.
 
Research costs are expensed when incurred and are stated net of government grants. Development costs including direct material, direct
labour and contract service costs are capitalized as intangible assets when the Company can demonstrate that the technical feasibility of the
project has been established; the Company intends to complete the asset for use or sale and has the ability to do so; the asset can generate
probable future economic benefits; the technical and financial resources are available to complete the development; and the Company can
reliably measure the expenditure attributable to the intangible asset during its development.
 
The Company accounts for all stock-based payments and awards using the fair value based method. Under the fair value based method,
stock-based payments to non-employees are measured at the fair value of the consideration received, or the fair value of the equity
estimates issued, or liabilities incurred, whichever is more reliably measurable.
 
From time to time, the company must make accounting estimates. These are based on the best information available at the time, utilizing
generally accepted industry standards.
.
1.11 Changes in Accounting Policies including Initial Adoption
 
See Note 1 of the Company's financial statements for the year ended December 31, 2017.
 
Going concern issue
 
These financial statements have been prepared on the assumption that the Company will continue as a going concern, meaning it will
continue in operation for the foreseeable future and will be able to realize assets and discharge liabilities in the ordinary course of
operations. As at December 31, 2017, the Company had not commenced commercial production and is not able to finance day to day
activities through operations. The Company’s continuation as a going concern is dependent upon the successful results from its electric
vehicles manufacturing activities and its ability to attain profitable operations and generate funds there from and/or raise equity capital or
borrowings sufficient to meet current and future obligations. These factors indicate the existence of a material uncertainty that may cast
significant doubt about the Company’s ability to continue as a going concern. Management intends to finance its operations over the next
twelve months through private placement and/or public offerings of equity capital. Should the Company be unable to continue as a going
concern, the net realizable value of its assets may be materially less than the amounts on its statement of financial position.
 
Internal control over financial reporting and disclosure controls and procedures
 
Management is responsible for the design and maintenance of both internal control systems over financial reporting and disclosure controls
and procedures. Disclosure controls and procedures are designed to provide reasonable assurance that relevant information is gathered and
reported to senior management on a timely basis so that appropriate decisions can be made regarding public disclosure.
 
Current disclosure controls include meetings with the CEO, chief financial officer and members of the Board of Directors and audit
committee through e-mails, on telephone conferences and informal meetings to review public disclosure. All public disclosures are
reviewed by certain members of senior management and the board of directors and audit committee of the Board of Directors has delegated
the duties to the chief executive officer who is primarily responsible for financial and disclosure controls.
 
Management and the board of directors continue to work to mitigate the risk of material misstatement.
 
Risk and uncertainties
 
We have a limited operating history and have not yet generated any revenues.
 
Our limited operating history makes evaluating our business and future prospects difficult. We were formed in February 2015 and we have
not yet begun producing or delivering our first production SOLO. To date, we have no revenues from our electric vehicles. We intend in the
longer term to derive substantial revenues from the sales of our SOLO vehicle and other intended electric vehicles. The SOLO is in
development, and we have started to deliver the SOLO to our customers. However, the SOLO vehicle requires significant investment prior
to commercial production and may not be successfully developed or commercially successful.
 
It is anticipated that we will experience an increase in losses prior to the launch of the SOLO.
 



For the three months ended March 31, 2018, we generated a loss of $2,403,974, bringing our accumulated deficit to $23,739,526. We
anticipate generating a significant loss for the current fiscal year. The independent auditor’s report on our financial statements includes an
explanatory paragraph relating to our ability to continue as a going concern.
 
We have no revenues, other than that generated from our subsidiary Intermeccanica International Inc., are currently in debt and expect
significant increases in costs and expenses to forestall revenues for the foreseeable future. Even if we are able to successfully develop the
SOLO, there can be no assurance that we will be commercially successful. If we are to achieve profitability, we must have a successful
commercial introduction and acceptance of the SOLO, which may not occur.
 
We expect the rate at which we will incur losses to increase significantly in future periods from current levels as we:
 

● design, develop and manufacture the SOLO and its components;
 

● design and develop the Tofino and its components for a launch in 2019;
 

● develop and equip our manufacturing facility;
 

● build up inventories of parts and components for the SOLO;
 

● open Electrameccanica stores;
 

● expand our design, development, maintenance and repair capabilities;
 

● develop and increase our sales and marketing activities; and
 

● develop and increase our general and administrative functions to support our growing operations.
 
Since we will incur the costs and expenses from these efforts before we receive any revenues with respect thereto, our losses in future
periods will be significantly greater than the losses we would incur if we developed the business more slowly. In addition, we may find that
these efforts are more expensive than we currently anticipate or that these efforts may not result in increases in our revenues, which would
further increase our losses.
 
We currently have negative operating cash flows, and if we are unable to generate positive operating cash flows in the future, our
viability as an operating business will be adversely affected.
 
We have made significant up-front investments in research and development, sales and marketing, and general and administrative expenses
in order to rapidly develop and expand our business. We are currently incurring expenditures related to our operations that have generated a
negative operating cash flow. Operating cash flow may decline in certain circumstances, many of which are beyond our control. There is no
assurance that sufficient revenues will be generated in the near future. Because we continue to incur such significant future expenditures
for research and development, sales and marketing, and general and administrative expenses, we may continue to experience negative cash
flow until we reach a sufficient level of sales with positive gross margins to cover operating expenses. An inability to generate positive cash
flow until we reach a sufficient level of sales with positive gross margins to cover operating expenses or raise additional capital on
reasonable terms will adversely affect our viability as an operating business.
We will need a significant amount of capital to carry out our proposed business plan, and unless we are able to raise sufficient funds we
may be forced to discontinue our operations.
 
In order to carry out our proposed business plan to develop, manufacture, sell and service electric vehicles, we will require a significant
amount of capital.
 
We intend to meet our cash requirements for the next 12 months through the sale of our equity securities in private placements, through
shareholder loans or possibly through a registered public offering (either self-underwritten or through a broker-dealer). If we are
unsuccessful in raising enough funds through such capital-raising efforts, we may review other financing possibilities such as bank loans.
There is no assurance that any financing will be available to us or if available, on terms that will be acceptable to us. We intend to negotiate
with our management and consultants to pay parts of their salaries and fees with stock and stock options instead of cash.
 
Our ability to obtain the necessary financing to carry out our business plan is subject to a number of factors, including general market
conditions and investor acceptance of our business plan. These factors may make the timing, amount, terms and conditions of such
financing unattractive or unavailable to us. If we are unable to raise sufficient funds, we will have to significantly reduce our spending,
delay or cancel our planned activities or substantially change our current corporate structure. There is no guarantee that we will be able to
obtain any funding or that we will have sufficient resources to conduct our business as projected, any of which could mean that we will be
forced to discontinue our operations.
 
Terms of subsequent financings may adversely impact current investment.
 
We may have to engage in common equity, debt, or preferred stock financing in the future. The rights and the value of investment in our
common stock could be reduced. Interest on debt securities could increase costs and negatively impacts operating results. In addition, if we
need to raise more equity capital from the sale of common stock, institutional or other investors may negotiate terms at least as, and
possibly more, favorable than the terms of our current shareholders. Shares of common stock which we sell could be sold into any market
which develops, which could adversely affect the market price.
 
Our future growth is dependent upon consumers’ willingness to adopt three-wheeled single passenger electric vehicles.
 
Our growth is highly dependent upon the adoption by consumers of, and we are subject to an elevated risk of any reduced demand for,



alternative fuel vehicles in general and electric vehicles in particular. If the market for three-wheeled single passenger electric vehicles does
not develop as we expect or develops more slowly than we expect, our business, prospects, financial condition and operating results will be
harmed. The market for alternative fuel vehicles is relatively new, rapidly evolving, characterized by rapidly changing technologies, price
competition, additional competitors, evolving government regulation and industry standards, frequent new vehicle announcements and
changing consumer demands and behaviors. Factors that may influence the adoption of alternative fuel vehicles, and specifically electric
vehicles, include:
 

● perceptions about electric vehicle quality, safety (in particular with respect to lithium-ion battery packs), design, performance and
cost, especially if adverse events or accidents occur that are linked to the quality or safety of electric vehicles;

 
● perceptions about vehicle safety in general, in particular safety issues that may be attributed to the use of advanced technology,

including vehicle electronics and braking systems;
 

● the limited range over which electric vehicles may be driven on a single battery charge;
 

● the decline of an electric vehicle’s range resulting from deterioration over time in the battery’s ability to hold a charge;
 

● concerns about electric grid capacity and reliability, which could derail our efforts to promote electric vehicles as a practical solution
to vehicles which require gasoline;

 
● the availability of alternative fuel vehicles, including plug-in hybrid electric vehicles;

 
● improvements in the fuel economy of the internal combustion engine;

 
● the availability of service for electric vehicles;

 
● the environmental consciousness of consumers;

 
● volatility in the cost of oil and gasoline;

 
● government regulations and economic incentives promoting fuel efficiency and alternate forms of energy;

 
● access to charging stations, standardization of electric vehicle charging systems and consumers’ perceptions about convenience and

cost to charge an electric vehicle;
 

● the availability of tax and other governmental incentives to purchase and operate electric vehicles or future regulation requiring
increased use of nonpolluting vehicles; and

 
● perceptions about and the actual cost of alternative fuel.

 
The influence of any of the factors described above may cause current or potential customers not to purchase our electric vehicles, which
would materially adversely affect our business, operating results, financial condition and prospects.
 
The range of our electric vehicles on a single charge declines over time which may negatively influence potential customers’ decisions
whether to purchase our vehicles.
 
The range of our electric vehicles on a single charge declines principally as a function of usage, time and charging patterns. For example, a
customer’s use of their SOLO vehicle as well as the frequency with which they charge the battery of their SOLO vehicle can result in
additional deterioration of the battery’s ability to hold a charge. We currently expect that our battery pack will retain approximately 85% of
its ability to hold its initial charge after approximately 3,000 charge cycles and 8 years, which will result in a decrease to the vehicle’s initial
range. Such battery deterioration and the related decrease in range may negatively influence potential customer decisions whether to
purchase our vehicles, which may harm our ability to market and sell our vehicles.
 
Developments in alternative technologies or improvements in the internal combustion engine may materially adversely affect the
demand for our electric vehicles.
 
Significant developments in alternative technologies, such as advanced diesel, ethanol, fuel cells or compressed natural gas, or
improvements in the fuel economy of the internal combustion engine, may materially and adversely affect our business and prospects in
ways we do not currently anticipate. For example, fuel which is abundant and relatively inexpensive in North America, such as compressed
natural gas, may emerge as consumers’ preferred alternative to petroleum based propulsion. Any failure by us to develop new or enhanced
technologies or processes, or to react to changes in existing technologies, could materially delay our development and introduction of new
and enhanced electric vehicles, which could result in the loss of competitiveness of our vehicles, decreased revenue and a loss of market
share to competitors.
 
If we are unable to keep up with advances in electric vehicle technology, we may suffer a decline in our competitive position.
 
We may be unable to keep up with changes in electric vehicle technology and, as a result, may suffer a decline in our competitive position.
Any failure to keep up with advances in electric vehicle technology would result in a decline in our competitive position which would
materially and adversely affect our business, prospects, operating results and financial condition. Our research and development efforts may
not be sufficient to adapt to changes in electric vehicle technology. As technologies change we plan to upgrade or adapt our vehicles and
introduce new models in order to continue to provide vehicles with the latest technology, in particular battery cell technology. However, our
vehicles may not compete effectively with alternative vehicles if we are not able to source and integrate the latest technology into our
vehicles. For example, we do not manufacture battery cells which makes us dependent upon other suppliers of battery cell technology for



our battery packs.
 
If we are unable to design, develop, market and sell new electric vehicles and services that address additional market opportunities, our
business, prospects and operating results will suffer.
 
We may not be able to successfully develop new electric vehicles and services, address new market segments or develop a significantly
broader customer base. To date, we have focused our business on the sale of the SOLO, a three-wheeled single passenger electric vehicle
and have targeted mainly urban residents of modest means. We will need to address additional markets and expand our customer
demographic in order to further grow our business. Our failure to address additional market opportunities would harm our business,
financial condition, operating results and prospects.
 
Demand in the vehicle industry is highly volatile.
 
Volatility of demand in the vehicle industry may materially and adversely affect our business prospects, operating results and financial
condition. The markets in which we will be competing have been subject to considerable volatility in demand in recent periods. Demand for
automobile sales depends to a large extent on general, economic, political and social conditions in a given market and the introduction of
new vehicles and technologies. As a new start-up manufacturer, we will have fewer financial resources than more established vehicle
manufacturers to withstand changes in the market and disruptions in demand.
 
We depend on certain key personnel, and our success will depend on our continued ability to retain and attract such qualified
personnel.
 
Our success is dependent on the efforts, abilities and continued service of Jerry Kroll - Chief Executive Officer, Henry Reisner - Chief
Operating Officer, Kulwant Sandher - Chief Financial Officer, and Ed Theobald – General Manager. A number of these key employees and
consultants have significant experience in the automobile manufacturing industry. A loss of service from any one of these individuals may
adversely affect our operations, and we may have difficulty or may not be able to locate and hire a suitable replacement. We have not
obtained any “key man” insurance on certain key personnel.
 
Since we have little experience in mass-producing electric vehicles, any delays or difficulties in transitioning from producing custom
vehicles to mass-producing vehicles may have a material adverse effect on our business, prospects and operating results.
 
Our management team has experience in producing custom designed vehicles and is now switching focus to mass producing electric
vehicles in a rapidly evolving and competitive market. If we are unable to implement our business plans in the timeframes estimated by
management and successfully transition into a mass-producing electric vehicle manufacturing business, then our business, prospects,
operating results and financial condition will be negatively impacted and our ability to grow our business will be harmed.
 
We are subject to numerous environmental and health and safety laws and any breach of such laws may have a material adverse effect
on our business and operating results.
 
We are subject to numerous environmental and health and safety laws, including statutes, regulations, bylaws and legal requirements
contained in approvals or that arise under common law. These laws relate to the generation, use, handling, storage, transportation and
disposal of regulated substances, including hazardous substances, dangerous goods and waste, emissions or discharges into soil, water and
air, including noise and odours (which could result in remediation obligations), and occupational health and safety matters, including indoor
air quality. These legal requirements vary by location and can arise under federal, provincial, state or municipal laws. Any breach of such
laws and/or requirements would have a material adverse effect on our Company and its operating results.
 
Our vehicles are subject to motor vehicle standards and the failure to satisfy such mandated safety standards would have a material
adverse effect on our business and operating results.
 
All vehicles sold must comply with federal, state and provincial motor vehicle safety standards. In both Canada and the United States
vehicles that meet or exceed all federally mandated safety standards are certified under the federal regulations. In this regard, Canadian and
U.S. motor vehicle safety standards are substantially the same. Rigorous testing and the use of approved materials and equipment are
among the requirements for achieving federal certification. Failure by us to have the SOLO or any future model electric vehicle satisfy
motor vehicle standards would have a material adverse effect on our business and operating results.
 
If we are unable to reduce and adequately control the costs associated with operating our business, including our costs of
manufacturing, sales and materials, our business, financial condition, operating results and prospects will suffer.
 
If we are unable to reduce and/or maintain a sufficiently low level of costs for designing, manufacturing, marketing, selling and distributing
and servicing our electric vehicles relative to their selling prices, our operating results, gross margins, business and prospects could be
materially and adversely impacted.
 
If our vehicles fail to perform as expected, our ability to develop, market and sell our electric vehicles could be harmed.
 
Our vehicles may contain defects in design and manufacture that may cause them not to perform as expected or that may require repair. For
example, our vehicles use a substantial amount of software code to operate. Software products are inherently complex and often contain
defects and errors when first introduced. While we have performed extensive internal testing, we currently have a very limited frame of
reference by which to evaluate the performance of our SOLO in the hands of our customers and currently have no frame of reference by
which to evaluate the performance of our SOLO after several years of customer driving.

We have very limited experience servicing our vehicles. If we are unable to address the service requirements of our future customers our
business will be materially and adversely affected.
 



If we are unable to successfully address the service requirements of our future customers our business and prospects will be materially and
adversely affected. In addition, we anticipate the level and quality of the service we will provide our SOLO customers will have a direct
impact on the success of our future vehicles. If we are unable to satisfactorily service our SOLO customers, our ability to generate
customer loyalty, grow our business and sell additional SOLOs as well as our future intended vehicles could be impaired.
 
We have very limited experience servicing our vehicles. As of December 31, 2017 we had not sold any SOLOs as we do not plan to begin
production of any SOLO vehicles until early third quarter of 2018, and do not have any experience servicing these cars as they do not exist
currently. Servicing electric vehicles is different than servicing vehicles with internal combustion engines and requires specialized skills,
including high voltage training and servicing techniques.
 
Increases in costs, disruption of supply or shortage of raw materials, in particular lithium-ion cells, could harm our business.
 
We may experience increases in the cost or a sustained interruption in the supply or shortage of raw materials. Any such an increase or
supply interruption could materially negatively impact our business, prospects, financial condition and operating results. We use various
raw materials in our business including aluminum, steel, carbon fiber, non-ferrous metals such as copper, as well as cobalt. The prices for
these raw materials fluctuate depending on market conditions and global demand for these materials and could adversely affect our
business and operating results. For instance, we are exposed to multiple risks relating to price fluctuations for lithium-ion cells. These risks
include:
 

● the inability or unwillingness of current battery manufacturers to build or operate battery cell manufacturing plants to supply the
numbers of lithium-ion cells required to support the growth of the electric or plug-in hybrid vehicle industry as demand for such
cells increases;

 
● disruption in the supply of cells due to quality issues or recalls by the battery cell manufacturers; and

 
● an increase in the cost of raw materials, such as cobalt, used in lithium-ion cells.

 
Our business is dependent on the continued supply of battery cells for our vehicles. Any disruption in the supply of battery cells from our
supplier could temporarily disrupt the planned production of the SOLO until such time as a different supplier is fully qualified. Moreover,
battery cell manufacturers may choose to refuse to supply electric vehicle manufacturers to the extent they determine that the vehicles are
not sufficiently safe. Furthermore, current fluctuations or shortages in petroleum and other economic conditions may cause us to experience
significant increases in freight charges and raw material costs. Substantial increases in the prices for our raw materials would increase our
operating costs, and could reduce our margins if we cannot recoup the increased costs through increased electric vehicle prices. There can
be no assurance that we will be able to recoup increasing costs of raw materials by increasing vehicle prices. We have also already
announced an estimated price for the base model of our planned SOLO. However, any attempts to increase the announced or expected
prices in response to increased raw material costs could be viewed negatively by our potential customers, result in cancellations of SOLO
reservations and could materially adversely affect our brand, image, business, prospects and operating results.
 
The unavailability, reduction or elimination of government and economic incentives could have a material adverse effect on our
business, financial condition, operating results and prospects.
 
Any reduction, elimination or discriminatory application of government subsidies and economic incentives because of policy changes, the
reduced need for such subsidies and incentives due to the perceived success of the electric vehicle, fiscal tightening or other reasons may
result in the diminished competitiveness of the alternative fuel vehicle industry generally or our electric vehicles in particular. This could
materially and adversely affect the growth of the alternative fuel automobile markets and our business, prospects, financial condition and
operating results.
 
If we fail to manage future growth effectively, we may not be able to market and sell our vehicles successfully.
 
Any failure to manage our growth effectively could materially and adversely affect our business, prospects, operating results and financial
condition. We plan to expand our operations in the near future in connection with the planned production of the SOLO. Our future
operating results depend to a large extent on our ability to manage this expansion and growth successfully. Risks that we face in
undertaking this expansion include:
 

● training new personnel;
 

● forecasting production and revenue;
 

● controlling expenses and investments in anticipation of expanded operations;
 

● establishing or expanding design, manufacturing, sales and service facilities;
 

● implementing and enhancing administrative infrastructure, systems and processes;
 

● addressing new markets; and
 

● establishing international operations.
 
We intend to continue to hire a number of additional personnel, including design and manufacturing personnel and service technicians for
our electric vehicles. Competition for individuals with experience designing, manufacturing and servicing electric vehicles is intense, and
we may not be able to attract, assimilate, train or retain additional highly qualified personnel in the future. The failure to attract, integrate,
train, motivate and retain these additional employees could seriously harm our business and prospects.
 



Our business may be adversely affected by union activities.
 
Although none of our employees are currently represented by a labor union, it is common throughout the automobile industry generally for
many employees at automobile companies to belong to a union, which can result in higher employee costs and increased risk of work
stoppages. As we expand our business to include full in-house manufacturing of our SOLO vehicle, there can be no assurances that our
employees will not join or form a labor union or that we will not be required to become a union signatory. We are also directly or indirectly
dependent upon companies with unionized work forces, such as parts suppliers and trucking and freight companies, and work stoppages or
strikes organized by such unions could have a material adverse impact on our business, financial condition or operating results. If a work
stoppage occurs, it could delay the manufacture and sale of our electric vehicles and have a material adverse effect on our business,
prospects, operating results or financial condition.
 
We may become subject to product liability claims, which could harm our financial condition and liquidity if we are not able to
successfully defend or insure against such claims.
 
We may become subject to product liability claims, which could harm our business, prospects, operating results and financial condition.
The automobile industry experiences significant product liability claims and we face inherent risk of exposure to claims in the event our
vehicles do not perform as expected or malfunction resulting in personal injury or death. Our risks in this area are particularly pronounced
given we have not delivered any SOLO vehicles to date and limited field experience of those vehicles. A successful product liability claim
against us could require us to pay a substantial monetary award. Moreover, a product liability claim could generate substantial negative
publicity about our vehicles and business and inhibit or prevent commercialization of other future vehicle candidates which would have
material adverse effect on our brand, business, prospects and operating results. We plan to maintain product liability insurance for all our
vehicles with annual limits of approximately $5 million on a claims made basis, but we cannot assure that our insurance will be sufficient to
cover all potential product liability claims. Any lawsuit seeking significant monetary damages either in excess of our coverage, or outside
of our coverage, may have a material adverse effect on our reputation, business and financial condition. We may not be able to secure
additional product liability insurance coverage on commercially acceptable terms or at reasonable costs when needed, particularly if we do
face liability for our products and are forced to make a claim under our policy.
 
Our patent applications may not result in issued patents, which may have a material adverse effect on our ability to prevent others from
interfering with our commercialization of our products.
 
The status of patents involves complex legal and factual questions and the breadth and effectiveness of patented claims is uncertain. We
cannot be certain that we are the first creator of inventions covered by pending patent applications or the first to file patent applications on
these inventions, nor can we be certain that our pending patent applications will result in issued patents or that any of our issued patents
will afford sufficient protection against someone creating a knockoff of our products, or as a defensive portfolio against a competitor who
claims that we are infringing its patents. In addition, patent applications filed in foreign countries are subject to laws, rules and procedures
that differ from those of the United States, and thus we cannot be certain that foreign patent applications, if any, will result in issued patents
in those foreign jurisdictions or that such patents can be effectively enforced, even if they relate to patents issued in the U.S. In addition,
others may obtain patents that we need to take a license to or design around, either of which would increase costs and may adversely affect
our business, prospects, financial condition and operating results.
 
We may need to defend ourselves against patent or trademark infringement claims, which may be time-consuming and would cause us
to incur substantial costs.
 
Companies, organizations or individuals, including our competitors, may hold or obtain patents, trademarks or other proprietary rights that
would prevent, limit or interfere with our ability to make, use, develop, sell or market our vehicles or components, which could make it
more difficult for us to operate our business. From time to time, we may receive communications from holders of patents or trademarks
regarding their proprietary rights. Companies holding patents or other intellectual property rights may bring suits alleging infringement of
such rights or otherwise assert their rights and urge us to take licenses. In addition, if we are determined to have infringed upon a third
party’s intellectual property rights, we may be required to do one or more of the following:
 

● cease selling, incorporating certain components into, or using vehicles or offering goods or services that incorporate or use the
challenged intellectual property;

 
● pay substantial damages;

 
● seek a license from the holder of the infringed intellectual property right, which license may not be available on reasonable terms or

at all;
 

● redesign our vehicles or other goods or services; or
 

● establish and maintain alternative branding for our products and services.
 
In the event of a successful claim of infringement against us and our failure or inability to obtain a license to the infringed technology or
other intellectual property right, our business, prospects, operating results and financial condition could be materially adversely affected. In
addition, any litigation or claims, whether or not valid, could result in substantial costs, negative publicity and diversion of resources and
management attention.
 
1.14 Financial Instruments and Other Instruments
 
See Note 18 to the Company's financial statements for the three months ended March 31, 2018.
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Form 52-109FV
Certification of Interim Filing

Venture Issuer Basic Certificate
 

I, Jerry Kroll, Chief Executive Officer of Electrameccanica Vehicles Corp. certify the following:
 

1. Review: I have reviewed the interim financial report and interim MD&A (together, the "interim filings") of Electrameccanica
Vehicles Corp. (the "issuer") for the interim period ended March 31, 2018.

 
2. No misrepresentations: Based on my knowledge, having exercised reasonable diligence, the interim filings do not contain any

untrue statement of a material fact or omit to state a material fact required to be stated or that is necessary to make a statement
not misleading in light of the circumstances under which it was made, with respect to the period covered by the interim filings.

 
3. Fair presentation: Based on my knowledge, having exercised reasonable diligence, the interim financial report together with

the other financial information included in the interim filings fairly present in all material respects the financial condition,
financial performance and cash flows of the issuer, as of the date of and for the periods presented in the interim filings.

 
Date: May 30, 2018
 
/s/ Jerry Kroll
Jerry Kroll Chief Executive Officer
 
 

NOTE TO READER
 

In contrast to the certificate required for non-venture issuers under National Instrument 52-109 Certification of Disclosure in Issuers’
Annual and Interim Filings (NI 52-109), this Venture Issuer Basic Certificate does not include representations relating to the
establishment and maintenance of disclosure controls and procedures (DC&P) and internal control over financial reporting (ICFR), as
defined in NI 52-109. In particular, the certifying officers filing this certificate are not making any representations relating to the
establishment and maintenance of

 
i. controls and other procedures designed to provide reasonable assurance that information required to be disclosed by the issuer in its

annual filings, interim filings or other reports filed or submitted under securities legislation is recorded, processed, summarized and
reported within the time periods specified in securities legislation; and

 
ii. a process to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for

external purposes in accordance with the issuer’s GAAP.
 

The issuer’s certifying officers are responsible for ensuring that processes are in place to provide them with sufficient knowledge to
support the representations they are making in this certificate. Investors should be aware that inherent limitations on the ability of
certifying officers of a venture issuer to design and implement on a cost effective basis DC&P and ICFR as defined in NI 52-109 may
result in additional risks to the quality, reliability, transparency and timeliness of interim and annual filings and other reports provided
under securities legislation.

 
 



 
 
 

Form 52-109V2
Certification of Interim Filings

Venture Issuer Basic Certificate
 
 

I, Kulwant Sandher, Chief Financial Officer of Electrameccanica Vehicles Corp. certify the following:
 

1. Review: I have reviewed the interim financial report and interim MD&A (together, the “interim filings”) of Electrameccanica
Vehicles Corp. (the “issuer”) for the interim period ended March 31, 2018.

 
2. No misrepresentations: Based on my knowledge, having exercised reasonable diligence, the interim filings do not contain any

untrue statement of a material fact or omit to state a material fact required to be stated or that is necessary to make a statement
not misleading in light of the circumstances under which it was made, with respect to the period covered by the interim filings.

 
3. Fair presentation: Based on my knowledge, having exercised reasonable diligence, the interim financial report together with

the other financial information included in the interim filings fairly present in all material respects the financial condition,
financial performance and cash flows of the issuer, as of the date of and for the periods presented in the interim filings.

 
Date: May 30, 2018.

 
       /s/ Kulwant Sandher
 

Kulwant Sandher
Chief Financial Officer
 

 
NOTE TO READER

 
In contrast to the certificate required for non-venture issuers under National Instrument 52-109 Certification of Disclosure in Issuers’
Annual and Interim Filings (NI 52-109), this Venture Issuer Basic Certificate does not include representations relating to the
establishment and maintenance of disclosure controls and procedures (DC&P) and internal control over financial reporting (ICFR), as
defined in NI 52-109. In particular, the certifying officers filing this certificate are not making any representations relating to the
establishment and maintenance of

 
i. controls and other procedures designed to provide reasonable assurance that information required to be disclosed by the issuer in its

annual filings, interim filings or other reports filed or submitted under securities legislation is recorded, processed, summarized and
reported within the time periods specified in securities legislation; and

 
ii. a process to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for

external purposes in accordance with the issuer’s GAAP.

The issuer’s certifying officers are responsible for ensuring that processes are in place to provide them with sufficient knowledge to
support the representations they are making in this certificate. Investors should be aware that inherent limitations on the ability of
certifying officers of a venture issuer to design and implement on a cost effective basis DC&P and ICFR as defined in NI 52- 109 may
result in additional risks to the quality, reliability, transparency and timeliness of interim and annual filings and other reports provided
under securities legislation.

 



 
Exhibit 99.5

 
Electra Meccanica Announces

2018 Annual General Meeting Results
 
VANCOUVER, May 29, 2018 – Electra Meccanica Vehicles Corp. (OTCQB: ECCTD) (“Electra Meccanica” or the “Company”), a
cutting-edge designer and manufacturer of electric vehicles, today announced the results of the Company’s 2018 Annual General Meeting
(“AGM”) held on May 24, 2018, at Science World in Vancouver, British Columbia.
 
The Company is pleased to report that, at its AGM, the shareholders voted to re-elect Jerry Kroll, Henry Reisner, Shaun Greffard, Robert
Tarzwell, Steven Sanders and Luisa Ingargiola as directors of the Company for the ensuing year.
 
In addition, at the AGM the shareholders also approved the re-appointment of Dale Matheson Carr-Hilton LaBonte LLP, Chartered
Professional Accountants, as the Company’s auditor for the ensuing year, and authorized the directors to fix the auditor’s remuneration,
together with the continuation of the Company’s current Stock Option Plan. For more information on these matters please refer to the
Company’s AGM Management Proxy Circular which is available on SEDAR (www.sedar.com).
 
Appointments
Shortly after the AGM the Board of Directors of the Company (the “Board”) is expected to meet and confirm the appointment of the
following Company executive officers:
 
Jerry Kroll: Chief Executive Officer and Chairman
Henry Reisner: President and Chief Operating Officer
Kulwant Sandher: Chief Financial Officer
Ed Theobald: General Manager
Mark West: Vice-President, Sales and Dealerships
Iain Ball: Vice-President, Finance
 
Management also expects the re-appointment of all directors of the Company to each of the Company's current Audit Committee,
Compensation Committee and Nominating and Corporate Governance Committee.
 
The Board would like to thank the shareholders for their ongoing support.
 
 



 
Exhibit 99.6

 
Electra Meccanica Partners with DoubleTree by Hilton

Hotel & Suites to Extend MY STAY. MY CAR. with SOLO EV
 
VICTORIA, May 14, 2018 /PRNewswire/ - Vancouver automaker Electra Meccanica (OTCQB: ECCTF) announced today it has partnered
with DoubleTree by Hilton to enhance its MY STAY. MY CAR.™ program. Beginning immediately, guests staying at DoubleTree by
Hilton Hotel & Suites Victoria can select a SOLO all-electric commuter car with their guest room for an additional $20 per night and
receive complimentary parking. The program is powered by share economy pioneer, Turo.
 
The process is easy. Within 24 hours of arrival, guests can book direct through the hotel's website or by calling reservations (1-800-774-
1500) and asking for the MY STAY. MY CAR.™ package. When the guest arrives, they complete a one-page rental agreement, check-in,
and are provided with two keys for their stay: their room and their car. 
 
"We feel privileged to offer our one-of-a-kind SOLO to guests at this premier hotel located in our home province," said Jerry Kroll, CEO of
Electra Meccanica. "The SOLO was designed to be an efficient commuter car and as an EV, it has little—if any—environmental impact.
Guests can enjoy their stay and check out knowing that their carbon footprint won't be left behind."
 
Francis Mairet, principal of Mairet Hotels who manages the Victoria property added, "With so many travelers arriving to Victoria's Inner
Harbour on foot via float plane or ferry, we're thrilled our hotel is able to offer them this easy, cost effective and green way to explore our
city." 
 
As many of Victoria's attractions are outside of the downtown core, having a car allows travelers to easily access popular locations such
as Victoria's Butchart Gardens or Willows Beach. The SOLO's single seating configuration provides a fun and unique driving experience
and the car has a 100-mile range to power guests around in style and comfort.
 
The DoubleTree by Hilton Hotel & Suites Victoria was the first hotel to offer a ride share service with a Prius via the Turo car service. The
addition of the SOLO represents an expansion of that program and enhances available vehicle options. As a result, the hotel has added two
electric car charging stations for added convenience for guests who wish to charge their electric vehicles on the property.
 
While some luxury residences such as New York City's Solaire have partnered with carshare apps like ReachNow to attract homebuyers,
short-term rentals for travelers often still involve standard rental car companies and the associated fees and contracts. MY STAY. MY
CAR.™ offers travelers the car they need when they need it.
 
The SOLO is priced just under $20,000 CAD, and interested consumers can place a fully-refundable $250 deposit by
visiting EMVauto.com. A publicly held company, Electra Meccanica began trading on the OTCQB exchange and announced its application
filing for NASDAQ Capital Markets listing last October.
 
 



 
Exhibit 99.7

 
Electra Meccanica SOLO Electric Vehicle Achieves

U.S. National Compliance Certification
 
VANCOUVER, May 7, 2018 /PRNewswire/ - Electra Meccanica (OTCQB: ECCTF), a cutting-edge designer and manufacturer of electric
vehicles, today announced the first U.S. nationally certified SOLO has been shipped to its new owner and its new home in Los Angeles,
California.
 
Ex-IndyCar driver Dominic Dobson – who is also the Washington and Oregon State representative for the SOLO – was on hand to greet the
car on its way to California.
"This achievement is indicative of our commitment to excellent quality and safety," said Jerry Kroll, CEO of Electra Meccanica. "To be
federally certified in the United States now opens the SOLO to the biggest electric vehicle market in North America. For sure, this is a
proud day for everyone at Electra Meccanica, including our Compliance Team, Engineers, Mechanics and Shareholders. We can't wait to
take the U.S. for a ride in the SOLO!"
 
Dobson said, "Driving the SOLO today reminded me of my days driving formula cars. It was so quick and nimble it just made me giggle
and I thoroughly enjoyed it. I think people who enjoy driving are going to love these fantastic little vehicles!"
 
Electra Meccanica's SOLO is an all-electric, single-passenger, commuter vehicle launched by the company last September. With a 100-mile
range, the SOLO is designed to get owners to and from work and around town as needed at minimal expense. 75,000 Solos are scheduled
to be shipped to the US market in the coming three years, beginning in mid-September this year. Completely refundable online deposits can
be made on the company's website, www.emvauto.com.
 
 



 
Exhibit 99.8

 
Electra Meccanica Releases Sneak Peek of 2019 SOLO

 
VANCOUVER, April 23, 2018 /PRNewswire/ - Electra Meccanica (OTCQB: ECCTF), a leading edge designer and manufacturer of
electric vehicles, today released a recent image of the new 2019 SOLO, an all-electric commuter vehicle. The 2019 SOLO now features
LED headlights and air conditioning as standard items in this latest model, and additional features and enhancements will be announced
before official deliveries begin in two initial markets, California and British Columbia, starting in September of 2018.
 
"We are hard at work at Electra Meccanica, constantly enhancing our revolutionary SOLO that will change the way people drive. The
additions to our standard package improve the driving experience for passengers while increasing the value of the vehicle," said Jerry Kroll,
CEO of Electra Meccanica. "As our business grows, we are exploring new manufacturing facilities in the U.S., Europe and India, while
manufacturing continues as previously announced in Canada and China. We hope our current and future customers are as excited as we are
to see the beautiful 2019 SOLO, and we look forward to delivering the vehicles later this year."
 
Electra Meccanica's SOLO is an all-electric, single-passenger, commuter vehicle launched by the company last September. With a 100-mile
range, the SOLO is designed to get owners to and from work and around town as needed at minimal expense. The Tofino, our second
model, will be the world's newest open-air, all-electric roadster when it is revealed later this year. Online deposits can be made for both
vehicles on the company's website, www.emvauto.com.
 
 



 
Exhibit 99.9

 
Electra Meccanica SOLO – Concept to Production in Less than Two Years

 
VANCOUVER, March 7, 2018 /CNW/ - Electra Meccanica (OTCQB: ECCTF) collaborated with Siemens PLM Software and MAYA
Heat Transfer Technologies Ltd. to bring its new SOLO electric vehicle to production in just 18 short months.
 
This video details how Electra Meccanica (EMV) utilized Siemens' product lifecycle management software solutions as well as its expertise
in the computer aided engineering to optimize the design for structure, thermal, flow and material composition and to maximize the overall
performance of the SOLO. 
 
Developed by Electra Meccanica, the SOLO is the first all-electric, single-seat vehicle designed to reduce congestion, air pollution and
operating cost. It can achieve highway speeds and has a 100 mile range on a full charge that would cover most drivers' daily commuting
needs, making SOLO the ideal supplementary vehicle that is fun to drive at an affordable price. $250 fully-refundable pre-orders can be
made by visiting the EMV website at http://smallEV.com.
 
Electra Meccanica Vehicles Corp., a Canadian-based designer and manufacturer of electric vehicles, builds the innovative, all-electric
SOLO, a single passenger vehicle developed to revolutionize the way people commute, as well as the Tofino convertible, an elegant high-
performance sports car. Both vehicles are tuned for the ultimate driving experience while making your commute more efficient, cost-
effective and environmentally friendly.
 
Intermeccanica has successfully been building high-end specialty cars for 57 years. Electra Meccanica, with its subsidiary Intermeccanica,
is delivering next generation affordable electric vehicles to the masses.
 
 



 
Exhibit 99.10

 
Electra Meccanica Unveils New Logo

 
VANCOUVER, Feb. 22, 2018 /CNW/ - Canadian auto manufacturer Electra Meccanica (OTCQB: ECCTF) revealed an updated corporate
logo today that depicts an evolutionary design paying homage to the company's historic beginnings as Intermeccanica. Electra Meccanica
was born out of Intermeccanica - a company with a rich heritage - that has been building vehicles for more than 50 years in Europe, the
United States and Canada. Intermeccanica initially featured a bull on its own logo1, and this new design is an evolution of that historic
symbol. The company history and the original logo are detailed in the book, Intermeccanica: The Story of the Prancing Bull, by Andrew
McCredie. Condensing the name to read "Meccanica" was another creative touch used to simplify the name while still communicating the
core portion of both companies.
 
"Our vehicles are purpose-built and expressive so we felt that our logo should communicate this same spirit of adventure in a uniform and
direct way to our potential customers," said Henry Reisner, the son of Intermeccanica's founder, Frank Reisner, and now COO of Electra
Meccanica. "Ferrari has the 'Prancing Horse', Peugeot has the bold lion and we have the 'Prancing Bull."
 
The new logo will debut on the production SOLO and on all subsequent vehicles including the recently announced Tofino EV roadster.
Electra Meccanica's SOLO is an all-electric, single-passenger, commuter vehicle launched by the company last September. With a 100-mile
range, the SOLO is designed to get owners to and from work and around town as needed at minimal expense. The Tofino will be the
world's newest open-air, all-electric roadster when it is revealed later this year. Online deposits can be made for both vehicles on the
company's website, EMVauto.com. 
 
 
 
 
 
 



 
Exhibit 99.11

 
Electra Meccanica’s SOLO Electric Vehicle

Featured on Fox Business Network
 
VANCOUVER, Jan. 30, 2018 /PRNewswire/ - Canadian auto manufacturer Electra Meccanica (OTCQB: ECCTF) announced today that
the Company's SOLO electric vehicle (EV) was recently featured on the Fox Business Network during the "Countdown to the Closing
Bell" and in an article titled, "SOLO all-electric one-seater car designed for commuters."
 
Please access the interview and article here: http://www.foxbusiness.com/features/2018/01/26/solo-all-electric-one-seater-car-designed-for-
commuters.html
The SOLO retails at $15,500 USD, and interested consumers can place a fully-refundable $250 USD deposit by visiting EMVauto.com. A
publicly held company, Electra Meccanica began trading on the OTCQB exchange in September of last year, and announced its application
filing for NASDAQ Capital Markets listing last October.
 
 
 
 
 
 
 
 
 
 



 
 
 

Exhibit 99.12
 

Electra Meccanica Wins Automotive Innovation Award at CES
 
VANCOUVER, Jan. 16, 2018 /CNW/ - Canadian auto manufacturer Electra Meccanica (OTCQB: ECCTF) announced today that the
Company has been awarded the Automotive Innovation Award by IHS Markit, a world leader in critical information, analytics and
expertise, at ShowStoppers® at Consumer Electronics Show (CES) 2018, for its new SOLO electric vehicle.  
 
The Innovation Awards at ShowStoppers® took place last week in Las Vegas, Nevada. At the event Electra Meccanica presented the
SOLO, an all-electric commuter vehicle designed and built in Vancouver, Canada. With a 100-mile range, the single-seater SOLO
addresses the needs of the nearly 80 percent of Americans commuting to work alone in their personal vehicle.
 
"It is an honor to receive the Automotive Innovation Award from IHS Markit for our all-electric SOLO, the de facto electric car for daily
commuters and the environmentally conscious," said Jerry Kroll, CEO of Electra Meccanica. "We are grateful for the recognition and
welcome others to join us in our vision for a cleaner planet."
 
The SOLO retails at $15,500 USD, and interested consumers can place a fully-refundable $250 USD deposit by visiting EMVauto.com. A
publically held company, Electra Meccanica began trading on the OTCQB exchange in September of this year, and announced its
application filing for NASDAQ Capital Markets listing last October.
 
 



 
Exhibit 99.13

 
Electra Meccanica’s All-Electric, One-Seater SOLO to Appear at ShowStoppers at CES 2018

 
VANCOUVER, Jan. 2, 2018 /PRNewswire/ - Canadian auto manufacturer Electra Meccanica (OTCQB: ECCTF) will preview its all-
electric, one-seater SOLO at ShowStoppers @ CES 2018 on January 9th. As many as 1,500 journalists, influencers and analysts are
expected at ShowStoppers, where industry pioneers like Electra Meccanica can showcase their revolutionary products in a media-only
environment. The news follows on Electra Meccanica's previous announcement that the SOLO will be making its CES debut as part of the
Innovation and Tech Today Pavilion.
 
"We are looking forward to offering a sneak peek at the SOLO to as many people as possible during these world-class events," said Jerry
Kroll, CEO of Electra Meccanica. "We want to show – not simply tell – our audience that we are doing our part to invest in a cleaner planet
for future generations. Essentially, the SOLO has two doors, three wheels and one overarching mission – to close the last gas station."
 
The SOLO's single-seater configuration provides an exceptional automotive driving experience, taking into consideration the nearly 80
percent of Americans commuting to work alone in their personal vehicle1. Retailing at $15,500 USD, the 100-mile range SOLO's lithium-
ion battery system requires only three hours of charging time on a 220-volt charging station or outlet. As a publicly held company, Electra
Meccanica began trading on the OTCQB exchange in September of 2017, and announced its application filing for NASDAQ Capital
Markets listing last October. In the same month, Electra Meccanica also announced the signing of a manufacturing agreement with
Zongshen Industrial Group Co. for the production of 75,000 SOLOs total between 2018 and 2020.
 
British Columbia-based Intermeccanica, a subsidiary of Electra Meccanica, handles current SOLO development and production. "I am
thrilled to share with the forward-looking public at ShowStoppers what a dedicated team with a clear mission can accomplish when
building on Intermeccanica's 50+ years of automotive experience," said Intermeccanica President and Electra Meccanica COO Henry
Reisner, who will be attending the show.
 
ShowStoppers @ CES 2018 will take place on January 9, 2018 from 6 P.M.–10 P.M. at the Wynn Hotel in Las Vegas, Nevada. Electra
Meccanica will also be exhibiting as part of CES in the Central Hall at booth #18215 in the Las VegasConvention Center from January 9-
12, 2018.
 
 



 
Exhibit 99.14

 
Electra Meccanica to Present SOLO Electric Car

at 2018 Las Vegas Consumer Electronics Show
 
VANCOUVER, Dec. 11, 2017 / CNW/ - For the first time, ElectraMeccanica Vehicles Corp. (OTCQB: ECCTF) will showcase its new
SOLO electric vehicle (EV) at the annual Consumer Electronics Show (CES), taking place in Las Vegas, Nevada from January 9-12, 2018.
 
"We are producing the electric vehicle for practical commuters and the environmentally conscious," said Jerry Kroll, CEO of Electra
Meccanica. "We are at the threshold of unleashing a new generation of innovative, advanced technology EVs; CES is the perfect place to
showcase the SOLO."
 
Electra Meccanica will be exhibiting as part of the Innovation and Tech Today Pavilion located in the Central Hall at booth #18215 in
the Las Vegas Convention Center. Spanning more than 2.6 million net square feet of floor space, CES is the international stage for nearly
4,000 exhibiting companies unveiling tech products and services.
 
The SOLO's single seating configuration provides a unique driving experience, taking into consideration the nearly 80 percent of
Americans commuting to work alone in their personal vehicle. With a 100-mile range, the SOLO's lithium ion battery system requires only
three hours of charging time on a 220-volt charging station or outlet, and approximately twice that on a 110-volt system.
 
The SOLO retails at $15,500 USD, and interested consumers can place a fully-refundable $250 USD deposit by visiting EMVauto.com. A
publically held company, Electra Meccanica began trading on the OTCQB exchange in September of this year, and announced its
application filing for NASDAQ Capital Markets listing last October.
 
 



 
Exhibit 99.15

 
Electra Meccanica Announces $4 Billion

Order Book for SOLO and Tofino Models
 
VANCOUVER, Nov. 14, 2017 /PRNewswire/ - With a growing demand for non-polluting, energy efficient vehicles, ElectraMeccanica
Vehicles Corp. (OTCQB: ECCTF), a leading Canadian-based designer and manufacturer of electric vehicles, announced today combined
corporate and retail orders amounting to 120,880 of its SOLO models and 39,642 Tofino models, totaling $4.38 billion (CAD) in
anticipated purchase price value. 
 
With a mission to revolutionize the way people drive, Electra Meccanica designs and manufactures the SOLO (Retail: $19,888 CAD
/ $15,500 USD), an electric single passenger vehicle, and the Tofino (Retail: $50,000 CAD / $40,000 USD), a classic sports vehicle with
today's technology. Both models use clean energy and feature a high-performance drivetrain as well as a lightweight composite body. 
 
"It's clear that there is a healthy appetite for electric vehicles among the masses," said Jerry Kroll, Electra Meccanica CEO. "It's our job to
release the proven potential of our products to these consumers at an affordable price point. In the coming years, we anticipate that our
vehicles will be the ubiquitous electric vehicle." 
 
The Company's orders have jumped from 44,047 vehicles combined as of September 14th, totalling $1.604 billion (CAD) in anticipated
purchase price value. All retail orders of the SOLO require a $250 refundable deposit, while the Tofino orders require a $1,000 refundable
deposit. Corporate orders require a Letter of Intent and all orders are non-binding. The company has received 14 Letters of Intent from
corporate orders worldwide, including six from North America, six from Asia and two from Europe.
 
"The numbers don't lie: there is tremendous confidence in our products, from both the corporate and consumer standpoint," Kroll added.
"Electra Meccanica is truly at the threshold of unleashing the next generation of affordable electric vehicles."
 
Currently producing at its Vancouver, British Columbia facility, by virtue of its manufacturing agreement with Zongshen Industrial Group
Co. of China, the company expects larger scale production of the SOLO to begin by the end of the first half of 2018 in order to meet current
and expected purchases. On October 2, 2017, the Company announced a manufacturing agreement with Zongshen to produce 75,000 all-
electric vehicles over the next three years.
 
 



 
Exhibit 99.16

 
Electra Meccanica Joins in Support of International

Fossil-Fuel Free Cities Pledge
 
VANCOUVER, Oct. 25, 2017 /PRNewswire/ - ElectraMeccanica Vehicles Corp. ("Electra Meccanica" or the "Company"), manufacturer
of the all-electric SOLO commuter car and all-electric Tofino sport convertible, is pleased to announce that the Company has joined
with Vancouver Mayor Gregor Robertson in support of the International Fossil Fuel-Free Cities Pledge.
 
"As a preeminent company designing and engineering electric vehicles, we couldn't be more pleased that our city's Mayor has taken this
step toward the eventual elimination of tailpipe emissions from our city's vehicle fleets," said Jerry Kroll, CEO, of Electra Meccanica.
"Mayor Robertson's leadership in this area is a testament to his hard work and dedication in positioning Vancouver as a leader in the global
clean energy space."
 
The pledge was signed at the C40 Cities conference in Paris on Monday, October 23 rd, and promotes buying only electric buses starting in
2025. Additionally, the pledge calls for cities to progressively abandon combustion engines completely by 2030 in a joint fossil-fuel-free
streets declaration.
 
Vancouver joined other cities, including London, Paris, Seattle, Auckland, Barcelona, Cape Town, Copenhagen, Los Angeles, Mexico
City, Milan and Quito, in a pledge to make major areas within their municipalities emissions-free by 2030.
 
 


