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MANAGEMENT DISCUSSION SECTION

Operator: Good morning, and welcometo EnLink Midstream First Quarter 2016 Earnings Conference Call. All
participants will be in listen-only mode. [OperatorInstructions] After today's presentation, there will be an
opportunity to ask questions. [Operator Instructions] Pleasenote, this event isbeing recorded. I would now like to
turn the conferenceoverto Miss Jill McMillan of EnLink Midstream.

Jill McMillan

Vice President-Communications & Investor Relations

Thank you, Chad, and good morning, everyone. Thankyoufor joining ustoday to discuss EnLink Midstream's
first quarter 2016results. Participating on the call today are Barry Davis, President and Chief Executive Officer,
and Mike Garberding, an Executive Vice President and Chief Financial Officer.

Additionally, Steve Hoppe, Executive Vice Presidentand Presidentofthe Gas Gathering, Processing and
Transportation Business, Mac Hummel, Executive Vice President and President ofthe Natural Gas Liquids Crude
and Condensate Business and, Ben Lamb, Senior Vice President of Finance and Corporate Development will be
availablein the Q&A portion ofthe call.

We issued our first quarter 2016 earnings release yesterday, and we will file the 10 -Qlater today. To accompany
today's call we have posted the earnings releaseand operations report on the Investor Relations portion ofour
website. Ifyou would like to listen to arecording oftoday's call, you can access a webcast replay on our website.

I will remind you that any statements made about the future, including our expectations or predictions, should be
considered forward-looking statements within the meaning ofthe Federal Securities Laws. Forward -looking
statements are subject to anumber ofassumptions and uncertainties that may cause our actual results to differ
materially from those expressed in these statements, and we undertake no obligation to updateor reviseany
forward-looking statements.

We will discuss certain non-GAAP financial measures, and y ou will find definitions ofthese measures, as well as
reconciliations ofthese non-GAAP measures, to comparable GAAP measures in our earnings release.

We encourage you to review the cautionary statements and otherdisclosures made in our SEC filings, specifically
those under the heading Risk Factors.

I will nowturnthe call overto Barry Davis.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, Jill, and good morning, everyone. Thankyou for joining us.

EnLink performedwell in the first quarter in spite ofthe continued challenges our industry is experiencing. We
are executing on the plan we laid out with a proven business model. It has consistently delivered solidresults
because of our financial strength and the stability of our platform.
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We have best-in-class assets positioned in the core ofthe core across the most attractive producing basins in the
country and in the high growth demand markets in the Louisiana Gulf Coast. We have stable cash flows from
contracts with high quality investment-grade customers and a team ofemployees that arefocused and committed
to delivering results.

Today I'dlike to begin by highlighting three main reasons that we are confidentin our ability to meet the goals we
laid out earlier this year. First,we are focused on the disciplined execution ofour plan. Our priority thisyearisto
maximize cash flows from our existing assets by reducing cost, increasing operating efficiencies and insuring a
lean G&A structure. We are focused on executing on projects in our core growth areas, which include Central
Oklahoma, the Permian Basin and Louisiana and on delivering best-in-class competitively-priced services and
serving as atrue partner to our customers.

Second, EnLink's strong business model gives us the stability to execute through all market cycles. We benefit
from stable cash flows supported by fee-based contracts that have minimal direct commodity exposure. We
project approximately 95%ofour gross operating margin as fee-based and 75% ofcash flows in our Texas and
Oklahoma segments are supported by minimum volume commitments, or firm contracts, in2016.

We also have ahigh quality and diversified customer base with approximately 9o %ofour revenue coming from
counterparties with investment grade credit profiles. Theseinclude customers like Chevron, DAL, Devon,
Marathon and Williams, among others.

Third, EnLink is one ofthe best-positioned midstream companies. Our strong platform in each ofour core growth
areas, derived inlarge part from acquisitionswe've made over the last two years, allows usto execute on
opportunities in the first mile of pipelines aggregating supply in high return basins like the STACK, SCOOP and
Permian.

We have assetsinsix ofthe top 10 basins by internal rateofreturn and 14 ofthe top 16 counties by current
horizontal rig count. Today producer customers areseeing excellentwell results and reduced drilling costsin
areas like Central Oklahoma and the Permian Basin. For example, recent IPratesin the STACK range from 1,500
to 3,000 barrels ofoil equivalent on our dedicated acreage and, in the Permian, recent IPrates range from 8ooto
1,600barrels ofoil equivalent perday.

We believe with a modest sustained commodity recovery ofaround $50to $55 perbarrel, producers will add rigs
in places we operate,becausethey are some ofthe most economic and highest producing oil and gas regions in the
country.

On the demand side, EnLink has the premier natural gas footprint and one ofthe most extensive NGLfootprints
in the state of Louisiana. Recent industry forecastshow that natural gas demand could grow from approximately 4
billion cubic feet perday in 2015 to approximately 12 billion cubic feet perday in 2020, a threefold increase, most
of which would comefrom LNGexports and industrial growth. Our competitive advantages in Louisiana are the
result ofour ownershipofthe last mile of pipeline, providing supply access to our consumer customers.

Insummary, we remain confident that the execution of our strategies will position EnLink to be one ofthe
premier midstream companies over the long term. We will continue to deliver valueby maintaining ourstrong
investment gradebalance sheet, delivering stable cash flows and providing best -in-basin services for our diverse
high quality customer base. Our commitment to our plan to focus and executein 2016 will drive nearterm results
and allow us to succeed in any market cycle.

With that, let me turn the call over to Mike to review the financials.
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Michael J. Garberding

Chief Financial Officer & Executive Vice President

Thanks, Barry, and good morning, everyone. Our ability to executeis underscored by a solid first quarter
consolidated adjusted EBITDA of approximately $195 million, which is around 16%higher than that ofthe first
quarter 2015 and around 5%higher than that ofthe fourth quarter 2015. The stable cash flows from our business
supported first quarter distribution coverage of1.09 times at ENLK and 1.04 times the ENLC.

Growthin cash flowsin the first quarter weredriven primarily by pressure reduction programs in North Texas,
increased volumes in the Permian, the addition ofthe Tall Oak assets and areduction in operating expenses. This
growth was partially offset by reduced NGL supply and fractionation volumes due to reduced drilling activity.

Additionally,our teams were able to reduce operating expenses by approximately $9 million,compared to the
fourth quarterof2015, even after taking into account the addition ofthe Tall Oak assets. This expense reduction is
a combination of successful cost cutting initiatives, as well as timing of spending.

Most importantly, we have continued to maintain a strong investmentgrade balance sheetwith ample liquidity.
We ended the first quarterwith approximately 3.8 timesleverage and approximately $9o o million ofliquidity on
our revolving credit facility at ENLK. During the first quarter, Fitch gave ENLKits first rating and assigned an
investment gradestandalonecredit rating of BBB-.

To maintain our strong balance sheet, we continue to have significant op tionality to finance our growth, which
includes the potential sale ofnon-core assets,issuing additional preferred equity for Tall Oak growth and
opportunistic capital market activity. Forthe sale ofnon-coreassets,we are considering selling our 31%non-
operatedownershipinterestin Howard Energy Partners.

We remainvery focused and confidentin our ability to maintain EnLink's strong balance sheet. Turning to
guidance, we expect lower performancein adjusted EBITDA for the second quarterof2016, com pared to that of
the first quarter, given the continued uncertainty in the commodity markets butfeel confident in meeting our
financial goals for the year. We are very pleased with this solid performance and believe thereis tremendous
upside when commodity prices improve.

With strong asset platformsinthe best oil and gas regions, we are exactly where we want to be and see great
opportunity for EnLinkto continueexpanding and growing.

While we encourage you to review the operations report posted on our website, we want to note a few highlights.
In Oklahoma, we are positioned in the coreofa developing play with great customerdiversity and significant
growth opportunities. Producer activity remains strong around our assets with 10 rigs currently ope rating on our
dedicatedacreage.

The integration ofthe Tall Oak midstream assetsis going as planned and we expect to see significant growth from
these assetsthisyearand in the yearsto come.

Inthe first quarter, we successfully completed a numberofprojects that expanded both the capacity and extended
the system we acquired from Tall Oak, which we now refer to as our Central Oklahoma System. We are creating a
super system in the STACK, SCOOP, Cana-Woodford and CNOW playsby interconnecting our Cana sy stems to
ourrecently acquired Tall Oak assets and remain excited about the many opportunities to expand and grow in this
area.
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Inthe Permian Basin, we are focused on executing on the opportunities from ourstrong platform ofassets,
includingleveraging our LPCbusiness to developnew crudeoil opportunities. When commodity prices improve,
we expect our producer customers like Diamondback, RSP Permian, Matador and Relianceto add rigs on our
dedicatedacreage.

For example Diamondbackbelievesit could doubleits current rigs in the Midland basin with sustained pricing at
between $45and $55per barrel. With the completion ofthe construction ofthe 100 million cubic feet perday
Riptide processing plant and additional high pressure gathering pipelines, we've created a true supersystem
within the core ofthe Midland basin and remain confident in our ability to drive bolt-on opportunitiesin2016
and beyond from ourstrong platform ofassets.

In North Texas, we have the bestplatform that has continued to generate great cash flows with minimal capital
investment. During the first quarter, we had a robust performance with segment cash flows that were
approximately $ 96 million, which is flat year-over-year, and an increase ofapproximately $ 2 million from the
fourth quarterof2015. This growth waslargely driven by the connection of new wells, re -fracs ofexisting wells
and our efforts to offset declines by lowering sy stem pressures to increase deliverability. We previously projected
an approximately 10% annual volume decline. However we are now projecting declines ofapproximately 7%due
to the execution of optimization efforts by our customersin Austin, North Texas.

In Louisiana, we are able to capitalize on significant market opportunities in both the NGLand natural gas side as
a result ofthe size and flexibility of our assets.In fact, we initiated a new NGL project where we exported butane
from our Riversidefractionator on the Mississippi River to customers in the Caribbean. We also expect to be able
toreach Latin America markets and exportother products such as propane. Additionally, we expect to begin
storing natural gas in early May at the Napoleonville storage facility we acquired from Chevroninthelate 2014,
which provides additional optionality on our gas sy stems.

These two demand-driven projects help demonstrate our superior position in Louisiana, where we operate oneof
the most extensive gas and natural gasliquids footprints. Furthermore, we have additional growth projects
comingonline in Louisiana, all of which offer excellentIRRs with relatively low capital cost as a result of ex posure
to Louisiana's growing demand.

I will now turnthe callbackoverto Barry for closing remarks. Barry?

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, Mike. We remain focused on the disciplined execution ofour plan, putting us in the best possible
position when markets rebound. We are delivering solid market results with a strong business model that provides
stability in all market cycles. We are one ofthe best positioned midstream companies. Our strong platform allows
us to executeon opportunities in the first mile of supply in high return basins like the STACK, SCOOP and
Permian, while our premier natural gas and NGL footprint in Louisiana provides us the last mile in a high demand
growth market.

With that, Chad, youmay open theline for questions, and I'll remind that we have abroadgroupofmanagement
here, as Jill outlined, that are ready to answeryour questions.
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QUESTION AND ANSWER SECTION

Operator: Thankyou, sir. We will nowbegin the question and answer session. [Operator Instructions] The first
question comes today from T.J. Shultz with RBC Capital Markets. Please go ahead.

T.J. Schulz

RBC Capital Markets LLC

Great. Thanks. Good morning, everybody. Just first on Tall Oak. As we think about SCOOP, STACK, to what
extent may some ofthe goodwell performance we've seen be able to mitigate fewer rigs compared to expectations
whenyou enter that transaction? And then further ifyou can provide any coloron outlook you have for
investment, or cash flowramp, as you look at possible extensions, just the potential investmentand for you to
ultimately get that investment to kind ofhigh single-digit EBITDA multiples on the purchase price?

Benjamin D. Lamb

Senior VP-Finance & Corporate Development

Hey.Good morning, T.J. It's Ben. Y eah, great question. First ofall, I want to say that the wells — you're right to say
that the wellshave gotten better, and you don't have to lookbeyond Devon's operations report to seethat and,
two, in particular that I'd highlight their Born Free pilot, which was a two -well downspacing test, where the wells
cameinat averageof2,200BOEs a day and then further south really at the edge of what we thinkis the core of
the volatileoil window, the [ph] Cowspace (15:40) well that came on at 2,150 BOEs a day, those are about70%
above Devon's type curve and significantly exceed our assumption in the Tall Oak acquisition.

But picking up on part ofyour question, at this point, activity levels are what we expected themto be. We've got 11
rigs operating on dedicated acreage from six different producercustomers, and that's very much in line with what
we expected at the time ofthe acquisition.

Nowlookinginto the end ofthe year and beyond,ofcourse it will be a function of price. But to your point, ifwe do
see continuedsoftnessin prices,I do thinkthe quality ofthe well results will help make up for that. At this p oint
though, we see good activity levels.

Intermsofinvestment, at the time ofthe acquisition, we told you that we expected to spend about $350 million in
follow-on capital this year.On the last call, we told youthat was down to $180 million because ofthe benefit of
combing the Tall Oak sy stems with our legacy Cana system and our ability to optimize processing capacity
between thoseassets. That's still our expectation today, but I would say don't be surprised ifwe continue to see
these well results ifwe need to accelerate the addition of process and capacity,or ofour Oklahoma Express
project, alittle bit further or alittle bit closer to [indiscernible] (17:07).

T.J. Schuliz
RBC Capital Markets LLC

Okay.Good. Thank you. And then just moving to South Louisiana, a couple of questions, firston —you're
exporting butane,looks like relatively small CapEx project, butifyou couldjust expand there on contracts on the
butane exports to the Caribbean and then as we thinkabout the potential for propane exports, whereare you on
contracts for exports to Latin America?
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McMillan Hummel

EVP & President-Natural Gas Liquids and Cruce Oil Business

T.J., thisis Mac Hummel. Yeah, thankyou.That's an exciting development on our Louisiana busine ss to be able to
export product outofSouth Louisiana. It's something that we've been asked aboutover —at times overthe last
couple ofyears, really, and it's exciting to seeit come to fruition.

We did lug butane out of Riverside.The first cargo in April that went to the Caribbean, we expect to be able to
reach Caribbean and Latin America countries with exports out of Riverside.I thinkit's safe to say at this point
we're still feeling the market out alittle bitin terms ofexactly the level of contribution that that's going to createto
us. We do expect over time that we're going to establishrelationships with additional carriers that allow us to
move additional volumes more ratably through the sy stem than we're seeing in this startup period. But our
expectations are for both butane and propaneto be exported outofRiverside.

T.J. Schulz
RBC Capital Markets LLC

Okay. Great. Just lastly on balance sheetmanagement, you've alot of different levers that you discuss. Just maybe
how should we think about prioritizing those as we get through 2016? Y ou talked about Howard.Is that
something that could be a potential 2016 sale? And then as we think about the ATM, if you can just tell us to what
extentthat'sbeenused year-to-date maybe?

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah. Thisis Mike. It all starts with a strong balance sheet, and we thinkwe've done a good job really managing
that. And that again goes to the business and the business structure, but as well as the optionality we entered this
year on financing. As we mentioned in the last call, we have alot oflevers we canlookto, whetherit's deferring
capital, whether it's Tall Oak financing and preferred sale ofassets, et cetera. But that option ality ishow we think
ofit. Itis not necessarily any one, but it's probably a combination ofall the above.

We did say that we are goingto lookat some non-coreassets, and one ofthose we're currently working through is
the Howard Energy Partners. We have talked quite a bit about that in the last — probably the last couple calls just
on — We thinkit's a great management team, great set ofassets.It'sa process we're going through and we'll make
ultimately a decision onit thisyear.So, it would be a 2016 item. To giveyou sort ofa view ofthat business for our
31%interest, we haveabout $200 million on the balance sheet. And distributable cash flow for us is expected to be
this year somewhere between $20 million to $25 million. But the nice thing for usis that flexibility that we're not
reliant on any one ofthose things with regard to financing our capital.

Barry E. Davis

President, Chief Executive Officer & Director

T.J., thisis Barry. And let me just emphasize the wordyou heard Mike say a number oftimes was optionality. And
thatis the way that we look at all the ways that we can capitalize ourbusiness this year and the sale of Howard is
something thatis an option. We very much feel good about the business, particularly in the long term with their
bigprojects that they've announced, the Mexico project, et cetera. So, the prospectsfor that business aregreat. But
because they're great, it probably will give us the ability to executeon a sale at an attractive price. To the extent
thatit doesn't, then we certainly would use other levers, ifyou will, for financing this year.

Michael J. Garberding

Chief Financial Officer & Executive Vice President
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From an ATM standpoint, in the first quarter, we actually had very little ATM activity. It was under $5 million.
But on the offset ofthat, we also issued the large preferred for Tall Oak in the first quarter too.

T.J. Schulz
RBC Capital Markets LLC

Got it. Thanks, everybody.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, T.J.

Operator: The next questionis from Darren Horowitz with Raymond James. Please go ahead.

Darren C. Horowitz
Raymond James & Associates, Inc.

Good morning, guys.

Barry E. Davis

President, Chief Executive Officer & Director

Good morning, Darren.

Darren C. Horowitz

Raymond James & Associates, Inc.

Good morning. The first question is on the Permian. When we last spoke, I thinkyour forecast was to spend
somewherearound $120 million or $140 million. And youhad outlined the two processing plant completions.
Thinking about what was just mentionedwith regard to Spraberry economics and the volumeuplift now that
everybody's expecting, how has yourcapital allocation model shifted? Isit a situation where you really want to
emphasize CapEx with returnsin mind around the LPCbusiness on the crude side? Or is it may be abit more
balanced between adding more processing capacity, maybe, or residue gasline or arich gasline movingeast? I'm
just wondering how that composition of capital might have shifted a bit.

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

Yeah, Darren. Thisis Steve Hoppe. So, let me just kind of remind you that we werespecifically targeting this area
as part ofthe Midland Basin becauseofthe resultsyou're seeing today,and it doeslookalot like what we just
discussed inthe STACK and the SCOOP areas. So, we see this asbeinga very positive overall for our resultsin
there.

Ifyourecall, we have just completed the Riptide plant. That's 100 million a day plant that we're bring online. It's
actually was brought onlinethis month. When you take those out and youtake that plant and youcombineit with
our Bearkat plant, our Deadwood plantand [ph] the other (22:41) Coronado plants that we had in the acquisition,
we'll have 400 million of processing capacity availabletoday. So, we think we're in a great position with processing
capacity right now to ramp up volumes very quickly, and that's what we're expecting to see as we see areturn of
commodity pricesin the area.
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In addition, with the ability ofthe producers to drill the better wells and increase their performance, we'rein a
great positionto really add alot ofthat capacity. We've got the capacity in place and we'lljust need to add it — add
additional compression and pipeline facilities. So, we're planning our capital investment around that right now
butit's something that we don't thinkis going to have a significant impact to capital plans for the Mid land Basin
thisyear. It may accelerate some ofthe capital that we had putinto 2017 —into 2016 but it's all stuff that really is
partofthe plan and we're right on track with our original plan but our total capital investment with Coronado
we're right ontrackwith our volumes on Coronado. So, we're real pleased with the results in this business plan
overall.

Darren C. Horowitz

Raymond James & Associates, Inc.

Just withregard to leveraging that furtherand maybe getting those physical barrels down the supply chain, doesit
make sense to really want to capitalize on that [indiscernible] (24:04) maybeacross the Louisiana NGL platform?
In fact, stop some additional fractionation capacity so you have control ofthe downstream logistics ofthe purity
product, or how do we thinkabout the volumes coming out ofthe tailgate ofthoseplants?

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

Hey, Darren, I thinkyou hit the bull's-eye rightthere, and that is that as we continue to grow our Permian gas
volumesand, therefore, our Permian NGLvolumes, we will see those volumes end up largely in the Cajun -Sibon
systems. So, as those volumes build, we'll see a corresponding benefit on the NGL side ofthe business. And you 're
right. It gives us an opportunity to get thosebarrels in the Cajun-Sibon, where we can realize the full NGL value
uplift that we can get onthose ranges from, not only the fractionation fees we can charge, the ethane saleswe can
make, as well as the sales of the heavy. So, very positive benefit, not only for the gasbusiness but also to the NGL
business.

Benjamin D. Lamb
Senior VP-Finance & Corporate Development

And maybe just to highlightone thing, Darren. We're able to do that without owning t he pipe in between.

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

That's right. We have supply contracts that allow us to get those barrels from the outlet of our plant to the inlet of
Cajun-Sibon.

Darren C. Horowitz
Raymond James & Associates, Inc.

Okay .

Barry E. Davis

President, Chief Executive Officer & Director

Darren, to add onto that, let me just say thatyou'veheard us, for several years now, talkabout scale and diversity,
and I thinkin this call you've got a great picture of what that begins to looklike in really kind offour of our largest
and most focused areas rightnow, that being Central Oklahoma, the Permian, with those two super -systems, as
we're seeing, come together there, the expansive system that we have in Louisiana and in North Texas. And what
yousee therereally is multiplesteps in the value chain across the mid -stream and really optionality, aswe've
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continued to bolt-on services and continue to serve the same customers in different ways. And I thinkyou'll
continue to see opportunities and results come outofthat.

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

And, Barry, I might just mention one morethingthat the pieceofthe Permian that we haven't talked about that
Darren asked about was LPC and the crude business. We continue to be very active with LPC, continueto provide
great serviceto customers there. Andimportantly, LPCis doing one ofthe things we thought it would, whichis
increase ouropportunity at [ph]deal flow (26:26). We are going to be — have signed an agreement to builda small
gathering system for a customer that we previously have been trucking their barrels for. That's something that we
expected to be able to do. So, we're executing on the plan that we laid out when we entered the basin, and we're
also hopeful that those kind of opportunities will lever in even into moreand more pipe opportunities for us as we
go forward.

Darren C. Horowitz

Raymond James & Associates, Inc.

I appreciatethat. Thankyouvery much.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, Darren.

Operator: The next question is from Brian Gamble with Simmons & Company. Please go ahead.

Barry E. Davis

President, Chief Executive Officer & Director

Hey, Brian.

Brian D. Gamble

Simmons & Co.

Morning, everybody. Morning. Couple ofthings from me. One on the kind ofnear-term guidance.Y ou mentioned
some softness on the fractionation side in Louisiana just based on scheduled maintenancefor the quarter.
Obviously, Tall Oak benefited the quarter, but maybe not a full-quarterbenefit there as the closing went in. But
we're offsetting thatin saying second quarteris weaker. I know there's some seas onality in there, but maybe walk
us through the benefits that we're seeingin second quarterversus some ofthe offsets, just things to think about
from a kind of macro perspective as we walkin the next couple months.

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah. Thisis Mike. I thinkthe first thing that people oughtto hear is our confidence and capability on meeting the
targets we set out for the year. That's, I think, one ofthe key takeaways you should hear from what we're saying,
With regardsto quarter, first quarter, second quarter, really, I thinkit's us being realistic in the sense ofthe
environment we're operating in. We have seen some strengthening in crude. But is it sustained? Isitnot? We're
tryingto be realistic in the sense of what we might see ahead. You saw us talkabout that in fourth quarter, and you
saw that [indiscernible] (28:13) resultsin the first quarter. I'm going to let Mac address NGLs, but you can see in
areas like North Texas, for example, what that team hasbeen able to do, both from a margin standpoint and an
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expense standpoint, because ofthe position they have. So, it's continuedto be a great cash flow generator for this
business.

McMillan Hummel

EVP & President-Natural Gas Liquids and Crude Oil Business

Darren,you also —I mean, Brain, sorry, youalso mentioned the Louisiana piece,and we did have arelatively
weaker Q1 than we expected to have, mostly on the volumeside ofthe business. Thereis the maintenance thatyou
mentioned in January, which was a contributor to that. We've also seen someweakness generally in upstream
volumesas gas volumesin the areas that we get, NGL supply have come down. NGLsupply has comedown also.
Steve mentioned that the benefits we see in the Permian business and, clearly,as we t alked about, that will roll
through to the NGL side ofthe business.

We also have, inthe backhalfof2016,anumber of projects that we have executed on, or are executing on now, in
our NGL business, which really don't contribute at all to Q1 performancebut will contributeto Q2, Q3 and Q4
performance. So, we remain expectant that we'll be able to hit guidance we talked about on the NGLsside of the
businesstoo, despitethe fact that we're in a challenging supply environment.

Brian D. Gamble

Simmons & Co.

Great answers on both fronts, and obviously appreciate the realism in this market. You neverknow when the
crude market is goingto give you a [indiscernible] (29:56) and then divethe other direction, so appreciate that.
On the North Texas piece, specifically, taking the declining rate down to kind ofthat 7 %from the 10 %previous,
kudosto youonworking through thatand the market thereto be morebeneficial than you thought. Any potential
to geteven underneath that 7%? What are we seeing from, I guess, the optimization piece? Are there otherlevers
thatyou guysaretryingto pull now that maybe able to get that even I guess flatter as we moveforward?

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

Yeah. Brian. Thisis Steve. I think North Texasis just a great story, and really what's driving that is the work that
we're doing, that our team is doing, and that we're doing with our customers. So, it's just a combined effort that is
really driving those results. Overall,it's just like you said, it's pulling alot of leverage is what's making that
happen. We've seen excellent refrac results from Devon. I thinkin their latest report, they've even reported their
30 horizontal refracs and it's just been — the results are much better than those we expected.

The pressure adoptions are offsetting declines. We're seeing benefits from that. We're driving our operating costs
lower, and we're looking at consolidation opportunities. We've even got new well connects that we added in this
quarter. We probably added about 16 new wells of supply for this quarter. You wouldn't expect it, but we are
seeing some drilling and some activity. Really it's just the team's focus and our execution on all of those that is
driving these results. We're very focused on executing on our business plan in North Texas. We see this as a great
asset for us, not just nowbut wellinto the future, to generate some really sensational cash flows.

Brian D. Gamble

Simmons & Co.

Good color. Appreciate it.

Barry E. Davis

President, Chief Executive Officer & Director
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Thank you, Brian.

Operator: The next question is from John Edwards with Credit Suisse. Please go ahead.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Yeah.

Barry E. Davis

President, Chief Executive Officer & Director

Good morning, John.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Good morning, everybody. And thanks for taking my question.Just, Mike, inlight of the guidance, the second
quarter you're expecting to be alittle bit softer, just for modeling, can you help ushere? Do you expect then —I
mean because first quarter here was pretty strong. Do you expect the first halfto be about the same as the second
half? Or a little bitlighter? Maybe kind ofhelp us out for that granularity.

Barry E. Davis

President, Chief Executive Officer & Director

Hey, John.Yeah, John, thisis Barry. Let me comment and then I'm going to pass it to Mike. I was tempted to
throw thisin, in the answer to Brian, but here's one ofthe good things that's happened. In an organization that
has great people and great continuity, the tenure ofour peoplewho are executing these assets is really exceptional.
Idon't knowthe number, but I'm goingto say 15 years probably on averagethat we've been operating these assets
and executing.

So, what you see in a downturn like this is they continue to find opportunities and pulllevers and be creativein
always finding the next thing. And so when we go through a quarter like the first quarter, which in January and
Februarylooked like it was as critical as anything we'veseenin along time, I think people do extraordinary things.
When youthen askpeople what they're going to do going forward, they're fairly humble. And I wouldsay would be
very conservativein their ability to continue to deliverthat. So, I thinkyou see that,but I would also say that don't
overlookthe extraordinary efforts and what we're seeing peopledo in a challenging time.

So, Mike, if you can speakto the numbers?

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah. So,John, Ithinkyoucanlookatjust the key drivers [indiscernible] (33:46) from a business standpoint, like
Ben walked through at the beginning ofthe call. Thatis goingto be a key to the backend ofthe yearis goingto be
continued growth in Tall Oak, or Steve continued growth in Midland, or Mac continued growth hopefully in the
projectsthey're doing in the Liquids business.So, whenyou thinkabout one is we're very confident in meeting the
projections we've put outthere, you can start saying that you have an expectation to ramp on the back-halfofthe
year.
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John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Okay. So, just to make sure I understand. So, basically you're saying you thinkit's going to be slightly weighted to
the backhalf. Isthat a fair understanding?

Michael J. Garberding

Chief Financial Officer & Executive Vice Presicent

Yes. Given the growth we projectin these assets, and all we're trying to make sure is be realistic with regard to the
second quarter, given where we see the crude market today.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Yeah. Okay. Great. Yeah. Appreciate that. Okay. And then just following on Brian's question on North Texas. It
lookslike you guys did a greatjob there,and I thinkyou indicated you were ableto cut operating expenses and
that was one reason why you wereable to have cash flows up year-on-year. Is your outlook there just continuingto
run at theselevels? Or do you expect maybea slight declinehere just, given the inherent volumetricissues? Maybe
ifyoucould talkalittle bit about that.

Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

Yeah, John. Thisis Steve. What we — as Barry kind of alluded, we really did alot in the first quarter to focuson
costand cost management, and not only just absolute reduction of cost but timing of costas well. We will see
some ofthe savings that we realized in the first quartermoveinto subsequent quartersin the year, so we'll give a
little bit ofthat back. And I do mean a little bit because I'm kind of like Barry in the beliefthat we're going to
continue to see ourpeople perform and execute. So, I'm very positive on they're setting new standards and that
we're going to see our cost in North Texas continue to track down relative to the volumes. So, we're working on
that.Itisa focus ofus in our business plan and in our execution plan. Right now, we're probably looking at a total
savings thisyearofabout $6 million to $7 millionin North Texas and we're going to continue to push that into the
future.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Okay.And thenjust onthe Howard Energy investment, just switching gears here to that. What was the expected
growth trajectory you're expecting there? I thinkyou said you were expecting that to —the annualized delivery is
around $25 million of cash distributions and it's got a good future. Just giveus anidea of what was the ramp, the
growth ramp you were expecting on that.

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah, John. This is Mike. So, when you thinkabout Howard, the $ 25 million of our distributable cash flow
represents the business asitistoday. As Barry mentioned, the exciting thing for Howard is what they're doingon
really developing, what I'll say, additional businesses namely into Mexico,alarge -scale natural gas opportunity,
and then some other products also. So, those are projects that will come to fruition over sort ofthat 2017,2018
timeframe onaverylarge scale. The bigissue there really is positioning that business with alot more capitalto
grow with the opportunities that it hastoday. We see it run by a wonderful management team that has created
some great opportunities. We feel very good about how it's going to be received in the marketplace.
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John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Okay.Andthencanyougiveusanideaofwhen yousay large scale, the kind ofyourshare ofinvestment, should
you hold ontothat opportunity?

Barry E. Davis

President, Chief Executive Officer & Director

It all depends onhowthe projects are financed.Some ofthese assets have a capability to do project financing on
them, becauseofthe contracts really from the Mexican counterparty, and that's what Howard islookingto do.
What we've said thisyear that around $ 100 million in our capital plan that would be our portion for the Howard
assets, and ultimately therewould be optionality around that ifwe did sell the asset.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Okay.And thenjust anythingthat's surprised youin this downturn? And do you also —do you view second quarter
as thelikely bottom in activity?

Barry E. Davis

President, Chief Executive Officer & Director

John, thisis Barry. What I would say isthere haveprobably been alot ofthings that we didn't predict but we're
prepared for it. And so we really haven't been surprised by anything. We think the business model that we've got is
showing exactly why itis designed the way it is, and its resiliency through this cycle. It'shard to predictwhere the
bottomisinthe cycle. I would sayjust based on our expectation of what activity levels are going to be, we would
expect activity levelsto pickup inthe second halfofthis year. That being said, we still have solid activity across all
ofthe growth areasthat we are focused on,and so anything from here isupside. And here's the thing that we want
to remind folks all the time, we don't need $80 in order to see a pickup in activity. We believein the $50 to $55
range. We will see significant increasein activity, because we're in the best basins with the highest return. So,
that's the first place the rigs are going to comebackto.

John Edwards
Credit Suisse Securities (USA) LLC (Broker)

Okay. Fair enough.I'llleave it there. Thankyou.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, John.

Operator: The next questionis from Jeremy Tonet with JPMorgan. Pleasego ahead.

Neal BasuMullick
JPMorgan Securities LLC

Hey. This is Neal on for Jeremy.

Barry E. Davis

President, Chief Executive Officer & Director
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Morning, Jeremy.

Neal BasuMullick
JPMorgan Securities LLC

Hey.

Barry E. Davis

President, Chief Executive Officer & Director

Hi, Neal.

Neal BasuMullick

JPMorgan Securities LLC

[indiscernible] (39:49) So, we very much appreciate the coverage this quarter, but I guess as Class C units start
picking — that are currently picking — switch to cash, but also a strong back-halfofthe year that you'vebeen
talking about, how are you thinking about coverage ofthe balance ofthe year?

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah. So, goodquestion. You arecorrect. Next quarter the Cunits and those who were part ofthe Coronado
acquisition that pick from basically a five-quarter period, you could see a little less coverage in Q2, as compared to
Q1 because ofthat, but ultimately we feel confident in the guidance we gave at the beginning ofthe year with
regard to one 1 times or greatercoveragewithregard to ENLK for the year.

Neal BasuMullick
JPMorgan Securities LLC

Great. That's really helpful. And thenI guessin terms ofthe optionality in $ 500 million [indiscernible] (40:38).
You'vegotalotofsuccessindeferring CapEx so far. So, I guesshow are you thinking about the decision there?

Michael J. Garberding

Chief Financial Officer & Executive Vice President

I guessit goesbackto whatyousaid, it's the optionality. We know we have that option. We'll continue to look at
all the sources. Butin all likelihood, it's going to be a combination ofall those sources with regard to financing.
And then that's what we like is having that capability to do that. As we mentioned, when we talked abouthow
much equity we thoughtwe needed with regard to the capital plan we laid out, we said it waslessthan $200
million. So, from an execution standpoint, we feel we're in a great position to execute on that plan.

Neal BasuMullick
JPMorgan Securities LLC

Great. That's helpful. Just one more question. On the crude and condensate segment,so as ofnow, asyou're
deliveringto two [indiscernible] (41:22) at the Port of Victoria, but are there any other market outlets that you're
looking at?

McMillan Hummel
EVP & President-Natural Gas Liquids and Cruce Oil Business

Yeah. Neal, thisis Mac. We are looking at ways to expand our market reach there. Probably not ready to talk about
the kind of markets we're looking at but we do recognize thatone ofour opportunities there isnot only to get

FACTSET: callstreet 16

1-877-FACTSET www.callstreet.com Copyright © 2001-2016 FactSet CallStreet, LLC



EnLink Midstream Partners LP enw) @ corrected Transcript
Q1 2016 Earnings Call 04-May-2016

additional supply reach or barrelsinto the pipelinebut to create market options on the downstream side. So, yeah,
we are looking at those.

Neal BasuMullick
JPMorgan Securities LLC

Great. That's helpful.

Operator: The next question comes from Mirek Zak with Citigroup. Please go ahead.

Mirek Zak
Citigroup Global Markets, Inc. (Broker)

Hey, guys.

Barry E. Davis

President, Chief Executive Officer & Director

Good morning, Mirek.

Mirek Zak

Citigroup Global Markets, Inc. (Broker)

Justa quickone from me. Good morning. Relating to CapEx, with the rig counts where they are, costs coming
down and howyou see the development progressing onyouracreage, where do you see growth CapEx possibly
coming out for the rest ofthe yearrelative to your prior guidance? I mean is there a possibility of shifting more

CapEx outof2016 and possibly going even below yourguidance? And how material could a potential reduction
be?

Michael J. Garberding

Chief Financial Officer & Executive Vice Presicent

Yeah, Mirek. It's Mike. It'sa good question. Again it goes backinto the optionality. So, ifyoulookin the first
quarter, we spent about $120 million. That was with a capital plan we came out with of $400 million to sort of
$550 million —or $450 million to $ 550 million. Where we sit today, we still believe we're on that same trajectory
per plan. However, ifyou see prices increase, you have opportunities like Ben talked about, how we'll continue to
look at opportunities within Tall Oak on additional processing. We have opportunities like Stevetalked about as
far as connecting additional volumes through mainly compression and pipe. So, we feel good about the planwe've
laid out. I'tis a good, realistic plan on executing that's really driven by what we're seeing from our customers
today, butreally on plan.

Mirek Zak

Citigroup Global Markets, Inc. (Broker)
Okay. Allright. Thankyou. That's all for me.

Operator: Thankyou. The next question comes from Helen Ry oo with Barclays. Please go ahead.

Helen Jung Ryoo

Barclays Capital, Inc.
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Thank you. Good morning. On the comment about the frac volume, someofthatis driven by NGL price, some
from scheduled maintenance. Order of magnitude, which one was the bigger sort of contributor? And scheduled
maintenance, is that finished? Is that something you expectto pickup second quarter in terms of cash flow?

McMillan Hummel

EVP & President-Natural Gas Liquids and Cruce Oil Business

Yeah, Helen, this is Mac Hummel. The scheduled maintenance that we talked about was in the month ofJanuary.
That maintenance is behind us. But as just an ongoing part ofthe integrity of our business, we will have scheduled
maintenance thatis appropriate to do and we will conduct that maintenance as we see the need to. So, overfor
January on the fracs, but going forward just an ongoing part ofour business that we need to do. With regards to
the proportion ofimpact, I don'thavethatin precise terms. But the majority ofthe impact was related to supply
and NGL volumes upstream of Cajun-Sibon, more so than the impact ofthe scheduled maintenance in January.

Helen Jung Ryoo

Barclays Capital, Inc.

Got it. So, just less supply showing up, given weak NGL volume?

McMillan Hummel

EVP & President-Natural Gas Liquids and Cruce Oil Business

Yeah. Ifyoutake alookatdrilling activity and gas volumes, you see that they're down a little bit. You see that NGL
volumeswill correspondingly be down because ofthat. As anindustry, we continueto reject a significant amount
of ethane. Some reports have it around 500,000 barrels a day ofethane being rejected, and we're still seeing
significant rejection on suppliers or from suppliers that supply Cajun-Sibon. So, it's the price impact, plusit's just
thisissue around ethane and how quickly that strengthens and therefore how quickly thatvolume comes back into
the market.

Helen Jung Ryoo

Barclays Capital, Inc.

Actually, that was my next question. So, thanks for bringing that up. Wondering, so, everybody believes that with
the crackers coming online, we're going to have to recover alot ofethanes being rejected today and just trying to
understand how you're going to benefit. I guess on the G&P side, you're like 95%fee based, so you'll get some
benefitonsome [ph] POP (46:09) margins butis it fair to assume that you'll see morebenefitinterms ofdollar
termsinthe NGL side of the business, your Louisiana business? And if so, how should we think about maybethe
magnitude, ifyou could maybe mention what kind ofexcess capacity you have on your NGL system today so that if
all that ethane shows up, how much ofan upside you would seewithout having to spend CapEx, ifthat's
something you could maybe talk about.

McMillan Hummel

EVP & President-Natural Gas Liquids and Cruce Oil Business

Yeah, Ican, Helen and again, thisis Mac. In our Louisiana Processing business, so let's talk about, first, the gas
and thenthe NGLs. Inthe Louisiana Gas Processing business, mostofour opportunity there is to capture the
value ofthe liquids ourselves as opposed to being a fee-based business. So, we're constantly on the look for
additional supplies that we can process through thoseplants. As ethane becomes more and more economic, then
it gives us the opportunity to more economically extract ethane. So, it would help us from a margin standpoint and
it would help us from a volume standpoint.
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Il moveinto the NGLside of the business, there's a clear, positive impactto us with regards to additional ethane
extraction and additional ethane barrels coming into the NGL system, and it's relatively spread in terms ofbenefit
throughout the NGLbusiness.

Number one iswe'll get more volumes intothe Cajun-Sibon pipeline and fractionation facilities. Number two, we
will lighten the barrel. In otherwords, a typical barrel willbe made up, oncewe get into significant recovery in the
industry,willbe made up of more and more ethane. Asthat happensthatincreasesthe efficiency ofour
fractionators. So, that's the second benefit.

A third benefit willbe as we have more additional ethanein our feedstock to our fractionators, it means we will
have more purity ethane on the back stream ofthose fractionators to sell to Dow and Williams, our ethane
customers. So, it's pretty impactful in terms ofour Louisiana business, both on the gas side and the NGL side.

Helen Jung Ryoo
Barclays Capital, Inc.

Okay. That is very helpful. Appreciatethe color.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, Helen.

Operator: The next question is from Jeff Birnbaum with Wunderlich. Please go ahead.

Jeff Bimbaum

Wunderlich Securities, Inc.

Yeah. Good morning, everyone. Most of my questions have already been asked and answered, so just one
question, sort ofa couple housekeeping items. Ben, you mentioned earlierthe Oklahoma Express project,and I
guess I was curiousifthere was an update you could give on that? Or when we might expect eithersort ofnewsor
things you're working through on that? Certainly leverage has ticked down a bit here. You've talked about the
financial flexibility you have. Obviously there's a volume sort of need theretoo, but just some coloron that would
be helpful.

Benjamin D. Lamb

Senior VP-Finance & Corporate Development

Yeah, Jeff. There'sno doubtin our minds that the right answer for the industry and for our company is to connect
our Central Oklahoma assets with our North Texas assets. The question that we're working through is whether
thisis the right time for that. Given the state ofuncertainty in the ind ustry, I think that it is questionable whether
we'll find the rightlevel of producer support to go forward with Oklahoma Express at this time, and that's what
we're working through.

Ifthat answerisno, then instead we'll be adding processing capacity in Oklahoma and looking to Oklahoma
Expressasthe step beyond thatas opposed to doingitinthe other order. So, I'd just leave you with the thought
that we're working on that every day and the state of our capacity planning and our producer customers'plans is
very dynamic.

Jeff Bimbaum
Wunderlich Securities, Inc.
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Okay.Thanks. That's helpful. And can you actually give any color on what the actual volumes on the Tall Oak
assetsthemselves werein the first quarter?

Benjamin D. Lamb

Senior VP-Finance & Corporate Development

Yeah. Here'show I would thinkabout it generally. Ifyoulookon page 10 ofthe OperationsReport, you'll see that
our gathered volumes are up by about 185,000 in MMBtu's a day, Q1 of 2015t0 Q1 0f2016. Inrough terms, about
two thirds ofthat is Tall Oak and one third is on the Legacy Cana system,driven mainly by Devon's completions in
the [ph] Gordon Rowe (51:03).

Jeff Bimbaum

Wunderlich Securities, Inc.

Great. Thanks. And then, sort oflast kind of housekeeping question from me. Quarter-over-quarterthe crude
volumes, crude handling volumes were down about 11%. Just can you drill down a bit on what the drivers were
there?

McMillan Hummel

EVP & President-Natural Gas Liquids and Crude Oil Business

Yes, Jeff. Thisis Mac Hummel. As we continue to see relatively low prices and relatively muted activity on the
drilling side, we have seen somepressure on volumes quarter -to-quarter from fourth quarter 2015 into first
quarter of2016. We've seen thatin our ORV business. Actually we've seen someofthat weakness across our ORV,
our West Texas and our South Texas businesses. So, I'd say in general what we're seeingisjust kind of a
continuation ofthe general industry environmentwe're in, where activity is do wn alittle bit and volumes are
showing thatin the basins that we've got are crude and condensate footprint.

Michael J. Garberding

Chief Financial Officer & Executive Vice President

But on the flipside — thisis Mike — that team has done a fabulousjob ofresetting costs, just like Steve talked
about, for North Texas. So, they've really managed their costs down. So, from an overall margin standpoint,
they've done agood job oftrying to sustain that margin even in the declining volume timeframe.

McMillan Hummel

EVP & President-Natural Gas Liquids and Cruce Oil Business

Yeah, and Mike, our guidance is unchanged relativeto our crudebusiness. And just to pile on alittle bit with what
Mike said, and really what Stevehas said, and thatisonthe operational side ofthe business, they've just done an
absolutely phenomenal job turning overstones and finding opportunities for usto save money. Aswe've seen
some ofthat weakness that I talked about quarter-to-quarter, we are taking the steps onthe operation side ofthe
businessto make sure that we keep our costs in alignment with that and add value where we can even in that
typical market.

Jeff Bimbaum
Wunderlich Securities, Inc.

Yeah, it makes sense. Thanks alot, guys.

Barry E. Davis

President, Chief Executive Officer & Director
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Thank you.

Operator: The next question is from David Amoss with Heikkinen Energy. Please go ahead.

Barry E. Davis

President, Chief Executive Officer & Director

Morning, David.

David Meagher Amoss

Heikkinen Energy Advisors LLC

Good morning, guys. Wanted to go to backto the STACK for a second, which I think great results there.So, when
you considervolumes well ahead ofyourbasically year plan, appreciatethe comments on what 2Q mightlooklike
versus 1Q, but Devon's results coming out70%abovethe type curve, can youframe thatin terms of what did 1Q
looklike versus your original internal thoughts on volumes? And then the follow-up question is from a volumetric
perspective, when do you think you need to add new processing capacity in that play?

Benjamin D. Lamb

Senior VP-Finance & Corporate Development

David, to take those two piecesin terms ofthe performance ofthe first quarter, what I would say is, it's early days.
We're only four monthsinto our ownership ofthese assets. So, even ifindividual well results are 70%above the
type curve, while it may [ph] auger(54:30) well for the future, it doesn't necessarily translate into blowing out our
expectations on the first quarter. Where we are today in terms of our expectation for the year is generally
unchanged from where we were at the time ofthe acquisition,and remind me the second partofyourquestion?

Barry E. Davis

President, Chief Executive Officer & Director

Processing capacity.

Benjamin D. Lamb

Senior VP-Finance & Corporate Development

When we need to add processing capacity. Yeah, what we're doing —you heard Mike use the term super system a
couple timesinhis prepared remarks, and I think Barry said it again answering one ofthe questions. What we're
in the process ofdoingis combining the legacy Tall Oaks sy stems, Battle Ridge and Chisholm with our legacy Cana
system and then optimizing processing capacity across all ofthose. So, today, with the Union Pipeline ,we can
move gas from Chisholm overto Battle Ridge and we've been doing that in the first quarter.

By the end ofthe second quarter,we expect to be able to do the same thing with our Cana system and be able to
use processing capacity at Cana that we ex pect will be available. What we are working through is working with our
producer customers to understand their volume profiles to know when we run out of capacity across those three
systems. When we last spoke to you in the last call, we thought that we weren't going to need to add processing
capacity untillaterin 2017. All signs are indicating that we may need to accelerate those plans as aresult ofthese
better well results, but we're not, at this point, ready to make that determination.

David Meagher Amoss
Heikkinen Energy Advisors LLC

Okay. [indiscernible] (56:09).Go ahead. Sorry.
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Steve J. Hoppe

EVP & President-Gas Gathering, Processing and Transportation Business

Sorry. David, thisis Steve. Something else I think that'simportantto note is that with the Tall Oak acquisition, we
actually have a plant as part of our inventory. So, we've got a plant that we already own that would be the next step
in that capacity expansion for processing.

David Meagher Amoss

Heikkinen Energy Advisors LLC

Okay, that's helpful. Thankyou. And then onthe NGLside, again trying to kind of wrap our heads around what
the potential EBITDA mightbein a better commodity environment. Canyou just kind of frame what the historical
contribution from that business has been and maybein context of what commodity prices were doing at the time?

Michael J. Garberding

Chief Financial Officer & Executive Vice President

Yeah. So, ifyoulookatthe big piece ofthe NGL business, it'sreally Cajun-Sibon, and there was two pieces to
Cajun-Sibonthat came inreally over ayearto 18-month period. So, we told the marketultimately we thought
Cajun-Sibon was an asset that could be $100 million to $ 110 million assetrun rate cash flows,when we
[indiscernible] (57:19). It's not necessarily dependentupon commodity prices. I mean thereis some uptick, like
Mac talked about, but the base amount ofthat really is driven by the fee -based margin you get on both the supply
side and the demand side.

David Meagher Amoss
Heikkinen Energy Advisors LLC

Okay.Thanks. Appreciate it.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, David.

Operator: Ladies and gentlemen, that concludes our question-and-answersession. I would like to turn the
conferencebackover to Barry Davis for any closing remarks.

Barry E. Davis

President, Chief Executive Officer & Director

Thank you, Chad. In closing, we are focused on the key strategies we will execute on thisyear. We remain
committed to maintaining our financial strength and we remain confidentwe can create valuefor our unit holders
and customers with stable fee-based contracts, strong customer relationships, diversity ofbasins and services and
strong partnerships with our producer customers.Thankyou for joining us on the call today.

Operator: Thankyou, sir. The conference has now concluded. Thankyou for attending. You may now
disconnect.
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