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DISCLAIMER

2

This presentation has been prepared by Corporación Inmobiliaria Vesta, S.A.B. de C.V. (“Vesta” or the “Company”) solely for use at 
this presentation.

This presentation was prepared solely for informational purposes and does not constitute, and is not to be construed as, an offer or 
solicitation of an offer to subscribe for or purchase or sell any securities.

This presentation is confidential to the recipient. Accordingly, any attempt to copy, summarize or distribute this presentation or any 
portion hereof in any form to any other party without the Company’s prior written consent is prohibited.

This presentation contains forward-looking statements. Examples of such forward-looking statements include, but are not limited to: 
(i) statements regarding the Company’s results of operations and financial condition, including related projections; (ii) statements of 
plans, objectives or goals, including those related to the Company’s operations; and (iii) statements of assumptions underlying such 
statements. Words such as “aim,” “anticipate,” “believe,” “could,” “estimate,” “expect,” “forecast,” “guidance,” “intend,” “may,” 
“plan,” “potential,” “predict,” “seek,” “should,” “will” and similar expressions are intended to identify projections and forward-
looking statements but are not the exclusive means of identifying such projections and statements. By their very nature, forward-
looking statements involve inherent risks and uncertainties, both general and specific, and risks exist that the predictions, forecasts, 
projections and other forward-looking statements will not be achieved. Caution should be taken with respect to such statements and 
undue reliance should not be placed on any such forward-looking statements. Any forward-looking statements speak only as of the 
date of this presentation and the Company undertakes no obligation to update or revise any forward-looking statement, whether as
a result of new information or future events or developments.

No representations or warranties, express or implied, are made as to, and no reliance should be placed on, the accuracy, fairness or 
completeness of the information presented or contained in this presentation. Neither the Company nor any of its affiliates, advisers 
or representatives or any of their respective affiliates, advisers or representatives, accepts any responsibility whatsoever for any loss 
or damage arising from any information presented or contained in this presentation. The information presented or contained in this 
presentation is current as of the date hereof and is subject to change without notice and its accuracy is not guaranteed. Neither the 
Company nor any of its affiliates, advisers or representatives make any undertaking to update any such information subsequent to
the date hereof. This presentation should not be construed as legal, tax, investment or other advice.

Certain data in this presentation was obtained from various external data sources, and the Company has not verified such data with 
independent sources. Certain data was also based on the Company’s estimates. Accordingly, the Company makes no representations 
as to the accuracy or completeness of that data or the Company’s estimates, and such data and estimates involve risks and 
uncertainties and are subject to change based on various factors.
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VESTA´S SNAPSHOT
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Park-to-suit
(“PTS”)

[Add picture]

Built-to-suit
(“BTS”)

[Add picture]
Buildings designed 
and built to meet
the specific needs of 
clients

Custom-designed and 
built industrial parks 
that meet the specific 
needs of supply chains

Inventory
buildings

[Add picture]These buildings 
conform to standard
industry specifications 
and are designed
to be adapted for two 
or more tenants

173 Class A industrial properties located in Mexico’s key trade 

corridors and manufacturing centers

− 26.7 million sf (2.48 million m2) of  total  GLA 

92.3% total portfolio occupancy rate

− 25.5 million sf (2.4 million m2) of  stabilized portfolio 

95.3% stabilized portfolio occupancy rate 

− 21.3 million sf (2.0 million m2) of  same store portfolio 

95.5% same store occupancy rate

34.1 million sf (3.2 million m2) of land reserves with 

potential to develop over 15.4 million sf of incremental GLA

160 tenants

−5.2 yrs average contract life(1)

−90% of the lease contracts denominated in USD(2)

−85% of the rental income is denominated in USD

 Offers innovative and customized solutions

 Development approach to capture specific supply 
chain sectors and generate higher returns

 Internally managed company

Fully integrated industrial real estate developer and operator

Note: Figures as of December 31, 2017.
(1) In terms of GLA.
(2) Based on number of contracts.



STRONG CORPORATE GOVERNANCE WITH BEST-IN-CLASS GOVERNANCE 
PRACTICES
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Lorenzo Berho Corona    
Chairman

Independent members

Corporate 

Practices 

Committee

Social and 

Environmental 

Responsibility 

Committee

Investment 

Committee

Board of Directors

Stephen B. 
Williams

Wilfrido
Castillo 

Enrique 
Lorente

José Manuel 
Domínguez

Óscar
Cazares  

Luis de la 
Calle

Francisco 
Uranga

Marlene 
Carvajal

Audit 

Committee

Debt and Equity

Committee

Ethics 

Committee

Solid standards

 10 Board members

−90% independent members

 100% Committees chaired by  independent Board 

members

 High governance standards since inception

Shareholder structure 1

88.2% 
Public 
Float

John Foster

8.1%
0.6%

88.2%

Berho Family

Managemnt

Public Float

(1) Public float does not include treasury stock. Treasury stock amounted to 32 M shares. Berho Family and management percentages as of March 30, 2017. Public float as of December 2017.



HIGHLIGHTS
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Record-high results

Resilient balance 

Growth without dilution

Increasing dividends

Maximizing our stabilized portfolio

Attractive discount

1

2

3

4

5

6



RECORD HIGH 
RESULTS
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RECORD-HIGH RESULTS
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Strong foundation proven through key milestones that have accelerated growth

1

(1) Park to suit (“PTS”)

(millions sf)

Vesta’s incorporation
Investments from GE and Ned Spieker.

Pre IPO Post IPO Vesta 20/20 Vision

E

Initial Stage

Investments from CALPERS, DEG, 
DEKA and Broadreach.

Acquisition of Nestle distribution centers.

Acquisition of La Mesa Industrial Park.
Acquisition of Querétaro Aerospace Park.
GE Buyout.

IPO (US$ 286 M) 
First Follow on 
(US$ 220 M)
Nissan Park to Suit

Second Follow on (US$ 230 M) 

Metlife debt (US$ 316 M)
Private placement (US$ 125 M)
Syndicated Loan (US$ 150 M)
Tijuana portfolio acquisition
BRP, Safran, TPI,  ZF  BTSs

E
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17

32
40

49
57

70
77

2012 2013 2014 2015 2016 2017 2018 2019

48
56

67
76

87

105

128
143

93.3%

95.7% 96.0% 96.7% 96.3% 96.2%
95.5% 95.5%

80. 0%

82. 0%

84. 0%

86. 0%

88. 0%

90. 0%

92. 0%

94. 0%

96. 0%

98. 0%

2012 2013 2014 2015 2016 2017 2018 2019

NOI NOI margin

52
59

69
79

91

109

134

150

89.1%

91.1% 92.4%

94.2% 93.8%

95.3%

96.8% 97.0%

2012 2013 2014 2015 2016 2017 2018 2019

Revenue Stabilized portfolio occupancy

RECORD-HIGH RESULTS
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STABLE AND PREDICTABLE CASH FLOWS AND PROFITABILITY 

1

Figures as of December 31, 2017
(1) EBITDA is defined as gross profit minus property operating costs (both for the properties that generated income during the year and for those that did not) and minus administration expenses.
(2) AFFO is defined as  EBITDA less finance costs less transaction costs on debt issuance less income taxes effectively paid
(3) NOI is defined as rental income minus the operating cost for the investment properties that generated income

Sustainable AFFO Growth(2)

Highly predictable rental income & stable occupancy rates

(US$ in millions)

Strong EBITDA growth with low margin volatility(1)

Best in class NOI margin (3)

(US$ in millions)

(US$ in millions) (US$ in millions)

E E E

E E

41
48

57
66

76

92

112 125

79.3%

82.5%
82.8%

84.0% 83.7%
84.0%

83.5% 83.5%

2012 2013 2014 2015 2016 2017 2018 2019

EBITDA EBITDA margin

E

E E



10.7%

8.5%
7.6%

VESTA TERRA PROLOGIS

RECORD-HIGH RESULTS
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ACCRETIVE DEVELOPMENT AND ACQUISITIONS WITH ACCELERATED LEASING ACTIVITY

1

Best-in-class Mexican Industrial Real Estate Cap Rate in 2017¹ Historical High Leasing Activity in 2017²
(millions sf)

1) Calculated with public figures
2) Leasing Activity: Equals renewals plus new contracts 

5.6

5.9

6.4

2015 2016 2017



RESILIENT 
BALANCE
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RESILIENT BALANCE 
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2

LONG TERM DEBT AT FIXED RATES WITH SOUND LIQUIDITY POSITION…

Sound liquidity position

Cash reserves
$91.0 M as of December 31, 2017

Idle debt capacity
Current LTV of 32.2% vs 40% maximum leverage internal policy

Proven access to capital markets
3 transactions in the Equity Capital Markets, raising US$660 M in primary proceeds

Average annual CAPEX of US$120 M secured through 2018

✓

✓

✓

✓

7.2 years average 
maturity & 4.5% 

average interest rate

Figures in million USD 12/31/2017

Secured Debt

MetLife I $47.5

MetLife II $150.0

MetLife III $118.0

Total Secured Debt $315.5

Unsecured Debt

Revolver

Syndicated Loan $150.0

Private Bond

Tranche 1 $65.0

Tranche 2 $60.0

Total Unsecured Debt $275

Total Debt $591

Common Equity (@ MXN$24.36/share as 
of 12/31 @ MXM$19.69/Ex.Rate) $749

Total Market Capitalization $1,340

Less: Cash and Cash Equivalents $91

Total Enterprise Value (TEV) $1,249

Net Debt / Total Assets 27%

Secured Debt / Total Assets 17%

Unsecured Debt/Total Assets 15%

Net Debt / LTM EBITDA 5.6x

100

48

150150

65 60

118

2018 2019 2019 2020 2021 2022 2023 2024 2025 2026 2027

Revolver Revolver Capacity MetLife 7 yr

MetLife 10 yr Syndicated Loan Private Bond Tranche 1

Private Bond Tranche 2 Metlife new

(US$ in millions)



(As of December 31, 2017, % of GLA)
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North (26%):
Surface area ft2: 6,875,440
Number of buildings: 63
Number of clients: 55
Land bank ac: 71.73

Bajio (48%):
Surface area ft2: 12,722,893
Number of buildings: 76
Number of clients: 74
Land bank ac: 684.10

Central (26%):
Surface area ft2: 7,122,837
Number of buildings: 34
Number of clients: 31
Land bank ac: 28.08

(1) We also have buildings in: Los mochis,  Veracruz and Cancún

…ONE OF THE LARGEST AND THE MOST MODERN INDUSTRIAL PORTFOLIO IN MEXICO…

Consolidated:

GLA = 26.7 mm sf (2.48 mm m2)

Buildings = 173

Land reserves = 34.1 mm sq.ft (3.2 mm m2)

Stabilized portfolio occupancy 4Q’17 =95.3%

Clients = 160

85.4% of rental income is denominated in USD

Weighted average building age = 7.9 years

RESILIENT BALANCE 2
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Manufacturing
70.2%

Logistics
29.8%

Country 

Tenant

% of GLA

Lease term remaining

Credit rating

6.8% 2.8% 1.9% 1.8%1.9%

7 10

2.4%

11 7

4.2%

7 106

3.7%

(% of GLA, as of December 31, 2017)

2.7%

8

(% of GLA, as of December 31, 2017)

Well diversified portfolio of tenants

Long-term and staggered lease maturity profile(1)Balanced portfolio use 

85.4% of our revenues are 
denominated in USD

AA B

4.2%

12

N/A N/A AN/A N/ABB-

10

A- BB-

Over 92% 
retention rate

5.2 yrs weighted average lease 

termination(2)

(1) Vacancy rate of 7.7% as of 4Q’17, including recently finished buildings. In GLA terms
(2) Weighted-average life of a contract
.

RESILIENT BALANCE 2

…STRONG CLIENT BASE DIVERSIFIED BY INDUSTRY AND GEOGRAPHY WITH BALANCED COMBINATION OF 
GROWTH AND DEFENSIVE SECTORS...

8%

9% 9%

5%

13%

16%

14%

3%

10%
8%

5%

2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 >2028
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(As of December 31, 2017, % of GLA)

Automotive

Food & beverage
160 tenants

25+ tenants

Logistics

Aerospace

RESILIENT BALANCE 2

…STRONG TENANT CREDIT PROFILE…

* Calculated over total occupied GLA

*

*

**
*

*

*

Automotive
30.7%

Aerospace 9.0%

Other 16.0%Plastics 4.6%
Paper 0.1%

Medical Devices
2.1%

Recreational 
Vehicles 4.9%

Energy 2.8% *

Manufacturing 
70.2%

Logistics 
29.8%



FAVORABLE DYNAMICS IN THE AUTOMOTIVE SECTOR
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Post-crisis outcome: Tier 1 
manufacturers have 
strengthened in a 
significant reduction of 
OEM suppliers driven by 
market consolidation 
where only the best and 
most profitable survived

(As of  September 30, 2017 % of GLA)

Logistics
21.3%

Tier 2
16.5%

Tier 1
54.1%

OEM
5.9%

Tier3
2.1%

RESILIENT BALANCE 2

…EXPOSURE TO MOST STABLE BUSINESS COMPONENT OF AUTOMOTIVE SUPPLY CHAIN… 

Calculated over the sum of occupied manufacturing automotive and logistics of automotive industries GLA
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RESILIENT BALANCE 2

…AND ATRACTIVE SPREADS. 

610-bp average 
interest-to-cap 

rate spread 

(1) Development portfolio weighted average cap rate as of 2017

10.7%

4.5%

Average Cap Rate Weighted average interest rate

Best in class debt maturity profile
Percent of maturities / total debt

Best in class debt profile
LTV (Debt/Total Assets)

41%

33% 32%

Terra Prologis Vesta

12%

38%

50%

28%

2%

14%

56%

25%

75%

2018 2019 2020 2021 >2022

Prologis Terra Vesta

Net Debt / EBITDA

6.0x

5.3x 5.3x

Terra Prologis Vesta



GROWTH 
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GROWTH WITHOUT DILUTION 

19

STRONG BUY-BACK PROGRAM AND INCREASING KEY FINANCIAL METRICS

3

US$75 M buy-back fund representing 
~10% of the company

US$52 M deployment

Attractive discount to NAV

Lower number of shares

Increasing FFO per share Increasing EBITDA per share

507

631 621 600 570 570

2014 2015 2016 2017 2018 2019

E

E E

E E E

0.064 0.064 
0.077 

0.093 

0.12 
0.14 

2014 2015 2016 2017 2018 2019

0.113 0.106
0.120

0.151

0.196 
0.218 

2014 2015 2016 2017 2018 2019



INCREASING 
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INCREASING DIVIDENDS 
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ACCRETIVE DEVELOPMENT AND ACQUISITIONS WITH ACCELERATED LEASING ACTIVITY

4

• The dividend yield for 2018 and 2019 is calculated with the price share and exchange rate as of December 29, 2017.
• The dividend yield for 2018 is calculated with the dividend recommendation for the shareholders meeting on March 2018

1.42 

1.68 
1.74 

1.99 

1.53 

1.21 1.23 

1.6%

1.2%

1.7%

2.3%

3.8%

5.3%

6.8%
7.0%

2011 2012 2013 2014 2015 2016 2017 2018 2019

Dividends per share USD Share price USD Dividend yield

0.022 
0.028 

0.021 

0.033 0.035 

0.046 

0.065 

0.084 0.086 

IPO FO1 FO2



MAXIMIZING OUR 
STABILIZED 
PORTFOLIO 
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2014 2015 2016 2017

Existing GLA GLA Under Development

MAXIMIZING OUR STABILIZED PORTFOLIO

23

5

THE DEVELOPMNET COMPONENT OF OUR PORTFOLIO TENDS TO DECREASE AS OUR STABILIZED GLA 
INCREASES WHILE DEVELOPMNET COSTS REMAIN FLAT 

* Existing GLA is defined as vacant GLA plus stabilized GLA.

15%
9%

8%

8%

85%
91%

92%
92%

Proyect GLA
Total 

Investment 
Delivery date Cap Rate Type 

BRP Exp 42,000 $1,866 feb-18 10.30% BTS

Lagoeste 1 263,986 $14,246 may-18 10.50% Inventory

Lagoeste 2 287,984 $15,263 ago-18 10.20% Inventory

TPI 527,443 $31,486 jun-18 11.30% BTS

AGS 2 105,975 $4,752 sep-18 11.20% Inventory

AGS 1 180,827 $7,606 oct-18 11.50% Inventory

Vesta Park Queretaro I 324,412 $12,097 may-18 11.40% Inventory

Vesta Park Queretaro II 255,452 $9,882 may-18 11.20% Inventory

BRP Exp 32,600 $1,424 feb-18 11.40% BTS

CPW Exp 82,360 $3,020 mar-18 10.50% BTS

SLP 9 170,225 $6,789 mar-18 10.90% Inventory

PMX 57,285 $2,436 jun-18 11.00% BTS

2,330,549 110,867 11.00%



ATTRACTIVE 
DISCOUNT 
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ATTRACTIVE DISCOUNT  
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HIGHER BOOK NET ASSET VALUE VS SHARE MARKET PRICE 

6

Average Discount/Premium

NAV vs share market price

Amounts in US$ M

Properties 1,679 

Land 106 

Cash 91 

Debt Cash Collateral 4 

Net Recoverable Taxes 15 

Assets 1,896 

Remaining CAPEX (84)

Debt (582)

Tenant Deposit (12)

Liabilities (678)

Net Asset Value 1,218 

12.2%

-0.6%

9.8%

-12.7%

-33.6%

-28.1%

2012 2013 2014 2015 2016 2017

1.68 
1.74 

1.99 

1.53 

1.21 1.23 
1.50 

1.75 
1.81 1.75 1.82 

2.03 

2012 2013 2014 2015 2016 2017

Market Price  Per Share (US$) NAV Per Share   (US$)



1.7%
2.3%

3.8%

5.3%
5.6%

7.0%

2014 2015 2016 2017 2018 2019

17.6 x 

14.6 x 

10.0 x 
8.0 x 

6.3 x 5.6 x 

2014 2015 2016 2017 2018 2019

3.2%
4.2%

6.5%
7.7%

9.9%
11.0%

2014 2015 2016 2017 2018 2019

5.7%
6.9%

10.0%

12.4%

15.9%

17.7%

2014 2015 2016 2017 2018 2019

ATTRACTIVE DISCOUNT  
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INCREASING YIELDS

6

EBITDA yield

Dividend yieldEBITDA multiple

FFO yield 
(EBITDA per share/ share price US$) (FFO per share/ share price US$)

(Dividend per share/ share price US$)(Share price US$ / EBITDA per share)

E

* The yields for 2018 and 2019 are calculated with the price share as of December 29, 2017.

E E E

E E E E
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HISTORICAL RESULTS  
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(Figures in US$ M)

13 13 14 14 15 16 16 17 17
19 20 19 20 21 21 22 23

25
26 27

28 29

3Q12 4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

Revenue

12 12 13
14 14

15 16 16 17
18

19 19 19 20 20
21 22

23
25

26
27

28

95%

96%

90%

96% 95%

97%
96%

96% 96%

97% 97%
97%

97% 97% 97% 97%

96%

95%

96% 96%
96% 96%

3Q12 4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

NOI NOI margin



CREDIT METRICS  
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36%
34% 34%

28%
26% 26% 26% 25% 25% 24% 23% 23% 23% 23% 23% 23% 23%

24% 24%

30%
32%

4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

LTV

7.2x 7.0x
7.5x

3.7x

6.5x
5.9x 5.8x

5.5x
5.2x 5.1x 5.1x

4.8x 4.7x 4.7x
4.4x

3.8x 3.8x
4.4x 4.2x 4.1x

5.3x

4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

Net Debt / EBITDA



CREDIT METRICS  
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8.1x 8.0x
7.7x

7.1x
6.7x

6.2x 6.0x
5.7x

5.4x
5.8x

5.5x 5.3x 5.1x 5.0x 4.8x 4.7x 4.5x 4.7x 4.5x

5.7x
6.3x

4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

Debt/EBITDA

1.6x
1.9x

2.1x 2.0x 2.2x
2.5x 2.5x 2.6x 2.8x 3.0x 2.8x 2.7x 2.9x 3.1x 3.2x

4.6x
4.9x

6.0x
5.8x

4.7x

3.6x

4Q12 1Q13 2Q13 3Q13 4Q13 1Q14 2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16 3Q16 4Q16 1Q17 2Q17 3Q17 4Q17

EBITDA/Interest Expense
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CASE STUDIES

Querétaro Aerospace Park 
• Construction start 2006 
• GLA 2.18 million sf
• 13 buildings
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CASE STUDIES

Douki Seisan Park 
• Construction start 2013
• GLA 2.13 million sf 
• 8 buildings
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CASE STUDIES

Vesta Park Toluca II
• Construction start 2013
• GLA 1.47 million sf
• 6 buildings



STRATEGY MAP: FINANCIAL PERSPECTIVE
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Increase Total Portfolio

GLA 2020 Δ GLA¹ Invest¹

33.2 M sf 10.6 M sf $407M

(1) The development that will be needed to accomplish the 2020 plan
(2) The leasing activity that will be needed to accomplish the plan 2020 including development 
(3) The renewals that will be needed to accomplish the plan 2020 
(4) The occupancy at the end of 2020 

2020 Objectives 

Total

Concept 2017-2020

GLA 33.2 M sf

Land 

Acquisition

71 acres

Development¹ 10.6 M sf

Leasing² 11.7 M sf

Renewals³ 4.8 M sf

Occupancy4 92.4%

Central Bajío North

Concept 2017-2020

GLA 8.3 M sf

Land 

Acquisition

34 acres

Development 1.4 M sf

Leasing 2.3 M sf

Renewals 1.6 M sf

Occupancy 94.1 %

Concept 2017-2020

GLA 18.0 M sf

Land 

Acquisition

8 acres

Development 6.6 M sf

Leasing 6.9 M sf

Renewals 1.4 M sf

Occupancy 93.0 %

Concept 2017-2020

GLA 6.9 M sf

Land 

Acquisition

29 acres

Development 2.6 M sf

Leasing 2.5 M sf

Renewals 1.8 M sf

Occupancy 88.6 %

US$470 M investment to 
complete the Vesta Vision 

20/20 Plan

Income increase between 18-20%  
NOI 95% margin

EBITDA 83% margin

2018 Guidance
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WHY MEXICO? 

• In 2016 Mexico was the sixteenth largest recipient of Foreign Direct Investment globally with
more tan US$27,400 million.

• Stable macroeconomic environment
• Legal certainty to investment
• Qualified human capital

• 1 of every 7 manufacturing exports from Latin America originated in Mexico
• Public debt in Mexico is one of the lowest in the world

• PricewaterhouseCoopers and The Economist Intelligence Unit place Mexico among the top 10
economies globally by 2050.

• 32 Agreements for the Promotion and Reciprocal Protection of Investments (APRPIs)

• 12 Free Trade Agreements with 46 countries

• Each year more than 140 thousand engineers graduate form Mexican universities

• 76 open airports (12 national 64 international)
• 117 maritime ports 
• 27 thousand kilometers of railways
• 370 thousand kilometers of roads

1st WORLD SILVER PRODUCER

10th WORLD COPPER PRODUCER

10th WORLD OIL PRODUCER



RECOGNIZED QUALITY OF MEXICO’S AUTOMOTIVE MANUFACTURING HAS ENABLED 
OEMS TO CHOOSE MEXICO AS A UNIQUE MANUFACTURING PLATFORM

36

Mexico’s positive macroeconomic outlook and attractive industry dynamics serve as 
foundations for a promising growth potential in the automotive sector

Source: Site Selection, May 2015.
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POSITIVE INDUSTRY TRENDS DRIVING GROWTH
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88%

90%

92%

94%

96%

98%

100%

2010 2011 2012 2013 2014 2015 2016

Bajio Central North Total

 $3.5

 $3.7

 $3.9

 $4.1

 $4.3

 $4.5

 $4.7

 $4.9

2010 2011 2012 2013 2014 2015 2016

Bajio Central North Total

4.5
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4Q16 New Deliveries: 5.7mm

Source: Jones Lang LaSalle Industrial Real Estate Report 4Q16.
1. In 2015 for Aguascalientes,  Guadalajara, Guanajuato, Querétaro, Puebla and Mexicali markets, JLL expanded (updated) the submarkets and industrial parks surveyed along 2015. This alters “net absorption”, “growth”, and “new deliveries” variables relative to the 
past. 



HIGH OCCUPANCY AND GROWING NEW DELIVERIES 
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(3Q’17)

Source: Jones Lang LaSalle Industrial Real Estate Report 2Q’17.

3Q 2017
Stock Availability Net Absorption Vacancy Rate Average Rent Growth New Deliveries

(m2) (m2) YTD (m2) % USD/m2/month YTD % YTD (m2)

Aguascalientes 2,133,685 19,752 45,522 0.9% 2.80 1.8% 39,171 

Guadalajara 3,985,333 195,019 170,440 4.9% 4.20 3.6% 143,423 

Guanajuato 5,394,443 375,562 111,351 7.0% 3.98 4.4% 238,516 

Querétaro 5,248,618 363,405 158,598 6.9% 4.20 3.8% 198,038 

San Luis Potosí 3,069,897 98,891 109,477 3.2% 3.77 1.1% 34,444 

Bajío Region 19,831,976 1,052,629 595,388 5.3% 3.79 3.3% 653,592 

Mexico City 7,988,900 409,660 566,435 5.1% 5.31 8.0% 637,188 

Puebla 2,581,027 94,472 58,839 3.7% 3.77 1.4% 36,618 

Toluca 3,254,989 58,195 139,951 1.8% 4.11 3.4% 111,474 

Central Region 13,824,916 562,327 765,225 4.1% 4.40 5.7% 785,279 

Chihuahua 2,159,678 65,010 46,705 3.0% 4.00 0.0% -

Ciudad Juárez 6,035,754 468,688 212,768 7.8% 4.10 0.0% -

Matamoros 1,670,122 133,657 65,798 8.0% 4.00 0.0% -

Mexicali 2,243,608 128,776 35,762 5.7% 4.20 0.0% -

Monterrey 10,029,962 710,334 580,963 7.1% 4.19 2.6% 256,151 

Nogales 1,112,108 65,775 1,858 5.9% 3.66 0.0% -

Nuevo Laredo 888,211 43,015 46,474 4.8% 3.80 0.0% -

Reynosa 3,101,686 223,963 222,288 7.2% 4.19 2.6% 80,633 

Saltillo - Ramos A. 4,429,936 199,634 232,001 4.5% 4.25 22.2% 982,627 

Tijuana 5,793,433 79,596 81,228 1.4% 4.63 0.0% -

North Region 37,464,497 2,118,448 1,525,845 5.7% 4.10 3.5% 1,319,411 

TOTAL MEXICO 71,121,389 3,733,404 2,886,458 5.2% 4.10 3.9% 2,758,282 



FOR VESTA SUSTAINABILITY IS…

"To contribute to the competitiveness of our clients and well being of society while 
minimizing the environmental impact of our developments"

FOCUS ON SUSTAINABILITY 
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The SR and Sustainability actions at Vesta will focus on the following axes: 
• Our Collaborators: We have an integrated management team whose strategic interests are

aligned to those of our investors, based on a strong corporate governance, always respecting
human rights and promoting fair labor practices.

• Environment: We implement actions and eco-efficient technology to reduce the environmental
impact of our developments in the communities we are located.

• Responsible Citizenship: Vesta recognizes itself as part of the communities where it operates,
reason why through collaboration projects it seeks to have a positive impact on them.
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INDUSTRY TRENDS

4.0 Industrial Revolution

▪ Ability to anticipate client demand

▪ New paradigm known as the 4th Industrial
Revolution

▪ Convergence of technologies

▪ Ubiquitous and mobile internet 
▪ More powerful and cheaper sensors 
▪ Artificial intelligence
▪ Machine learning

▪ Rapid evolution towards new ways of producing
– Smart Factories

▪ Vesta will continue supporting leading-edge
technology that meets both clients and supply
chains’ logistical and communication needs

Mexico is a world-class Manufacturing Hub,
exporting more than one billion dollars per day

50% of these exports are manufactured
products, form this large portion are highly
sophisticated technologies

80% of high tech exports in Latin America are
produce in Mexico, exporting even more than
Canada.

I4.0 and Mexico

Source: MexicoNow, web newsrun and Jones Lang LaSalle.c
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THANK YOU!


