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Disclaimer
Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. Many actual 
events and circumstances are beyond the control of MoneyLion. These forward-looking statements are subject to a 
number of risks and uncertainties, including changes in domestic and foreign business, market, financial, political and 
legal conditions; failure to realize the anticipated benefits of the proposed business combination; risks relating to the 
uncertainty of the projected financial information with respect to MoneyLion; future global, regional or local economic 
and market conditions; the development, effects and enforcement of laws and regulations; MoneyLion’s ability to 
manage future growth; MoneyLion’s ability to develop new products and solutions, bring them to market in a timely 
manner, and make enhancements to its platform; the effects of competition on MoneyLion’s future business; or, the 
outcome of any potential litigation, government and regulatory proceedings, investigations and inquiries. If any of these 
risks materialize or our assumptions prove incorrect, actual results could differ materially from the results implied by 
these forward-looking statements. There may be additional risks that MoneyLion presently knows or that MoneyLion 
currently believes are immaterial that could also cause actual results to differ from those contained in the forward-
looking statements. In addition, forward-looking statements reflect MoneyLion’s expectations, plans or forecasts of 
future events and views as of the date of this press release. MoneyLion anticipates that subsequent events and 
developments will cause its assessments to change. However, while MoneyLion may elect to update these forward-
looking statements at some point in the future, MoneyLion specifically disclaims any obligation to do so. These forward-
looking statements should not be relied upon as representing MoneyLion’s assessments as of any date subsequent to 
the date of this press release. Accordingly, undue reliance should not be placed upon the forward-looking statements.

Use of Non-GAAP Financial Measures

Some of the financial information and data contained in this presentation, such as adjusted revenue, adjusted gross 
profit and adjusted net income, have not been prepared in accordance with United States generally accepted 
accounting principles (“GAAP”). MoneyLion management uses these non-GAAP measures for various purposes, 
including as measures of performance and as a basis for strategic planning and forecasting. MoneyLion believes these 
non-GAAP measures of financial results provide relevant and useful information to management and investors regarding 
certain financial and business trends relating to MoneyLion’s results of operations. MoneyLion’s method of determining 
these non-GAAP measures may be different from other companies’ methods and, therefore, may not be comparable to 
those used by other companies and MoneyLion does not recommend the sole use of these non-GAAP measures to 
assess its financial performance. MoneyLion management does not consider these non-GAAP measures in isolation or 
as an alternative to financial measures determined in accordance with GAAP. The principal limitation of these non-GAAP 
financial measures is that they exclude significant expenses and income that are required by GAAP to be recorded in 
MoneyLion’s financial statements. In addition, they are subject to inherent limitations as they reflect the exercise of 
judgments by management about which expense and income are excluded or included in determining these non-GAAP 
financial measures. In order to compensate for these limitations, management presents non-GAAP financial measures in 
connection with GAAP results. You should review MoneyLion’s financial statements, which are included in MoneyLion’s 
10-Q, and not rely on any single financial measure to evaluate MoneyLion’s business. To the extent that forward-looking 
non-GAAP financial measures are provided, they are presented on a non-GAAP basis without reconciliations of such 
forward-looking non-GAAP measures, due to the inherent difficulty in forecasting and quantifying certain amounts that 
are necessary for such reconciliation, which could be material based on historical adjustments. 

Forward-Looking Statements

The information in this press release includes “forward-looking statements” within the meaning of the “safe harbor” 
provisions of the United States Private Securities Litigation Reform Act of 1995. Forward-looking statements may be 
identified by the use of words such as “estimate,” “plan,” “project,” “forecast,” “intend,” “will,” “expect,” “anticipate,” 
“believe,” “seek,” “target” or other similar expressions that predict or indicate future events or trends or that are not 
statements of historical matters. These forward-looking statements include, but are not limited to, statements regarding 
estimates and forecasts of financial and performance metrics and expectations and timing related to potential benefits, 
terms and timing of the transaction. These statements are based on various assumptions, whether or not identified in 
this press release, and on the current expectations of MoneyLion’s management and are not predictions of actual 
performance.
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We are MoneyLion
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MoneyLion is empowering hardworking 
Americans to take control of their 
financial lives through powerful products 
that make it easier to borrow, save, invest 
and earn.

Our vision is to become
a daily destination.

Our mission

Create financial access and advice
by rewiring the banking system

New York
Kuala 
Lumpur Sioux Falls Remote

375 Global Team Members

+100k

All app stores

4.7

Apple rating

4.6

TrustPilot rating
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America’s Most Robust Digital Financial Platform

Advice Investing Crypto Banking Marketplace Pay Later Cash Advance Credit Builder

Bank, Borrow, Invest, and Grow — all in one app

In Beta 
Q3’21



Banking that gives you more

Cash & Crypto 
Round Ups and 
Rewards

Get paid up to
2 days early

Mastercard price 
protection up to 
$1,000

RoarMoney
Demand Deposit Account

MoneyLion

Cha-ching! You just got paid 2 days early!



Investing in yourself is this easy

Auto
investing

Personalized 
portfolios

Collateralize your 
account

Investing
Fully Managed Investment Account



Buy, sell, & earn Crypto 24/7

Trade top 
currencies

Round up
to Bitcoin

Earn Bitcoin
rewards

Crypto



A Personal Financial GamePlan

Personalized 
advice for every 
user

Build a rainy day 
fund, or payoff 
debt

Goals based 
contextualized 
instructions

GamePlan



Make the most of your money

Personalized feed 
of financial 
content

Access to 
MoneyLion 
exclusive offers

Best-in-class 
network of 
partners

Marketplace
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Well capitalized with 
public currency

Continue penetrating enormous 
addressable market

Increase top of
funnel conversion

Cross-sell products with 
platform approach

Rollout of 
new products

Core Growth Drivers 

11



Q3 2021 Earnings

Financial Results



Quarterly Performance
Third consecutive quarter with +100% Y/Y Adjusted Revenue growth at +60% 
Adjusted Gross Profit margin

Note: Adjusted revenue and adjusted gross profit are non-GAAP measures. See the Appendix for a reconciliation of these measures to their nearest GAAP equivalents. See “Footnotes” section for detailed 
footnotes and definitions. 

(in millions) 

Adjusted Revenue (1)
(in millions) 

Adjusted Gross Profit (2)

$5  

$9  
$11  

$14  

$19  
$22  

$27  

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021

$14  
$17  

$19  

$25  

$33  

$36  

$42  

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021

Q/Q growth 18% 13% 33% 28% 12% 15%
Y/Y growth 125% 114% 119%

Margin 35% 51% 55% 56% 60% 61% 64%

Q/Q growth 73% 22% 34% 37% 14% 21%
Y/Y growth 285% 155% 154%



Annual Performance 
Strong momentum across Adjusted Revenue and Adjusted Gross Profit 

Note: Last Twelve Months (LTM) as of September 30, 2021.
Note: Adjusted revenue and adjusted gross profit are non-GAAP measures. See the Appendix for a reconciliation of these measures to their nearest GAAP equivalents. See “Footnotes” section for detailed 
footnotes and definitions. 

(in millions) 

Adjusted Revenue (1)
(in millions) 

Adjusted Gross Profit (2)

$2  

$39  

$83  

$100  

2019A 2020A LTM 2021E

$40  

$76  

$136  

$155  

2019A 2020A LTM 2021E

Margin 4% 51% 61% 65%



Total Customers 
Accelerating growth in Total Customers, reaching 131% Y/Y growth in Q3 2021

Note: See “Footnotes” section for detailed footnotes and definitions.

Q/Q growth 4% 14% 23% 26% 20% 24%
Y/Y growth 85% 113% 131%

1.0  1.0  
1.2  

1.4  

1.8  

2.2  

2.7  

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021

(in millions) 

Total Customers (3)



Key Operating Metrics 
Total Originations and Products driving positive Revenue per Product trend 

Note: See “Footnotes” section for detailed footnotes and definitions.

(in millions) 

Total Originations (4)
(in millions) 

Total Products (5)

$62  
$77  

$117  

$155  

$189  

$237  

$274  

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021

Q/Q growth 24% 52% 33% 22% 26% 16%
Y/Y growth 204% 209% 135%

3.4  3.5  
4.0  

4.5  
5.1  

5.9  

6.9  

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021

Q/Q growth 6% 12% 13% 14% 16% 17%
Y/Y growth 53% 67% 75%



ARPU Summary
$55 ARPU with upside to +$155 for mature cohorts 

2021 YTD (Annualized)

$55  

$155  

$235

Total Customers 1+ Product 2+ Products(3)

Note: 2021 YTD as of September 30, 2021. Total Customers ARPU is based on total customers as of September 2021 and annualized 2021 YTD revenue. ARPU for 1+ and 2+ products relates to LTM median cohort 
performance as of September 2021. Revenue used for 1+ and 2+ products excludes Advice related revenue.  
Note: See “Footnotes” section for detailed footnotes and definitions.

<< Mature Cohorts >>

+ $100

+ $80



Segment Revenue and Adjusted Net Income

Note: Adjusted revenue, adjusted gross profit and adjusted net income are non-GAAP measures. See the Appendix for a reconciliation of these measures to their nearest GAAP equivalents. See “Footnotes” 
section for detailed footnotes and definitions. 

FY 2020 FY 2021

(in millions) Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021
Adjusted Revenue by Type

Fees $11.5  $13.6  $15.4  $20.5  $25.5  $28.0  $32.8  

Payments 1.5  1.6  1.4  2.1  3.8  3.7  3.0  

Advice 0.7  0.6  0.7  1.4  1.3  2.5  3.4  

Interest 0.8  1.2  1.6  1.5  1.9  2.3  2.8  

Adjusted Revenue (1) $14.4  $17.0  $19.2  $25.5  $32.5  $36.4  $42.0  

Adjusted Gross Profit (2) $5.0  $8.7  $10.6  $14.2  $19.4  $22.3  $27.0  

Adjusted Net Income (6) ($6.8) $1.1  ($5.7) ($11.8) ($2.3) ($12.0) ($20.3) 

Total Originations (4) $62.0  $76.7  $116.7  $154.9  $188.7  $237.1  $274.2  

Provision as % of Originations (7) 4.9% (0.6%) 5.7% 5.7% 2.6% 5.7% 4.6% 

Core and emerging businesses driving growth and profitability 

One-time transaction related expenses and variable costs driven by outperformance reduce Q3 2021 
profitability, however, creates strong momentum heading into Q4 2021 and 2022



2021 Full Year Guidance
Reiterating our Full Year Guidance, raised in Q2 2021

FY 2021 Guidance 

Adjusted Revenue (1) $155

Y/Y Growth 104%

Adjusted Gross Profit (2) $100

Adjusted Gross Profit Margin 65%

(in millions)

Note: Adjusted revenue and adjusted gross profit are non-GAAP measures. See the Appendix for a reconciliation of these measures to their nearest GAAP equivalents. See “Footnotes” section for detailed 
footnotes and definitions. 



Conclusion

§ Fortified balance sheet following successful business combination provides us ample resources to 
realize our strategic vision

§ Accelerating user growth of our “all in one” financial platform demonstrates strong product market fit, 
with additional cross sell and ARPU expansion opportunities

§ High confidence in ability to scale marketing budgets while continuing to deliver efficient CAC and 
payback periods

§ Strong data advantage allows us to aggregate consumer needs and goals and deliver a differentiated 
Marketplace strategy

§ World class management team and Board of Directors in place
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Thank You
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Appendix



Reconciliation to Non-GAAP Financials:
Adjusted Revenue

FY 2020 FY 2021
($ millions) Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021
Total revenues, net (GAAP) $16.8 $17.0 $23.1 $22.5 $33.2 $38.2 $44.2

Add back:
Amortization of loan orig ination costs 0.4 0.7 0.2 0.5 0.1 0.5 0.5

Less:
Provision for loss on receivable - membership receivables (1.0) (0.4) (3.4) 2.9 (0.2) (0.9) (1.0)
Provision for loss on receivable - fees receivables (0.1) (0.1) (0.5) (0.7) (0.6) (1.3) (1.7)
Revenue derived from products that have been phased out (1.6) (0.3) (0.3) 0.2 0.1 0.0 (0.0)
Non-operating income (0.1) (0.0) (0.0) (0.0) (0.0) (0.0) (0.0)

Adjusted Revenue (non-GAAP) $14.4 $17.0 $19.2 $25.5 $32.5 $36.4 $42.0



Reconciliation to Non-GAAP Financials:
Adjusted Gross Profit

FY 2020 FY 2021
($ millions) Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021
Total revenues, net (GAAP) $16.8 $17.0 $23.1 $22.5 $33.2 $38.2 $44.2

Less:
Cost of Sales (10.1) (8.0) (12.2) (8.6) (13.8) (15.9) (17.3)

Gross Profit (GAAP) $6.7 $9.0 $10.9 $14.0 $19.3 $22.3 $27.0

Less:
Revenue derived from products that have been phased out (1.6) (0.3) (0.3) 0.2 0.1 0.0 (0.0)
Non-operating income (0.1) (0.0) (0.0) (0.0) (0.0) (0.0) (0.0)

Adjusted Gross Profit (non-GAAP) $5.0 $8.7 $10.6 $14.2 $19.4 $22.3 $27.0



Reconciliation to Non-GAAP Financials:
Adjusted Net Income

FY 2020 FY 2021
($ millions) Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021 Q2 2021 Q3 2021
Net income (loss) (GAAP) ($6.8) $1.1 ($5.5) ($30.4) ($73.4) ($39.2) ($20.3)

Add back:
Change in fair value of warrants – – (0.2) 14.6 31.2 17.6 (6.6)
Charge in fair value of subordinated convertib le notes – – – 4.0 39.9 9.6 –
One-time expenses – – – – – – 6.5

Adjusted Net Income (Loss) (non-GAAP) ($6.8) $1.1 ($5.7) ($11.8) ($2.3) ($12.0) ($20.3)



Footnotes
(1) Adjusted Revenue is a non-GAAP measure and is defined as total net revenue plus amortization of loan origination costs less provision for loss on membership receivables and provision for loss on fees receivables and revenue 

derived from phased out products. 

(2) Adjusted Gross Profit is a non-GAAP measure and is defined as total net revenue less directly attributable operating expenses, revenue derived from phased out products and non-operating income. 

(3) Total Customers is the cumulative number of customers that have opened at least one account, including banking, membership, secured personal loan, Instacash advance, managed investment account, cryptocurrency 
account or affiliate product.

(4) Total Originations is the dollar volume of the secured personal loans originated and Instacash advances funded within the stated period.

(5) Total products is the total number of products that our total customers have opened including banking, membership subscription, secured personal loan, Instacash advance, managed investment account, cryptocurrency 
account, affiliate product, or signed up for our financial tracking services (with either credit tracking enabled or external linked accounts), whether or not the customer is still registered for the product. If a customer has funded 
multiple secured personal loans or Instacash advances, it is only counted once for each product type. 

(6) Adjusted Net Income (Loss) is a non-GAAP measure and is defined as net income (loss) plus change in fair value of warrants, change in fair value of convertible notes and one-time expenses. 

(7) Provision as a % of Originations is defined as provision for loss on finance receivables for the period divided by total originations for the period.


