
March 16, 2020

SeaChange International's Cloud-Based
Video Platform Enables Content Providers
to Quickly Launch Video Services Amid
Uncertain Times
WALTHAM, MA / ACCESSWIRE / March 16, 2020 / SeaChange International, Inc.
(NASDAQ:SEAC), a leading provider of cloud and on-premise video delivery platforms
worldwide, enables content providers to launch direct-to-consumer video services in a
matter of days. As more consumers isolate themselves in the wake of COVID-19,
SeaChange's managed, cloud-based video delivery service makes it easier than ever for
content providers to reach consumers at home. SeaChange's managed video delivery
service is an end-to-end solution handles everything from content processing to the end-user
interface and analytics.

Several content providers and broadcasters are looking to both enhance current service and
launch new channels to address the growing demand for media consumption by students out
of school, older and at-risk demographics isolated at home and the general populace, who
suddenly find themselves homebound. These new services include advertisements,
subscription and hybrid offerings. SeaChange's cloud-based scalable infrastructure enables
the flexibility to launch tailored channels that appeal to a broader audience within days.

"It's difficult to predict events as they unfold related to the COVID-19 outbreak and the video
viewing market at large, but we are clearly starting to see a major shift in video home
viewership," said Yossi Aloni, CEO of SeaChange. "However, content providers can ensure
they are prepared with SeaChange's technology. The managed nature of our platform,
coupled with automated scaling and burst content ingestion, prepares for launch so quickly
that it can be done in a matter of days."

####

About SeaChange International, Inc.

SeaChange International (NASDAQ: SEAC) powers hundreds of cloud and on-premises
platforms with live TV and video on demand (VOD) for more than 50 million subscribers
worldwide. SeaChange's end-to-end solution, the Framework, enables operators and
content owners to cost-effectively launch a direct-to-consumer video service. This includes
back-office, media asset management, ad management, analytics and a client application for
set-top boxes (STB), Smart-TVs and mobile devices. Framework is available as a product,
Software-as-a-Service (SaaS) or managed service, and can be deployed on-premises, in the
cloud or as a hybrid. For more information, please visit www.seachange.com.
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Any statements contained in this press release that do not describe historical facts, including
the impact changes currently underway, our framework video delivery model, the anticipated
closing of deals, revenue, gross margins, development of new product offerings, cost
savings, income from operations, cash balance and other financial matters, are neither
promises nor guarantees and may constitute "forward-looking statements" as that term is
defined in the U.S. Private Securities Litigation Reform Act of 1995. Such forward-looking
statements may include words such as "may," "might," "will," "should," "could," "expects,"
"plans," "anticipates," "believes," "seeks," "intends," "estimates," "predicts," "potential" or
"continue," the negative of these terms and other comparable terminology. Any such
forward-looking statements contained herein are based on current assumptions, estimates
and expectations, but are subject to a number of known and unknown risks and significant
business, economic and competitive uncertainties that may cause actual results to differ
materially from expectations. Numerous factors could cause actual future results to differ
materially from current expectations expressed or implied by such forward-looking
statements, including, without limitation, the following: the continued spending by the
Company's customers on video solutions and services and expenses we may incur in
fulfilling customer arrangements; the success of our efforts to introduce SaaS-based
multiscreen service offerings; the Company's ability to successfully introduce new products
or enhancements to existing products; the manner in which the multiscreen video and OTT
markets develop; the Company's transition to being a company that primarily provides
software solutions; the Company's ability to compete in the marketplace; any failure by the
Company to respond to changing technology; measures taken to address the variability in
the market for our products and services; the loss of or reduction in demand, or the return of
product, by one of the Company's large customers or the failure of revenue acceptance
criteria in a given fiscal quarter; consolidation in the markets the Company serves; the
cancellation or deferral of purchases of the Company's products; the adoption of our value-
based selling approach; the length of the Company's sales cycles; any decline in demand or
average selling prices for our products and services; failure to manage product transitions;
failure to achieve our financial forecasts due to inaccurate sales forecasts or other factors,
including due to expenses we may incur in fulfilling customer arrangements; the impact of
restructuring programs; the Company's ability to manage its growth; the risks associated with
international operations; foreign currency fluctuation; the Company's ability to protect its
intellectual property rights and the expenses that may be incurred by the Company to protect
its intellectual property rights; an unfavorable result of current or future litigation relating to
the Company's intellectual property; content providers limiting the scope of content licensed
for use in the video-on-demand and OTT market or other limitations in materials we use to
provide our products and services; the Company's ability to realize the benefits of completed
or future acquisitions, including Xstream A/S; the impact of acquisitions, divestitures or
investments made by the Company; the Company's ability to raise additional funds through
capital markets on favorable terms and in a timely manner; the Company's ability to access
sufficient funding to finance desired growth and operations; any impairment of the
Company's assets; the ability of the Company to use its net operating losses; the Company's
ability to hire and retain highly skilled employees; the ability of the Company to manage and
oversee the outsourcing of engineering work; additional tax liabilities to which the Company
may be subject, including should the Company's net operating loss carry-forwards be
impaired, notwithstanding the Company's Tax Benefits Preservation Plan; possible
adjustments to estimates resulting from the new tax legislation; any breach of the
Company's security measures and customer data or our data being obtained unlawfully;
evolving data privacy regulations; service interruptions or delays from our third-party data



center hosting facilities; disruptions to the Company's information technology systems; stock
price volatility and compliance with Nasdaq continued listing standards; actions that may be
taken by significant stockholders, notwithstanding the February 2019 Cooperation
Agreement with TAR Holdings LLC; if securities analysts do not publish favorable research
or reports about our business; our use of non-GAAP reporting; change in accounting
standards; any weakness in the Company's internal controls over financial reporting; the
Company's use of estimates in accounting for the Company's contracts; the performance of
the Company's third-party vendors; the Company's entry into fixed price contracts and the
related risk of cost overruns; the risks associated with purchasing material components from
sole suppliers and using a limited number of third-party manufacturers; the performance of
companies in which the Company has made investments; the impact of changes in the
market on the value of our investments; changes in the regulatory environment;
uncertainties of regulation of the Internet and data traveling over the Internet; the ability of
the Company and its intermediaries to comply with the Foreign Corrupt Practices Act;
terrorist acts, conflicts, wars and geopolitical uncertainties; and the Company's Delaware
anti-takeover provisions. These risks and other risk factors that could cause actual results to
differ from those anticipated are detailed in various publicly available documents filed by the
Company from time to time with the Securities and Exchange Commission (SEC), which are
available at www.sec.gov, including but not limited to, such information appearing under the
caption "Risk Factors" in the Company's Annual Report on Form 10-K filed with the SEC on
April 12, 2019. Any forward-looking statements should be considered in light of those risk
factors. The Company cautions readers not to rely on any such forward-looking statements,
which speak only as of the date they are made. The Company disclaims any intent or
obligation to publicly update or revise any such forward-looking statements to reflect any
change in Company expectations or future events, conditions or circumstances on which any
such forward-looking statements may be based, or that may affect the likelihood that actual
results may differ from those set forth in such forward-looking statements.
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