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This presentation contains forward-looking statements within the safe harbor provisions under the Private Securities Litigation Reform Act of 1995. All
statements, other than statements of historical fact, are forward-looking statements, including statements regarding management’s view of Spire’s
future financial results and guidance, expectations, plans and prospects, including our views regarding future execution within our business, growth and
profitability expectations, our ability to deliver on our commitments, the expected timing of operational capabilities and revenue recognition, especially
in connection with milestone-based services, and the opportunities we see in our industry. In some cases, you can identify forward-looking statements
because they contain words such as “may,” “will,” “should,” “expect,” “plan,” “anticipate,” “could,” “would,” “intend,” “target,” “project,”
“opportunity,” “contemplate,” “believe,” “estimate,” “predict,” “potential,” “seek” or “continue” or the negative of these words or other similar terms
or expressions that concern our expectations, strategy, plans or intentions. These statements involve known and unknown risks, uncertainties and other
factors which may cause the results of Spire to be materially different than those expressed or implied in such statements, including significant political,
trade, regulatory developments, and other circumstances beyond our control, including as a result of geopolitical uncertainty and instability and tariffs,
which could have a material adverse effect on our financial condition or results of operations, global and domestic economic conditions, including
currency exchange rate fluctuations, inflation, interest rates and their impact on demand and pricing for our offerings in affected markets, the quality
and effectiveness of and advancements in our technology and our ability to accurately and effectively use data and engage in predictive analytics, our
dependence on government contracts, including the availability and timing of appropriations and potential funding disruptions, and the other risks,
uncertainties and assumptions, and factors described in our filings with the Securities and Exchange Commission, including but not limited to, Spire’s
Annual Report on Form 10-K for the year ended December 31, 2025, as well as subsequent reports filed with the Securities and Exchange Commission.
Other unknown or unpredictable factors also could have material adverse effects on Spire’s future results. The forward-looking statements included in
this presentation are made only as of the date hereof. Spire cannot guarantee future results, levels of activity, performance or achievements.
Accordingly, you should not place undue reliance on these forward-looking statements. Spire expressly disclaims any intent or obligation to update or
revise any forward-looking statements, whether as a result of new information, future events, or otherwise.
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Cautionary Note Regarding Forward-Looking Statements



Business Update
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Significant new awards, and first satellites built in Boulder launched

$33.2M
NOAA task order

Radio occultation (RO) data
Two-year base period; $16.6M annually, 
nearly 50% above the 2025 annual contract

Surge options could bring total value to 
~$66M

$28M
Two-year NOAA contract

Hyperspectral microwave sounder
Build and qualify a matured satellite and 
sounder payload through flight readiness

3 Satellites launched

In October 2026, Spire launched the first 
satellites built at its Boulder, Colorado facility, 
expanding U.S. manufacturing to meet 
growing national security demand



Core Business Revenue

$18.0M - 77% Year-over-Year Growth
Year-over-year core revenue improvement primarily driven by 
an increase in Space Services data delivery and additional 
Weather and Climate data sales, primarily Hyperspectral 
Microwave Sensor sounding data

Non-GAAP Gross Margin

49% — Up 8 pts Year-over-Year
Resuming upward trend with growing revenue on relatively 
fixed cost infrastructure 

Adjusted EBITDA

($8.6M) - 27% Year-over-Year Improvement 
Year-over-year improvement primarily driven by higher 
revenue
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Third Quarter 2026 Non-GAAP Results

* Non-GAAP Financial Measure, please see section titled Non-GAAP Financial Measures in the Q3 2026 Results earnings release for the definition of such measures and the 
reconciliation tables at the end of this presentation for reconciliations to the most directly comparable GAAP measure.
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* Non-GAAP Financial Measure, please see section titled Non-GAAP Financial Measures in the Q3 2026 Results earnings release for the definition of such measures and the 
reconciliation tables at the end of this presentation for reconciliations to the most directly comparable GAAP measure.
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Q4 Guidance:
$23 - $28 

Q4 Guidance:
$(5) – $0 



2026 Outlook

Full Year 2026 Guidance(in millions, except percentages)

$75.0 - $80.0Revenue

$3.4 - $3.4Maritime revenue

$71.6 - $76.6Revenue excluding maritime

42% - 51%Revenue excluding maritime Y/Y change

$(32.4) – $(27.4)Adjusted EBITDA*

6*Non-GAAP Financial Measure, please see section titled Non-GAAP Financial Measures in the Q3 2026 Results earnings release for the definition of such measures and the 
reconciliation tables at the end of this presentation for reconciliations to the most directly comparable GAAP measure.



Strategic Path to Profitability

Fixed Cost Base

Satellites are in orbit. Ground 
infrastructure is built. Engineering 
teams are in place. Incremental 
revenue flows through at higher 
margins.

3-5 Year Target: 60–70% gross 
margins

Revenue Acceleration

H2 2026 drivers: follow-on RO 
contracts, HyMS microwave data 
sales, space services contracts, RFGL 
capacity expansion, aviation & 
commercial weather growth.

Projected to achieve positive 
adjusted EBITDA for full year in 

2027

Operating Leverage

Every new contract and renewal 
accelerates our cash flow goals. 
Largely fixed infrastructure supports a 
rapidly scaling revenue base.

Projected to achieve positive 
operating cash flow on a 
quarterly basis in 2027
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Thank You
Trusted space-based intelligence for a safer, optimized, resilient world

NYSE: SPIR
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Non-GAAP Reconciliation
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Non-GAAP Reconciliation
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