
Slide 3: Q1 2022 Key Highlights 

Reported solid results again this quarter and have a lot to be proud of given the overall environment.  
Constant-currency net sales growth of 13% exceeded our prior estimate in both Performance and Mobility 
Coatings.  Adjusted EBIT of $120 million achieved the very top-end of our guidance.  Adjusted EPS of $0.31 
was above our guidance range given the flow-through of strong earnings, modest benefits from a lower share 
count, and a slightly lower adjusted tax rate.  
Despite the approximately $22 million in earnings headwinds versus our January guidance framework we were 
still able to deliver a solid quarter and exceed our sales guidance, as strong pricing and better volumes yielded 
better-than-expected 10% year-over-year organic ex-FX growth, and also delivered EBIT at the top end of our 
range.
Volume improved 1% year-over-year with positive contribution from three of four end-markets, for the fifth 
consecutive quarter.  Growth was supported by ongoing recovery as well as from share gains that we are 
driving across the portfolio.  
We realized a remarkable 9% price-mix in the quarter, up from a reported 3.6% last quarter, driven by pricing 
actions that we have continued to implement in order to offset the impact of cost inflation.  Both segments have 
shown strong pricing gains from past quarters with Mobility Coatings reaching record quarterly percent growth.   
New pricing actions are already underway to offset existing uncovered and anticipated further inflationary costs 
coming as a result of higher oil prices and tight supply-demand balances in many commodity chains.  
During the quarter we also repurchased $175 million in total shares. At the current valuation we see 
tremendous value in our equity and will remain opportunistic as we prioritize capital deployment for generating 
meaningful shareholder return while balancing a conservative balance sheet.  
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Slide 4: Strategic Growth and Innovation
Continue to see strong underlying trends; we are launching new innovative products every quarter; and each 
business is making strong progress toward our growth ambition by executing on top-line growth.  

In Refinish – our highly profitable, industry-leading aftermarket auto coatings business – the team is delivering 
on our strategic imperatives.

• Increase market access; this quarter we won over 500 net body shops globally and well over 200 new 
stock points through distribution customers;

• We are growing our premium-market leadership; 
• We continue to gain share in mainstream and economy segments where we haven’t had as large of a 

historical presence.

Another area of focus is the integration of U-POL.  We are well underway integrating the business and 
executing on cost synergies, but our true enthusiasm for the acquisition is centered around realizing 
commercial synergies, which we believe will further the U-POL value creation opportunity beyond what we 
previously communicated.  

In Industrial Coatings – we are driving organic growth in a constrained environment led by very strong pricing 
gains.  Industrial price-mix increased by a mid-teens percentage year-over-year, and by a mid-single digit 
percentage sequentially.  

In Mobility Coatings – our industry-leading light-vehicle and commercial OEM business – we have secured 
record pricing gains and outperformed the market from a volume perspective in Q1.  Pricing momentum is 
building every month.  While we are negotiating better pricing we are also building a more inflation resilient 
portfolio by partnering with our customers to increase the percentage of Mobility customer contracts with 
indexed pricing mechanisms – now between 35% and 40% for the entire segment.
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Slide 5: Performance Coatings Demand Environment 

Vehicle miles traveled in the United States and Europe have nearly recovered to pre-pandemic levels, but 
changes in driving behavior, namely the prevalence of work-from-home, seems to have led to lower congestion 
levels and less collision claims than before the start of the pandemic.  Based on paint consumption data from 
our proprietary eCommerce platform we estimate Q1 body shop activity remained in the mid-80s% and low 90s
% respectively for the US and Europe relative to 2019, consistent with the level of collision claims.  

Within the quarter our US body shop customers reported a step-up in activity during March that we believe 
reflected some modest market improvement though remains constrained by a growing backlog of repair work 
given parts and labor shortages at the body-shop level.  

We believe that return to in-person work is an important factor in driving market recovery and are encouraged 
by US office occupancy which improved from the low 20s% to 42% versus prior year.  

In Industrial coatings – a healthy demand environment was again limited by supply constraints, namely in 
Building Products and General Industrial.  In total these constraints represented a mid-to-high single digit 
percent drag against our 1% volume growth in the period.  Regionally North America and Asia Pacific 
contributed most significantly to our year-over-year growth.
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Slide 6: Mobility Coatings Demand Environment 
The expected normalization of global auto production rates in 2022 has been impacted by the Russia-Ukraine 
conflict as well as China COVID-19 lockdowns, resulting in downward revisions of earlier production estimates.  
Full year 2022 global production industry estimates are now forecasted to be 80.6 million, 4% above 2021, but 
still 9% below pre-pandemic 2019 levels.  

Once supply chain constraints and cost headwinds abate the benefit to Axalta will be significant.  This is 
highlighted by approximately $140 million earnings gap between our trailing-twelve-month Mobility Coatings 
Adjusted EBIT and our pre-pandemic 2019 profitability levels, when global auto builds reached 89 million.  

In Commercial Vehicle, where we have an industry-leading share in North America and EMEA, strong demand 
is outpacing constrained production rates.  Heavy-duty and medium-duty truck order backlog is now 11-months 
and 8-months, respectively, creating a long-dated growth dynamic for production rates to climb beyond 2022.   
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Slide 7: Prioritizing Margin Recovery

From the chart on this slide you can get a sense of the pace of inflation we have experienced.  Even though 
this inflationary period is uniquely rapid and broad-based, we are already making great progress towards 
offsetting the impact.  

In Performance Coatings, we have been able to quickly raise price and have offset the majority of the $220 
million cumulative year-over-year variable cost and logistics inflation since Q2 2021.  In Mobility Coatings – 
lagging index pricing mechanisms in some contracts, and multi-quarter pricing discussions in others, mean we 
have just begun to accelerate pricing.

Every business at Axalta is focused on margin recovery and we expect to cover the majority of existing price-
cost gaps and incremental headwinds by Q4 of this year at the consolidated level.
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Slide 8: ESG Highlights

We announced our 2030 ESG goals in January, which reflect how meaningful progress in environmental, social 
and corporate governance is central to Axalta’s strategy and success.  We have already begun to execute 
against these goals and have engaged with many of our customers and other stakeholders to discuss our 
plans.
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Slide 9: Q1 Consolidated Results

Net sales of $1.2 billion increased 10% year-over-year for the first quarter, while constant currency net sales 
increased 13%, driven by pricing actions, demand strength across most of our businesses, and benefits from 
two acquisitions we completed in 2021. Constant currency net sales growth included a 19% increase from 
Performance Coatings and 3% growth from Mobility Coatings – reflecting Light Vehicle up 1% while 
Commercial Vehicle was up an impressive 10%.

First quarter volume improved 1% with positive contribution from three of four end-markets, offset by a low-
single digits percent decline in Light Vehicle volumes, which outpaced the approximate 5% decline in global Q1 
auto production.

Price-mix contribution increased 9% in the aggregate, up from our reported 3.6% last quarter, with 
improvement across all end-markets led by mid-teens improvement in Industrial Coatings.  

FX translation was a headwind of 3% for Q1, driven by the weaker Euro and Turkish Lira.

First quarter Adjusted EBIT was $120 million versus $183 million in the prior year quarter, reflecting pricing 
actions, strong demand, and volume trends across all end-markets except Light Vehicle, which was more than 
offset by substantial increases in raw material and logistics cost inflation realized versus Q1 2021.  We took a 
$6 million accounting charge associated with accounts receivables and inventory obsolescence reserves, and 
these are excluded from our Adjusted EBIT stemming from sanctions imposed on Russia.  
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Slide 10: Q1 Performance Coatings Results

Performance Coatings Q1 net sales increased 15.1% year-over-year and 18.6% ex-FX, driven by 2.5% higher 
volumes, a 10.7% increase in average price-mix, up from the 4.6% reported last quarter, and a 5.4% increase 
from acquisitions.

Refinish reported a 15.6% net sales increase, or 19.7% ex-FX, driven by a high-single digit price-mix benefits, 
above-market volume growth, and by a high-single digit contribution from the U-POL acquisition. Volumes 
increased in every region despite raw material supply impacting our ability to meet all of our demand with the 
exception of China, where COVID-19 lockdowns drove a modest volume decline.   

Industrial Q1 net sales increased 14.5%, or 17.3% ex-FX, driven largely by mid-teens percent improvement in 
average price-mix, as well as a low single digit acquisition contribution, and slightly positive volume growth. 
Demand trends in most of the Industrial end-businesses we serve remained healthy during the period; though 
supply constraints were a limiting factor, representing a high-single digit percent drag on sales.   

Performance Coatings reported Q1 Adjusted EBIT of $95 million versus $117 million in Q1 2021, driven by 
ongoing volume growth and drop through benefits of price-mix, which were more than offset by headwinds 
from higher variable costs. The Adjusted EBIT margin for the segment decreased to 11.6% from 16.6% in the 
prior-year period given the drivers noted.
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Slide 11: Q1 Mobility Coatings Results
Mobility Coatings net sales increased 3.0% in Q1 ex-FX, including a 4.9% price-mix tailwind offset by 1.9% 
lower volumes. The 1.9% volume decreases improved markedly from the 11% decrease last quarter thanks to 
stronger demand from our customer base, including new business starting to come on line.

Light Vehicle net sales increased 1.0% ex-FX in the quarter, including a 3.5% volume decrease, which 
outperformed a global auto production decline of 5%. Price increased by mid-single digits. 

Commercial Vehicle Q1 net sales increased 10.0% ex-FX, driven by strong truck production globally, excluding 
China. Price-mix also increased mid-single digits.  

Mobility Coatings reported Q1 Adjusted EBIT of $1 million versus $39 million in the prior year quarter. Adjusted 
EBIT and associated margins in Q1 were impacted by variable cost inflation, with only modest offsets in 
positive pricing.  Pricing gains are accelerating and we expect to cover the majority of incremental variable cost 
inflation between Q2 and Q4. 
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Slide 12: Debt and Liquidity Summary
Axalta’s Q1 balance sheet and liquidity profile remained solid. We ended the quarter with slightly over $1.1 
billion in total liquidity.

Our net leverage ratio ended the quarter at 4.1 times, reflecting an increase from 3.5 times at December 31st.  
Net leverage remains somewhat elevated due to the seasonal phasing of free cash flow and share 
repurchases totaling $175 million in the quarter. We continue to expect this to drop as we move to the back end 
of the year on stronger Full Year operating results and normal Free Cash Flow generation.
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Forward-Looking Statements
This presentation and the oral remarks made in connection herewith may contain certain forward-looking 
statements within the meaning of the U.S. Private Securities Litigation Reform Act of 1995 regarding Axalta and 
its subsidiaries including our outlook and/or guidance, which includes net sales growth, currency effects, 
acquisition or divestment impacts, Adjusted EBIT, Adjusted diluted EPS, interest expense, income tax rate, as 
adjusted, free cash flow, capital expenditures, depreciation and amortization, diluted shares outstanding and 
various assumptions noted in the presentation, the effects of COVID-19 on Axalta’s business and financial 
results, our and our customers’ supply chain constraints and our ability to offset the impacts of such 
constraints, the timing or amount of any future share repurchases, contributions from our prior acquisitions and 
our ability to successfully make future acquisitions. Axalta has identified some of these forward-looking 
statements with words “believes,” “expects,” “assumptions,” “estimates,” “likely to,” “likely be,” “outlook,” 
“project,” “forecasts,” “may,” “will,” “looking ahead,” “we look,” “view,” “goals,” “could,” “guidance,” “upside” and 
“anticipated” and the negative of these words or other comparable or similar terminology. All of these 
statements are based on management’s expectations as well as estimates and assumptions prepared by 
management that, although they believe to be reasonable, are inherently uncertain. These statements involve 
risks and uncertainties, including, but not limited to, economic, competitive, governmental and technological 
factors outside of Axalta’s control, including the effects of COVID-19, that may cause its business, industry, 
strategy, financing activities or actual results to differ materially. The impact and duration of COVID-19 on our 
business and operations is uncertain. Factors that will influence the impact on our business and operations 
include the duration and extent of COVID-19, the extent of imposed or recommended containment and 
mitigation measures, and the general economic consequences of COVID-19. More information on potential 
factors that could affect Axalta's financial results is available in “Forward-Looking Statements,” “Risk Factors” 
and “Management's Discussion and Analysis of Financial Condition and Results of Operations” within Axalta's 
most recent Annual Report on Form 10-K, and in other documents that we have filed with, or furnished to, the 
U.S. Securities and Exchange Commission, including our Quarterly Reports on Form 10-Q for the quarters 
ended March 31, 2021, June 30, 2021 and September 30, 2021. Axalta undertakes no obligation to update or 
revise any of the forward-looking statements contained herein, whether as a result of new information, future 
events or otherwise.
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Non-GAAP Financial Measures
The historical financial information included in this presentation includes financial information that is not 
presented in accordance with generally accepted accounting principles in the United States (“GAAP”), 
including constant currency net sales growth, income tax rate, as adjusted, EBIT, Adjusted EBIT, EBITDA, 
Adjusted EBITDA, Adjusted diluted EPS, free cash flow, net debt, Adjusted net income and Adjusted EBITDA to 
interest expense coverage ratio. Management uses these non-GAAP financial measures in the analysis of our 
financial and operating performance because they assist in the evaluation of underlying trends in our business. 
Adjusted EBITDA, Adjusted EBIT and Adjusted diluted EPS consist of EBITDA, EBIT and Diluted EPS, 
respectively, adjusted for (i) certain non-cash items included within net income, (ii) certain items Axalta does 
not believe are indicative of ongoing operating performance or (iii) certain nonrecurring, unusual or infrequent 
items that have not occurred within the last two years or we believe are not reasonably likely to recur within the 
next two years. We believe that making such adjustments provides investors meaningful information to 
understand our operating results and ability to analyze financial and business trends on a period-to-period 
basis. Adjusted net income shows the adjusted value of net income (loss) attributable to controlling interests 
after removing the items that are determined by management to be items that we do not consider indicative of 
our ongoing operating performance or unusual or nonrecurring in nature. Our use of the terms constant 
currency net sales growth, income tax rate, as adjusted, EBIT, Adjusted EBIT, EBITDA, Adjusted EBITDA, 
Adjusted diluted EPS, free cash flow, net debt, Adjusted net income and Adjusted EBITDA to interest expense 
coverage ratio may differ from that of others in our industry. Constant currency net sales growth, income tax 
rate, as adjusted, EBIT, Adjusted EBIT, EBITDA, Adjusted EBITDA, Adjusted diluted EPS, free cash flow, net 
debt, Adjusted net income and Adjusted EBITDA to interest expense coverage ratio should not be considered 
as alternatives to net sales, net income, income before operations or any other performance measures derived 
in accordance with GAAP as measures of operating performance or operating cash flows or as measures of 
liquidity. Constant currency net sales growth, income tax rate, as adjusted, EBIT, Adjusted EBIT, EBITDA, 
Adjusted EBITDA, Adjusted diluted EPS, free cash flow, net debt, Adjusted net income and Adjusted EBITDA to 
interest expense coverage ratio have important limitations as analytical tools and should be considered in 
conjunction with, and not as substitutes for, our results as reported under GAAP. This presentation includes a 
reconciliation of certain non-GAAP financial measures with the most directly comparable financial measures 
calculated in accordance with GAAP. Axalta does not provide a reconciliation for non-GAAP estimates for 
constant currency net sales growth, Adjusted EBIT, Adjusted EBITDA, Adjusted diluted EPS, income tax rate, 
as adjusted, or free cash flow on a forward-looking basis because the information necessary to calculate a 
meaningful or accurate estimation of reconciling items is not available without unreasonable effort. For 
example, such reconciling items include the impact of foreign currency exchange gains or losses, gains or 
losses that are unusual or nonrecurring in nature, as well as discrete taxable events. We cannot estimate or 
project these items and they may have a substantial and unpredictable impact on our US GAAP results.
Constant Currency
Constant currency or ex-FX percentages are calculated by excluding the impact the change in average 
exchange rates between the current and comparable period by currency denomination exposure of the 
comparable period amount. 
Organic Growth
Organic growth or ex-M&A percentages are calculated by excluding the impact of recent acquisitions and 
divestitures.
Segment Financial Measures 
The primary measure of segment operating performance is Adjusted EBIT, which is a key metric that is used by 
management to evaluate business performance in comparison to budgets, forecasts and prior year financial 
results, providing a measure that management believes reflects Axalta’s core operating performance. As we do 
not measure segment operating performance based on net income, a reconciliation of this non-GAAP financial 
measure with the most directly comparable financial measure calculated in accordance with GAAP is not 
available.
Defined Terms
All capitalized terms contained within this presentation have been previously defined in our filings with the 
United States Securities and Exchange Commission.
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Rounding
Due to rounding the tables presented may not foot.
About Axalta Coating Systems
Axalta is a global leader in the coatings industry, providing customers with innovative, colorful, beautiful and 
sustainable coatings solutions. From light vehicles, commercial vehicles and refinish applications to electric 
motors, building facades and other industrial applications, our coatings are designed to prevent corrosion, 
increase productivity and enhance durability. With more than 150 years of experience in the coatings industry, 
the global team at Axalta continues to find ways to serve our more than 100,000 customers in over 140 
countries better every day with the finest coatings, application systems and technology. For more information, 
visit axalta.com and follow us @axalta on Twitter.
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