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Introduction

Confidential

Forward-Looking Statements

This presentation contains forward-looking statements within the meaning of federal securities laws. These forward-looking statements are
based on current expectations or beliefs, including, but not limited to, statements concerning the company’s operations, business strategy,
anticipated behavior of consumers, and intentions or beliefs about future occurrences or results. For this purpose, statements that are not
statements of historical fact may be deemed to be forward-looking statements.

Sonim Technologies, Inc. (“Sonim”) cautions that these statements by their nature involve risks and uncertainties, and actual results may
differ materially depending on a variety of important factors beyond the control of Sonim. All forward-looking information should be
evaluated in the context of these risks, uncertainties, and other factors, including those factors disclosed in Sonim’s most recent Annual
Report on Form 10-K and any subsequent quarterly filings on Form 10-Q filed with the Securities and Exchange Commission.

Sonim cannot assure the reader that it will realize the results or developments Sonim anticipates, or, even if substantially realized, that they
will result in the consequences or affect Sonim or its operations in the way Sonim expects. Forward-looking statements speak only as of the
date made. Sonim undertakes no obligation to update or revise any forward-looking statements to reflect events or circumstances arising
after the date on which they were made, except as otherwise required by law. As a result of these risks and uncertainties, readers are
cautioned not to place undue reliance on any forward-looking statements included herein or that may be made elsewhere from time to time
by, or on behalf of, Sonim.

Non-GAAP Measures

This presentation includes certain historical and forward-looking non-GAAP financial measures, including but not limited to adjusted
EBITDA excluding the effects of special items, and adjustments to GAAP and other non-GAAP measures to exclude the effect of special
items. In addition to providing key metrics for management to evaluate the company’s performance, we believe these measurements assist
investors in their understanding of period-to-period operating performance and in identifying historical and prospective trends.

Reconciliations of non-GAAP financial measures to the most comparable GAAP measures are available in the Investor Relations portion of
the company’s website at https://ir.sonimtech.com/. Non-GAAP measures are not presented to be replacements or alternatives to the GAAP
measures, and investors are urged to consider these non-GAAP measures in addition to, and not in substitution for, measures prepared in
accordance with GAAP. Sonim may present or calculate its non-GAAP measures differently from other companies.
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https://ir.sonimtech.com/

Customer Channels Technology Partners

10+ years of carrier and
reseller partnerships
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Strategic
Competitive
Advantages

Sonim—

a profitable leader in
rugged phone
market >> expanding
to larger
TAM

One

US Company
Serving Global
Markets

Carriers in North America, EMEA, and
Australia seek non-Chinese mid and value
tier OEMs to replace current ones for
enhanced cybersecurity; opens geo
market expansion

Three

Supply Chain
Competitive
Advantage

ODM partners offload R&D willing to
invest on our behalf; flexible, cost efficient,
quick to market

14
Two

Leveraging
Foundational
Brand Equity

Current ultra-rugged Sonim customer
base also fits budget-savvy use case
profiles across entire portfolio

Four

Established Carrier
Partnerships &
Channels

Proven, trusted vendor makes it easier for
carriers to consider expanding business
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Let
stand in your way.

Finally a device
| can trust that won’t break
or break the bank

Dependable
wireless internet devices ready
for work and life

DNA: Phones that are built for
and trusted by first responders
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Let
stand in your way.

Rugged Phones




17

di
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b~ ax | B » $17B by 2026
$30B sales 2022-2023
Today+
$1.4B 2022-2023 $9B annual average sales 2022-2023
TAM: Ultra &
Semi Rugged
$0.41B 2022-2023

Rugged Phones

$0.4B
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Opportunity for
Connected
Devices IS .

Fixed Wireless Access
remains biggest
disruptor in broadband
through 2025.

— Wells Fargo Research Group

U.S. and European carriers
expanding fixed wireless
deployments in 2024

Incumbents exiting and/or
decreasing share in market
within last 12 months

Launch of 5G Redcap in 2024 to
support exponential rise of 0T

Geopolitical landscape creates
sense of urgency

Source: Ericsson, Mobile Experts, GSA, Wells Fargo, IDC
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$1.4B 2022-2023

$0.41B 2022-2023

** 5G FWA CPE shipments
32% CAGR worldwide thru 2028
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Global Momentum

Sonim’s new portfolio to launch with multiple carriers in 2024

= AT&T  T\Mobile verizony == Terus Béll
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. durable and value-conscious connected devices
and Carrier is a testament to their strategic focus on quality,
affordability, and trust. It's impressive to see their
innovative products gaining such quick traction across the
industry.

8 Customer ‘ ‘ The continued adoption of Sonim's new portfolio of

Awards

Prakash Sangam
Founder and Principal, Tantra Analyst (wireless industry expert)
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Q3 2023 Results

(In Thousands)

Net Revenues

Cost of Revenues
Gross Profit
Operating Expenses

Total Operating Expenses

Profit/Loss from Operations

Net Income/Loss

EBITDA

Q3 2022 Q2 2023
20,497 26,835
17,181 22,409

3,316 4,426
5,245 3,679
(1,929) 747
(1,608) 509
(1,257) 1,138
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21,963

Q3 2023 Sequential YoY
27,566 3% 34%
5,603 27% 69%

34%

-6%

4%

21%
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Expert Leadership

Senior Team Members: Leveraging an average 27 years

expertise in Telecom and their respective fields
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Peter Liu Clay Crolius

Chief Financial Officer

Nestic Deloitte.

3

Chief Executive Officer

m *izBlackBerry

Anette Gaven Mike Coad

VP Marketing SVP Product
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Simon Rayne Jerry Yang
SVP & GM EMEA & APAC SVP Global Engineering

== Microsoft @Sung Ericsson Inseego @ Sony Ericsson @STAREDM
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Chuck Becher

Chief Commercial Officer

Qualcomm BKYOCERA iNseego

lan Han
VP Program Management

Qualcomm BKYOCERA iNseego
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Zhide Wang
SVP Global Operations
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Chris Yeatts
SVP Connected Solutions

Qualcomm BKYOCERA iNseego

E

Dyan Kaplan
SVP Sales &
Customer Experience

oY KYOCERA
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Board of Directors

Mike Mulica (Board Chair)
Peter Liu (CEO)
Jack Steenstra

Jeffrey Wang
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