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AerCap’s Business Principles
Our key business principles result in AerCap’s consistent profitability
PORTFOLIO
MANAGEMENT

• Focus on
maintaining the
most liquid aircraft
types through
aircraft acquisitions
and disposals
• Assets owned in
appropriate tax
jurisdictions

LEASING STRATEGY

CAPITAL STRUCTURE

HEDGING PROGRAM

• Proactive risk
management (avg.
credit costs of ~1%
lease revenues)

• Focus on highly
diversified, long-term
funding and longterm assets

• Collateral package

• Investment Grade
ratings

• Protection against
interest rate volatility
through a mix of
interest rate caps,
swaps and fixed-rate
loans

• Highly diversified
customer base

• Relationships with
over 100 banking
institutions globally

• Average lease term
7.4 years

CONSISTENT
PROFITABILITY
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AerCap – The Global Leader
AerCap is the global leader in aircraft leasing
We lease or sell an aircraft on average every 24 hours

1,058
Aircraft
Fleet1

Customers in ~80
Countries1

~$5B
Annual
Revenue

(1)
(2)
(3)

~200

363

Key Metrics

Aircraft
on Order2

~$1B

~$3B

Annual
Profit

Operating
Cash flow

As of December 31, 2018; includes owned and managed aircraft.
As of December 31, 2018.
Aircraft leases, purchases and sales for the twelve months ended December 31, 2018.
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436

Transactions
in 20183

~$9B

Shareholders’
Equity

2018 Financial Results and Highlights
Financial Results

Highlights
• 436 aircraft transactions executed

Net Income
($ million)

FY
2017

FY
2018

Net Income

1,076

1,016

Diluted Earnings Per Share
($)

FY
2017

FY
2018

Diluted EPS

6.43

6.83

• ~95% of lease rents through 2021 already contracted
• Over 95% of forward orderbook placed through 2020
• 99% fleet utilization
• Aircraft purchases of $5.9bn
• 6.3 years average age of owned fleet and 7.4 years
average remaining lease term
• Sold $2.2bn of midlife aircraft with an average age of 14
years and ~10% premium to book value
• $10.0bn of available liquidity and NTM sources to
uses of 1.4x
• Global lessee diversification – Asia Pacific 36%,
EMEA 40%, North America 13%, South America 11%
• Raised $6.9bn of financing
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Global Trends
Robust industry performance translating into strong aircraft demand

6.0%
2019 World Traffic RPK
Growth
From 6.5% in 2018

• Airline industry profits are estimated to
reach $32.3 billion in 2018 and are
forecasted at $35.5 billion in 2019

4.6B
2019 Total Passengers
From 4.3B in 2018

• Traffic growth is expected to be 6.0% in
2019, regional forecasts are:
• North America: 4.5% and
Latin America: 6.0%

~36B
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2019 Total Net Profit

Years of Industry
Profitability

From ~$32B in 2018

• Airlines’ profitability expected to continue
to drive capacity increases

• Europe: 5.5%, Middle East: 5.5%,
and Africa: 5.0%

IATA December 2018 – Actual or estimate for 2018 and forecast for 2019 for system-wide global commercial airlines.
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• Asia Pacific: 7.5%

Disclaimer Incl. Forward Looking Statements & Safe Harbor
This presentation contains certain statements, estimates and forecasts with
respect to future performance and events. These statements, estimates
and forecasts are “forward-looking statements”. In some cases, forwardlooking statements can be identified by the use of forward-looking
terminology such as “may,” “might,” “should,” “expect,” “plan,” “intend,”
“estimate,” “anticipate,” “believe,” “predict,” “potential” or “continue” or the
negatives thereof or variations thereon or similar terminology. All
statements other than statements of historical fact included in this
presentation are forward-looking statements and are based on various
underlying assumptions and expectations and are subject to known and
unknown risks, uncertainties and assumptions and may include projections
of our future financial performance based on our growth strategies and
anticipated trends in our business. These statements are only predictions
based on our current expectations and projections about future events.
There are important factors that could cause our actual results, level of
activity, performance or achievements to differ materially from the results,
level of activity, performance or achievements expressed or implied in the
forward-looking statements. As a result, we cannot assure you that the
forward-looking statements included in this presentation will prove to be
accurate or correct. In light of these risks, uncertainties and assumptions,
the future performance or events described in the forward-looking
statements in this presentation might not occur. Accordingly, you should

not rely upon forward-looking statements as a prediction of actual results
and we do not assume any responsibility for the accuracy or completeness
of any of these forward-looking statements. Except as required by
applicable law, we do not undertake any obligation to, and will not, update
any forward-looking statements, whether as a result of new information,
future events or otherwise.
No warranty or representation is given concerning such information, which
must not be taken as establishing any contractual or other commitment
binding upon AerCap Holdings N.V. or any of its subsidiaries or associated
companies.
In addition to presenting financial results in conformity with U.S. generally
accepted accounting principles (“GAAP“), this presentation includes certain
non-GAAP financial measures. Reconciliations of such non-GAAP financial
measures are set forth or referred to in the presentation where relevant.
Non-GAAP financial measures should be considered in addition to, not as
a substitute for or superior to, financial measures determined in conformity
with GAAP.
Due to rounding, numbers presented throughout this document may not
add up precisely to the totals provided and percentages may not precisely
reflect the absolute figures.
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AerCap Holdings N.V.
AerCap House
65 St. Stephen’s Green
Dublin 2, Ireland
+353 1 819 2010
contact@aercap.com
Follow us on

