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Q4 2022 Shareholder Letter 
 
Fellow Shareholders, 
 

"There are decades where nothing happens; and there are weeks where decades happen."  
-- Vladimir Ilyich Lenin 

 
It feels wrong somehow to be quoting Lenin given the destruction Putin’s Russia has caused in Ukraine, but destruction seems 
to be an appropriate word to sum up 2022. December of 2022 felt like a decade. The full year of 2022 felt like a century.  
 
I thought it would be useful for me to sum up 180's year right at the beginning of this letter, rather than making you read seven 
pages (although I believe they will be an interesting read for you) before getting to the conclusion. After five years of 
exceptional performance, 2022 was anything but exceptional; put simply, we have a job to do, and we didn’t do it. While 2022 
was a historically bad market, our performance during 2022 was disappointing, and we own that. The Russell Microcap Index 
was down 22%, and we were down more.  Add it to the write-downs we took in the historical Harris & Harris Group portfolio, 
and 2022 couldn't end soon enough. We own a significant stake in TURN. Between Daniel and I, we own over 800,000 shares, 
or over 8% of TURN. When you include the other employees of TURN, who have all also purchased stock with after-tax 
dollars, this ownership percentage increases to almost 10% of TURN. We have had economic alignment with every shareholder 
of TURN from the day we arrived and that will never change for as long as I am in this seat.  At the end of the day, the most 
important thing for us to achieve is a higher share price.  
 
For the five years ending in 2021, our gross total return for our strategy in the public stock market including carried interest 
generated on our separately managed accounts (SMAs) was 405.5% versus 73.8% for the Russell Microcap Index. During that 
time and in many shareholder reports, I talked about the volatility that can occur when you run a concentrated portfolio of 
seven-to-ten names. Up until last year, we only experienced the “good” volatility. While losing money is never enjoyable, it 
should not be surprising that from time to time we are going to have periods where we come up well short of our expectations; 
2022 was that year.  
 
From the moment I arrived, I promised 100% transparency, both in good times and bad. In the down periods, the last thing I am 
ever going to do is sugar coat or make excuses. The reason for that is I have always believed that portfolio managers should be 
allowed to lose, though not every year and not often. If you have been in this business for a while and have never 
underperformed, then you have never managed money. I remember in one of my previous down years at a previous employer, I 
was out of town and my boss (a new one) was going to present our performance for a particular quarter to the mutual fund's 
Board; these presentations were fairly common and normal. Following the performance review with the Board, my boss called 
me during my travels, and instead of being direct with me, he was shifting his criticism of me on to the Board. I was miserable 
enough to begin with, so the last thing I needed was a non-supportive boss, especially considering the fact that my fund had 
rarely underperformed in the prior 11 years of managing money. I remember exactly where I was standing in Cincinnati, Ohio, 
while on my cell phone seething at the notion that after all these years, I wasn’t getting supported by my boss. To make matters 
worse, he had the audacity to make up fake criticism from the Board; as if that was meant to be some motivating or scare tactic. 
Trust me, I am no wallflower. I don’t need anyone telling me things will be fine when they aren't. I have a thick skin, and I 
don’t need validation from others. But I certainly had no time or patience for someone who was ready to pile on and use the 
Board as fake criticism. I knew damn well the Board, while not thrilled, would have completely understood that every PM 
struggles from time to time. So, after listening to my boss’s passive aggressive garbage for about ten minutes, I offered him the 
following response, “Do me a favor, either tell me to fly back to the office so you can fire me, or else I expect you to lend your 
full support of me and my team to the Board (who wasn’t even all that bothered to begin with). I am not going to listen to this. I 
feel badly enough not meeting the high expectations to which I hold myself accountable."  Of course, the bully backed down.  
 
After that conversation, I lost whatever respect I had for him. At the very next chance I could get, I made sure that the only way 
I would stay in the organization was if I didn’t have to report to him ever again.  The point is, we take managing other people's 
money to heart, and when we fail, we suffer alongside every shareholder. By the way, you know how that story with my boss 
ends? Following that poor year, we had two of the best years we ever had. 2022 was a failing year. No way around that. We will 
give you the facts and offer commentary; but nary an excuse. In this letter, we will talk about our performance for what it was, 
and then move on to 2023. By the way, it’s worth noting that as of the close of business on February 23, 2023, our quarter-to-
date gross total return for our public and public-related portfolio is up 14.8% vs 7.0% for the Russell Microcap Index. 
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When we took over this business back in 2017, we inherited a balance sheet that had 73% of its invested assets and cash in 
illiquid securities of privately held companies, a completely failing business model because of bloated expenses, and a 
questionable track record for selecting VC investments. We have fought through the mistakes of the prior management team by 
achieving extraordinary performance in our public strategy from 2017-2021. Because of this strong performance in the public 
markets, the terrible performance of the legacy private portfolio was largely mitigated. In a bull market and for the five  
 
years ended 2021, our legacy private portfolio generated net losses of approximately $7.4 million, or $0.71 per share.1 That’s 
quite the achievement, isn’t it? And, to make matters worse, in this past quarter we wrote down the value of several of our 
private holdings due to a number of factors including business-specific inputs and decreases in public market comparable 
companies, as applicable to each holding.  Harris & Harris Group is truly the gift that keeps on giving as 65% of our Q4 2022 
decline in net asset value per share (NAV) was generated from write downs in the value of AgBiome, LLC and D-Wave 
Quantum, Inc. The legacy Harris & Harris Group portfolio as a whole accounted for 71% of the decline in NAV.   
 
Managing money is difficult and we take ownership of the things we can control; we will never ever hide from that. 2022 was 
made even more challenging due to the sins of Harris & Harris Group’s past; things over which we simply had little to no 
control. While that is infuriating to us, it is what it is and it's over. In this quarter alone, D-Wave cost us $5.5 million, or $0.53 
per share, and AgBiome cost us $6.5 million, or $0.63 per share. Fortunately, the remaking of our company is for the most part 
over. As of December 31, 2022, we had over 86% of our total investment assets in our public markets-focused strategy and 
cash. The good news is our legacy private portfolio is now valued at less than 14% of our total NAV. Good riddance to 2022.  
 
Many bubbles were popped in 2022, as the days of tripling your money in a matter of days or weeks in meme stocks evaporated 
once the Fed began raising rates, Russia waged war with Ukraine, and inflation began to rear its ugly head due to the 
unbalanced effect of COVID-19 impacting global supply chains. The Russell Microcap Index collapsed over 30% from its  
  
November 2021 high, and the “don’t fight the Fed” folks forecasted a rather dire economic climate including the following 
scenarios that they and the markets were convinced with 100% certainty would occur: 
 

1. This will be the worst recession we will have had in years. 
2. Inflation will be with us forever. 
3. This bear market will be with us for a very long time. 

 
With 2022 in the rear view, and our sights on 2023, being Pollyannish isn’t part of our thinking as we acknowledge that rates 
are materially higher than where they were just 12 months ago, and this increase will no doubt have a dampening effect on 
global growth rates as well as equity valuations. Here is a nutshell of our views which will be supported by a number of charts 
and research we have come across in the last several months. 
 

1. Our overall view is inflation peaked and the multitude of fed rate hikes have already had a significant effect in 
lowering inflation. 

2. We believe we are already in some sort of a recession given real GDP has declined for more than 2 quarters in a row. 
3. We do not believe we are headed for financial Armageddon like 2008 when we had $1.3 trillion of sub‑prime mortgage 

assets on the balance sheets of banks and insurance companies. The financial leverage simply doesn’t exist like it has 
in the past.  

4. We believe stock price valuations have significantly discounted dire economic outlooks that are not occurring 
currently and may never occur. 

5. We believe we are headed to a “normal” environment where the market can no longer rely on free money and the 
intravenous elixir of quantitative easing and 0% interest rates. Stocks will have competition from the bond market and 
we expect multiples as a whole to contract. Bubbles will continue to be popped, and slower growth rates will 
inevitably occur.   

6. For the time being, and we believe rightly so, gone are the gold rush days where talking heads, financial thieves, and 
children pontificate endlessly on how “things have changed” and we are in “a new world order,” with these individuals 
arguing for an entirely new investment landscape. 

 
In medieval Italy, people roamed throughout the land selling fake remedies and making false claims about their healing 
abilities. Many of these pretenders reputedly came from a village called Cerreto, and as a result, Cerretano (meaning “inhabitant 
of Cerreto”) became an epithet for a quack physician. In addition, these frauds used a practiced patter to attract customers, like 
the chatter of a circus barker. The Italian word for “to chatter” is ciarlare, and chattering was very much associated with the 
Cerretano, that the spelling of the word shifted to Ciarlatano. By the early 17th century, English speakers had anglicized the 
Italian word to charlatan and adopted it as their own.  
 
Meet Sam Bankman-Fried, a modern day charlatan, and a first ballot hall of fame snake in the ground who is emblematic of the 
free money, valuations-don’t-matter bubble that was popped in 2022. I read the below quotes from a piece written by James 
Ferguson at MacroStrategy Partners:  
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--------------------------------- 
1. Net losses of the legacy private portfolio include the change in value of Mersana Therapeutics, Inc., (MRSN) from December 31, 2016, 
through the expiration of the lockup on December 26, 2017. Prior calculations of change in value of MRSN were included from December 
31, 2016, through the date of MRSN’s IPO on June 27, 2017. The difference between these two measurement periods is +$0.07 per share. 

 
 
“I don’t want to say no book is ever worth reading, but I actually do believe something pretty close to that.” 
- Sam Bankman-Fried 

 
Imagine that… nothing is worth reading!  On the other side is Charlie Munger: 
 

“In my whole life, I have known no wise people who didn’t read all the time. None. Zero.”   
- Charlie Munger 

 
No book is ever worth reading, Sam? I don’t think there has ever been a less intelligent statement said aloud. To think you have 
nothing to learn from reading is about as arrogant as it gets. Ok Sam, thanks for the insight. I wouldn't be surprised if you were 
in a jail cell for the next couple of decades. I'll take Charlie over Sam all day and every day. 
 
So again, before I’m accused of having my head in the sand, I acknowledge risks exist in the market and the overall economy, 
but have chosen to balance those risks with the avalanche of selling that has already occurred in advance of what may or may 
not happen. I have always believed, and continue to believe, that stocks are a discounting mechanism and rise and fall well in 
advance of what happens down the road. Our Graham and Dodd value approach has always argued that the price you pay for 
the business you buy is the most important factor in determining investment success. One of the smartest people I have met in 
the small cap space recently sent me charts depicting just how inexpensive our investment universe is relative to other asset 
classes. Most of this value discrepancy came following years of investor obsession with FAANG stocks at the expense of 
everything else, and then followed up with significant underperformance of small caps in 2022. That environment has led to a 
collection of companies trading as cheaply as they have in a very long time.  
 

A Case for Small Caps in 2023 
 
As a small/microcap manager, we spend a considerable amount of time examining where that market currently sits in 
comparison to the rest of the market. While small caps began the 2022 year undervalued relative to large caps, they actually 
managed to decline further in both relative and absolute value. As the charts below illustrate, small caps began 2023 at multi-
decade lows in terms of relative valuations versus large caps.  
 
 
 

 
   Source: Bloomberg 
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   Source: Bloomberg 

 
So, let’s talk about just how bearish the investing landscape became as we moved through 2022 and why we are constructive 
for the year 2023. Here is some data from Goldman Sachs from December 9, 2022: 
 

1. Equity mutual funds have realized outflows for 26 consecutive weeks (-$254bn outflow) and 39 out of the last 40 
weeks (-$333bn outflow) - Lipper Data excluding ETFs.  

2. The pace of outflows has increased into year-end, with the current 4 week moving average at levels seen only a 
handful of times in the last 30 years (chart below). 

3. On average, -$16.5bn of equity outflows every week for the last month (-$65bn in total) … this pace is rivaled only by 
Oct 2008 (financial crisis), Dec 2018 (trade wars + fed hike into slowing economy leading to worst December since 
1931), and Oct 2020 (Trump/Biden election). 

4. Historically, stocks have traded higher in the months following outflows of this magnitude. 
 
 

4 week rolling average // Equity Mutual fund flows (weekly and monthly, ex ETFs) 
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How about the next chart, also from Goldman Sachs on December 29, 2022, depicting recent put/call volume. If the world is 
ending as everyone says it is, we are all on the same side of that trade betting the end is near. For those who have been investors 
for some time like me, we know that the trend of everyone being on one side of a trade, for the most part, is almost always the 
greatest contrary indicator.   
 

1. 43 million listed options traded during yesterday’s session // this is slightly above the 1y rolling average of 39mm 
contracts. 

2. 16 million of these were call options // this is a 22% decrease vs the ytd avg of 20.8mm contracts. 
3. 27 million of these were put options // this is a 46% increase vs the ytd avg of 18.4mm contracts. 
4. The ratio of puts to calls, yesterday, hit a 5y high at almost 1.7x to 1. 

 
Daily Total Put / Call Volume Ratio – All US Listed Options 

 
For those worried about corporate earnings given the backdrop we now face, so are we. The good news is based on information 
from Goldman Sachs, “More than 20% of S&P 500 market cap has pre-announced in 4Q 2022, the highest share since 1Q 2020. 
Similarly, the 3-month trend of S&P 500 FY2 EPS revision sentiment stands at -31%, the most negative reading outside of the 
2008 and 2020 recessions...” The revisions have resulted in incredibly weak sentiment, usually representing a market bottom 
rather than a top.  
 
 

S&P 500 EPS Revisions Sentiment is the Most Negative Since 2020 (as of January 5, 2023) 
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Clearly investors are worried that rising rates fueled by inflation will dampen corporate growth and earnings which leads to 
depressed stock prices. For TURN, while we are interested in the direction of the broader markets and global macroeconomic 
factors, we do so with a focus on how those factors impact the small/microcap markets where we invest.  
 
Interestingly, using history as a guide, we see the current sell-off as an opportunity as it relates to the small/microcap market. 
The following information is from an interview with Chuck Royce and Francis Gannon of Royce Investment Partners that I 
recently read and can be found at https://www.franklintempleton.com/articles/royce-investment-partners/why-better-days-for-
small-cap-may-be-ahead. 
 

“Small-cap has beaten inflation in every decade going back to the 1930s—and is the only equity class to have 
done so. We learned this by comparing the average annual U.S. consumer price index (CPI) to returns for the Center 
for Research in Security Prices (CRSP) 6-10 Index—which is a proxy that we use for small caps when we want to 
reach farther back in history than the Russell 2000 goes. Moreover, the CRSP 6-10 has posted positive annualized 
three-year returns 88% of the time on a rolling monthly basis since 1945, with an average return in the low double 
digits.” 

 
Average Annual Consumer Price Index (CPI) vs.  

Average Annual CRSP 6-10 Index Performance from 12/31/30- 12/31/20 
 

 
Source: Russell Investments.  
 
Here is some additional data from Ibboston that compares inflation adjusted returns amongst asset classes over time. 
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Source: Ibboston @ Harrington, SBBI (2020) 

 
If we drill down further and examine the six most recent cycles of fed funds rate hikes, we see that following an initial selloff, 
the small cap market consistently produced attractive rates of return for the 12-36 month period following an initial rate 
increase. 

 

 
 

Source: Perritt Capital Management 
 
So, our conclusion is not that the investing landscape hasn’t changed, it has changed. It’s just that with companies like 
Synchronoss, having already been cut in half, and then cut in half again in the last two months of the year; we believe equities 
like SNCR have overshot to the downside. Stocks are trading at all time low valuations and are discounting a lot of the 
weakening economies that potentially will be here. And no, this isn’t 2008. It almost bastardizes just how bad 2008 was by 
weakly comparing this period to that period. 2008 was truly "the end of the world," or as Warren Buffet said, "Economic Pearl 
Harbor." This is just a return to more normal markets; albeit ones that will not necessarily be easy to navigate; and will indeed 
have their pitfalls. With this backdrop, let’s dive into the specifics related to the results from Q4 2022. 
 
NET ASSET VALUE PER SHARE  
 
Our NAV decreased this quarter from $8.10 to $6.32, or a decline of 22.0%. Our Fund has three principal components to the 
variance in our NAV: our public and public-related portfolio, our legacy private portfolio, and our expenses. For the quarter, our 
public and public related portfolio companies excluding D-Wave Quantum, Inc., which is a legacy portfolio company, 
decreased our NAV by $0.44. As stated above, the decrease in the value of the legacy Harris & Harris Group portfolio which 
existed before 180, reduced NAV by $1.27. AgBiome and D-Wave Quantum accounted for $0.63 and $0.53 of that decline, 
respectively. The rest of the legacy private portfolio decreased NAV by $0.11. Operating expenses decreased NAV by $0.07.  
 
The only good news regarding the latest write-offs and write-downs we have had to take on the legacy Harris & Harris Group 
portfolio is that it’s basically over. As of December 31, 2022, approximately 86% of our invested assets and cash are now in 



 
 
 
 

8 

public or public-related investments, while approximately 14%, or just $9.5 million is in our legacy portfolio. To understand the 
magnitude of the headwinds we have faced since our arrival at the beginning of 2017, our public and public-related market 
strategy has increased our NAV by $3.52 per share by while at the same time, the private holdings have decreased our NAV by 
a $1.80 per share.  
 

 Quarter 1 Year 3 Year 5 Year Inception to 
Date 

 Q4 2022 Q4 2021- 
Q4 2022 

Q4 2019- 
Q4 2022 

Q4 2017- 
Q4 2022 

Q4 2016- 
Q4 2022 

Change in NAV (22.0%) (40.7%) (31.2%) (19.0%) (10.0%) 
      

Change in Stock Price (3.8%) (28.2%) (18.1%) (10.7%) 27.5% 
      

Russell Microcap Index 4.7% (22.0%) 12.6% 19.9% 35.6% 
Russell Microcap Value Index 6.0% (13.9%) 24.4% 32.3% 48.1% 

Russell 2000 6.2% (20.5%) 9.5% 22.3% 40.1% 
 
That said, you are fully aware that our primary goal since we started was to ensure that the bulk of our balance sheet be 
comprised of cash and public and public related securities, which would allow our shareholders to value TURN’s holdings more 
easily. It also will allow for a discussion of opportunities to return capital back to shareholders at some point. As a whole, this 
past quarter and 2022 were disappointing. That said, I would offer the following chart to provide some perspective on our 
performance over a longer period of time. I would also encourage you to focus your attention on our book value for where we 
already are in 2023 rather than on the year end numbers. You can see a strong increase in the value of our cash and securities of 
public and related companies since TURN began. And after a dismal 2022, we have bounced back to start the year. 
 

 
On a relative basis, TURN's stock price total return of +27.5% trailed the Russell Microcap Index total return of +35.6% since 
our inception as is shown in the chart below: 
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PUBLIC AND RELATED PORTFOLIO 
 
In the chart below, you see our one-year, three-year, and inception-to-date performance. It wasn’t a good year either from an 
absolute or relative return basis.  
 

 Quarter 1 Year 3 Year 5 Year Inception to 
Date 

 Q4 2022 Q4 2021- 
Q4 2022 

Q4 2019- 
Q4 2022 

Q4 2017- 
Q4 2022 

Q4 2016- 
Q4 2022 

TURN Public Portfolio  
Gross Total Return (Excluding 

SMA Carried Interest) 
(7.6%) (37.6%) (4.8%) 92.3% 205.0% 

TURN Public Portfolio  
Gross Total Return (Including 

SMA Carried Interest) 
(7.6%) (37.6%) 1.6% 104.9% 225.0% 

      
Change in Stock Price (3.8%) (28.2%) (18.1%) (10.7%) 27.5% 

      
Russell Microcap Index 4.7% (22.0%) 12.6% 19.9% 35.6% 

Russell Microcap Value Index 6.0% (13.9%) 24.4% 32.3% 48.1% 
Russell 2000 6.2% (20.5%) 9.5% 22.3% 40.1% 

 
I have repeatedly said, when you run a concentrated portfolio with seven to ten names, there are going to be periods where we 
look like we have never managed money a day in our lives. If you have done this long enough, you will have developed scar 
tissue from years like 2022; but as Babe Ruth said, “Never let the fear of striking out keep you from playing the game.” We 
have achieved a 225% gross total return since the inception of 180 versus 35% total return for the Russell Microcap Index 
because we stepped up to the batter’s box and had conviction about investing in particular companies. Investors miss 100 
percent of the shots they never take. 
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For Q4 2022, we generated a gross total return for our public and public related portfolio of -7.6%, versus a total return for the 
Russell Microcap Index of 4.7 % and a gross total return for the Russell Microcap Value Index of 6.0%. For 2022 as a whole, 
our -37.6% gross total return compares negatively to the -22.0 % return for the Russell Microcap Index. Despite this year’s 
performance, as seen in the chart above, our five-year, and inception-to-date numbers including the carried interest from our 
SMAs show significant outperformance versus these benchmarks. While we have certainly hit a rough patch in performance in 
2022, we are excited that we are potentially starting the next bull cycle with a bear market NAV of $6.32, the vast majority of 
which are in assets that we actually control both from when we made the investment and, as importantly, when we want to sell 
the position. We had neither control or the capability to act with regard to the legacy holdings we inherited that have negatively 
impacted our NAV for 6 years, including 180’s position in D-Wave Quantum, that was unable to be sold due to lockup 
provisions associated with its de-SPAC. If you wanted to understand the history of what we inherited, the strategy of the past 
has left 180 with approximately $80.6 million in operating loss carryforwards and $16 million in capital losses; these losses 
were created, by the way, in a bull market! Not an exceptional track record. We have finally cleansed ourselves of the drag the 
legacy private portfolio has had on 180's NAV.  We believe many of our public investments have the ability to at least double 
from where they ended in 2022, and, if that occurs, we believe that should propel our NAV and share price higher.  
 
Let’s dig into the significant sources of the changes in value in our public portfolio in Q4 2022. What you will see a lot of is the 
following story: Company A reported better than expected results and the stock was down anyway, and because the stock was 
down YTD, it was subject to extreme tax loss selling, particularly in December 2022.  
 
Largest Decreases in Value 
 

• D-Wave Quantum, Inc. (QBTS) – In early October 2022, QBTS share price began to freefall from approximately 
$8.00 per share to $2.50 per share in less than one month. While there was no specific news that could be traced to this 
collapse, it was well known that QBTS needed to use its equity line of credit to raise capital for operations since the 
de-SPAC process left the company with less than $15 million on its balance sheet. This equity line could be tapped 
once the registration statement was deemed effective by the SEC in October 2022. While the Q3 2022 report was in-
line with expectations, the management of QBTS did not provide any clarity on how it planned to fund the operations 
of the company beyond using the equity line facility and the stock continued to decline into the end of the year. For the 
quarter, QBTS reduced our NAV by $0.53 per share, or $5.5 million. 

 
180's shares of QBTS were subject to a lockup agreement as of the end of 2022, so we were not able to trade or hedge 
this position. Because of our inability to be anything other than a bystander, while included in this section as a public 
company, the performance was calculated as if it was a private company. Our shares are now registered, and as of 
February 5, 2023, the lockup has expired and we are free to trade our holdings of QBTS. Going forward, the 
performance of QBTS will therefore be included in our calculations of gross total return for our public and public-
related holdings.  

 
• Synchronoss Technologies, Inc. (SNCR) – SNCR reported better than expected results for Q3 2022, but was not able 

to make progress cleaning up its balance sheet with regard to paying off its preferred stock. Investors continue to be 
concerned with the ability of the company to reach the point where it will begin to generate positive unadjusted free 
cash flow even though SNCR's management communicated its expectation that such point will be reached in 2023. 
That said, we are trying to rationalize SNCR’s 41% plunge in the quarter and are left making up reasons. We believe 
the truth is instead that the stock was cut in half this quarter because of tax loss selling. Full stop. This is a business 
that is mostly cloud based recurring revenue and worth multiples of the share price that existed at the end of the year. It 
is incumbent upon management and the Board of SNCR to realize that value in 2023 and beyond. For the quarter, 
SNCR reduced our NAV by $0.24 per share, or $2.5 million. 

 
• Arena Group Holdings, Inc. (AREN) – AREN reported strong results for Q3 2022, and the stock responded positively 

through most of the quarter. On December 13, 2022, AREN announced the acquisition of Men's Journal using a new 
debt facility from B. Riley to fund the acquisition. This facility was meant as a bridge to more permanent financing as 
it includes terms that call for increases in the interest rate quarterly starting in March 2023. AREN's stock subsequently 
collapsed from approximately $16.00 per share to $10.61 as of the end of the quarter. We like the transaction, believe 
AREN is performing quite well, and it is a standout in what has become a challenging advertising environment. We 
believe what is holding the stock back is its capital structure and management simply needs to address and solve for it 
in the first few months of 2023. For the quarter, AREN reduced our NAV by $0.18 per share, or $1.9 million. 
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• Comscore, Inc. (SCOR) – SCOR reported continued improving financial results for Q3 2022, and announced the 
renegotiation of its data deal with Charter to provide lower costs, increased data access and a longer term of 
exclusivity to certain data sets. That said, SCOR's stock was unable to recover from the collapse that started in early 
September 2022, due primarily to continued ambiguity around the potential for the special dividend to be called by the 
Preferred Stockholders and certain corporate governance matters. Cerberus continued purchasing SCOR's common 
stock in open-market purchases, with its largest purchase of 1.5 million shares at approximately $1.10 per share. 
Simply put, the performance of the business would justify a meaningfully higher share price. We believe SCOR is 
woefully undervalued due to investors’ obsession with the special dividend and conspiracy theories for what the three 
preferred holder’s intentions are with regards to oversight of the business. It is patently clear to us that SCOR’s Board 
has its head in the sand with regards to why the stock is here and we will ramp up our activism to shine a light on the 
egregious board compensation and the lack of transparency with regards to the special dividend. The board’s purpose 
is to represent common shareholders, not just serve the interests of the preferred holders. For the quarter, SCOR 
reduced our NAV by $0.15 per share, or $1.5 million. 

 
Largest Increase in Value  
 

• Potbelly Corporation (PBPB) – PBPB reported continued strong results for Q3 2022, across all financial and shop-
level metrics. PBPB also provided a strong guide for Q4 2022 that included continued increases in shop-level margins. 
In December 2022, PBPB announced the signing of four additional shop development agreements with existing 
franchisees. Under the agreements, 25 new shops will be developed in their respective territories over the next six 
years. For the quarter, PBPB increased our NAV by $0.16 per share, or $1.7 million. 

 
• Commercial Vehicle Group, Inc. (CVGI) – CVGI reported results that continued to show the improvements made by 

management through renegotiation of contracts and streamlining of the business. CVGI reported new business wins 
and continued strong free cash flow that allowed the company to pay down debt near the top end of its guidance. 
CVGI also noted that it has begun to renegotiate the remaining low-margin contracts in Q4 2022, with the goal to 
complete these renegotiations by the end of the year which would enable the company to realize the benefits of such 
improvements much earlier than originally communicated to investors. For the quarter, CVGI increased our NAV by 
$0.12 per share, or $1.3 million. 

 
• Alta Equipment Group, Inc. (ALTG) – ALTG reported results that exceeded all analyst expectations and guidance with 

continued strong performance across all of its businesses. ALTG also noted that it continues to be capacity constrained 
on its rental fleet and has not seen any weakness in demand. For the quarter, ALTG increased our NAV by $0.10 per 
share, or $1.1 million. 

 
Other Notes 
 
The valuation committee of our Board of Directors fair valued our holdings of Parabellum Acquisition Partners, LLC., the 
entity that sponsored the SPAC, Parabellum Acquisition Corp. (PRBM) at approximately $2.7 million, a decrease of $3.2 
million, or $0.30/share. Given we hold a seat on the board of PRBM, we are limited in what we can say publicly regarding the 
inputs used by our Valuation Committee to set the valuation of these holdings as of the end of the quarter beyond a reduction in 
the probability of completing a transaction from 75% as of the end of Q3 2022 to 33% as of the end of Q4 2022. We can note 
that a transaction with EnOcean GmbH was announced during the quarter, but the deal contains a provision that PRBM needs 
to secure $30 million of capital under terms acceptable to EnOcean by the end of February 2023 or EnOcean has the ability to 
terminate the transaction. We will provide updates on this effort as they become available and are able to be shared publicly. 
 
It is our view that many names in our universe have been overly discounted (based on their valuations) as a result of the very 
bearish environment we are in. Our permanent capital allows us to make rational decisions on our investments, and we believe 
this is a distinct advantage in regard to our ability to generate returns greater than the indices over an investment cycle. We are 
never forced to sell unless we believe we should for analytical and investment process reasons. We have seen the benefits of 
having permanent capital during other periods of market dislocation during our six-year history, and we expect this period will 
be no different. Like the other weak periods of performance during the last six years, we hope to look back at this one and 
reflect that while it was painful wading through it, we were presented with some interesting investment opportunities that we 
believe have at least 100% upside. I have seen a number of washouts over the last 35 years, and 2022, Q4 and December in 
particular, were amongst the most vicious I have ever seen. We have intentionally created a concentrated portfolio that has very 
low correlation to the broad indices. We are aware of the potential for episodic returns for our holdings, i.e., we believe we will 
get paid for most of our investments, we just can't say when. But I can say 2023 is off to a great start with our year-to-date gross 
total return through February 23, 2023, of 14.8% more than doubling the Russell Microcap Index total return of 7.0%.   
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LEGACY PRIVATE PORTFOLIO 
 
We have already transformed our business over the last five years away from the historical venture capital model and towards 
public and public related securities and this past quarter. While beyond painful, this past quarter got us closer to the ultimate 
goal of having 100 percent of our assets in public companies. We have already discussed why QBTS hurt us this quarter. This 
quarter we also wrote down the value of our holdings in AgBiome due primarily to declines in the value of comparable public 
companies. HALE.life has been written down to zero following its management's continued and endless failure to raise capital. 
Following these write-downs, 180’s remaining private portfolio has only one material position, AgBiome. The total assets of 
our remaining legacy private portfolio is approximately $9.5 million, and of that amount, $2.4 million are payments that we 
expect to receive from the sale of TARA Biosystems, Inc., to Valo Health, LLC, with $1.1 million to be paid in April 2023, and 
$1.3 million in April 2024. 
 
Our transformation started in June 2016, when I first joined the Board of Directors. At that time, our predecessor company’s 
balance sheet was comprised of 73% private assets and 27% net cash and public and related securities. Today, following the 
events in Q4 2022, those percentages have flipped. Because of the greater transparency in the value of our holdings, it would 
make sense to us that our stock should narrow the discount it trades to our NAV. When we first took over the management of 
180, we were very clear about what we hoped to accomplish with regard to the mix of assets on our balance sheet, and I am 
pleased to report we have executed that strategy. I would have liked the last increase in terms of the mix of public versus private 
assets to have come from strength in the public holdings rather than write-downs in our private holdings, but as I have said, we 
simply have had no control over the legacy holdings we inherited from the Harris & Harris Group. We have cleared our decks 
as we head toward the future, and finally have the balance sheet mix we can utilize to create real value for our shareholders. 
 

 
 

EXPENSES 
 
As noted in previous letters, we have dramatically reduced our cost structure under our new strategy. In 2016, before our Fund’s 
change in investment focus and management team, our operating expenses, excluding stock-based compensation and interest on 
outstanding debt, averaged approximately $1.3 million per quarter. For Q4 2022 our regular operating expenses equaled 
approximately $800,000 versus approximately $750,000 in Q4 2021. We will maintain a lean cost structure (outside of fixed 
expenses for being a public company) focusing our expenses on activities solely designed to enhance our investment 
performance or to increase our revenues from managing outside capital. As has been the case since my arrival, we have been 
consistent in saying that the management team will only participate in a bonus pool if our performance warrants it. Needless to 
say, our performance for 2022 didn’t warrant a bonus pool, and thus no performance based bonuses are accrued as of the end of 
Q4 2022. In addition, no new bonus pools will be accrued until we overcome the high-water mark set by our public holdings 
and payment of the historically deferred portion of prior bonus pools with require the same with respect to each year they were 
established. Our management team and Board are acutely aware that we are in business to serve our shareholders.  
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TURN/NAV: SUM OF THE PARTS  
 
As of the end of Q4 2022, TURN traded at 84% of NAV. Our securities of publicly traded and related companies, cash, and 
other assets net of liabilities were $5.41 per share. Our stock price was $5.28. If we receive 100% credit for the value of these 
assets net of liabilities, the market is ascribing a negative value of approximately $0.13 per share, or -$1.35 million, to our 
legacy private portfolio.  
 
We thought it appropriate to provide an update on this analysis through February 23, 2023, given the discussion earlier in this 
letter. As of that date, using solely changes in value of Level 1, or publicly traded holdings, TURN traded at 75% of estimated 
NAV. Our securities of publicly traded and related companies, cash, and other assets net of liabilities were $6.16 per share. Our 
stock price was $5.2756. If we receive 100% credit for the value of these assets net of liabilities, the market is ascribing a value 
of approximately -$0.89 per share, or -$9.2, million to our legacy private portfolio. I'll remind you that approximately $2.3 
million of the legacy private portfolio are payments from the sale of TARA to Valo Health, and that we expect to receive $1.1 
million in April 2023 and the remaining $1.3 million in April 2024. 
 
Given how painful the market has been in 2022, we think the current construct of our balance sheet has provided a true floor for 
our share price. While none of 2022 has been fun, had 2017-2021 not occurred our share price would be nowhere near where it 
is trading today. 
 
CONCLUSION 
 
A return to a normal environment of higher interest rates is here. It is our view, the market adjustment to that environment has 
been vicious, indiscriminating, and, in some cases, overdone. I think the mistake we made last year was thinking, to some 
extent, because of their own execution of our portfolio company’s businesses, and because valuations were modest to begin 
with, the performance of the stocks would supersede the downdraft of the macro economy and the market as a whole. We were 
dead wrong. Microcap companies were amongst the worst performing asset class last year, and much of that underperformance 
was due to a lack of liquidity and end of the year tax loss selling. Selling begets selling in a risk off market and that’s what fed 
on itself as we ended the year. This trend reversed itself thus far in 2023 as the overzealous tax loss selling and doomsday 
predictions abate. 
 
180 suffered through as poor a year as I had running the Basic Value Fund at BlackRock in 2008; that was a period that was 
actually the economic equivalent of Pearl Harbor. This isn’t that. An unemployment rate of 3.4% is not an end of the world 
scenario, and as the COVID-19 pandemic becomes a thing of the past, especially with China exiting its COVID-zero policy, 
inflation and supply chain inefficiencies should moderate. Will demand slow? Yes. Are bonds more competition for stocks? Yes. 
Will multiples contract as a reflection of higher rates? Yes. But that doesn’t mean SNCR deserved to be cut in half in December 
2022 after being cut in half in one month prior. Markets, always overshoot in both directions and we have seen both ends in the 
last two years. Do you remember the period when Bitcoin was $60,000, the movie theater chain meme stock AMC went from 
$2 to $60 per share in a month, and every cannabis stock went to valuations that reflected an investment community that was 
truly “high” from smoking their investments? That was a bubble. 2022 ended with the seemingly unanimous view that we are 
headed for a nasty recession, stocks have no place in client portfolios given the attractiveness of bonds, so sell everything I own 
at any price. That is peak pessimism.  
 
We own a number of companies that we believe are mis-valued. We believe that these mis-valuations are our opportunity as we 
look out a number of years. When we started, we told you we were going to construct a concentrated group of companies and 
use a Graham and Dodd process for selecting those companies, supplemented with an activist approach. In doing so, we knew 
that we would have less correlation with the indices (intentional) and have a portfolio that had a higher risk/reward profile than 
the average diversified small cap fund. For the first five years, we showed the benefit of our strategy, both in terms of our 
absolute and relative performance. And then last year happened. Every time I hear someone say, “It’s different this time,” I want 
to scratch my eyes out. You know why “we haven’t seen this before?” It’s because many market participants have only known a 
Fed that kept rates at zero (for far too long but that’s a different story), 14 years of quantitative easing, free money for all, and 
next to nothing inflation. THAT’S NOT NORMAL! I truly don’t want to come across as some old stodgy value guy preaching 
to the world, but the truth is there are so many market participants who haven’t lived through a normal Fed cycle of rate 
increases, or who haven’t experienced not making AMC like returns in short time frames. So, as one would expect (although 
way worse than we thought), the market began to adjust to the new world, but in our estimation, overcorrected and overly 
punished equities as the year ended.  
 
We intentionally run a concentrated portfolio of small cap companies. Way more often than not, our shareholders have seen the 
benefit of that strategy by benefiting when we get our stock picking right. Of course, with the upside potential comes periods 
like we are in where you see the risk of managing a concentrated portfolio. 
 
The market for microcaps is filled with inefficiencies and asymmetric risk/reward characteristics. If you get your stock picking 
right, you can achieve outsized returns. Based on our research, we believe many of the individual companies we own have 
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upside of 100% over a three-year period. We have permanent capital and the opportunity to take advantage of the current 
dislocation is easier for us because we don’t have to sell to service redemptions. 
 
It was breathtaking (and not in a good way) to watch the destruction of many of our holdings in Q4 2022. We have seen periods 
of indiscriminate selling before, but last year and specifically the fourth quarter was at another level. In last quarter’s 
shareholder letter, I wrote the following: “We have always subscribed to the “you reap what you sow” school of hard work. 
Well, at TURN, we are sowing. That’s what we do each and every day. Sow. Sow. Sow. I anticipate looking back three years 
from now and laughing at the investor who sold PBPB stock to us at $4.60.”  
 
PBPB is now $7.39, some 60% higher, but at the moment it was $4.60, with the market telling me just how dumb I was, I 
wasn’t feeling too good. We insist on knowing what we own and why we own it, and we hold a deeply-held belief that 
intelligent contrarianism works over time. The PBPB selloff had the potential to cause us to not only second guess our views, 
but perhaps, ultimately, alter our investment thesis. We thought we knew how absurd the selloff was given the fundamentals, 
but it's often hard to retain conviction when the rest of the world seemingly has a totally different view. Fortunately, we stayed 
with PBPB and the gains year-to-date are reflected in our interim estimated NAV. In recent weeks, SNCR traded to $0.51, 
AREN to $7.43, SCOR to $1.00, CVGI to $4.03, ACNT to $8.12, LTRX to $3.79, and QMCO to $1.00. Are those really the 
right prices for these businesses over the next couple of years? I doubt it. And just like with PBPB, we really hope we can look 
back with laughter at the “gifts” we were offered in what was an avalanche of risk-off selling. If we are more right than wrong 
on the above holdings and new positions we establish, our NAV will be meaningfully higher and so should our stock price. 
 
The only reason I agreed to become CEO of TURN was to see if we could stop Harris & Harris from ending at $0, and see if 
we could build a different business that would reward shareholders, not destroy them as had been the case through 2016. The 
only thing we truly care about is the return of TURN stock. And while last year was disappointing, it’s over and we are seeing 
the benefit of our permanent capital in the meaningful appreciation in the value of our holdings thus far in 2023. We believe our 
strategy will once again reward shareholders as it did from 2016-2021, and as we start 2023 we have a balance sheet that 
resides predominantly in the positions we can control. We think many of our holdings are discounting for an environment that is 
not going to exist. We are bullish on our ability to use this environment to create significant value over the next few years. 
There won’t be any free lunches and it will take a lot of good stock picking, but I’m convinced we have the opportunities in 
front of us that can lead to a much higher stock price than the one we have today.  
 
Thank you for your continued support. 
 
 

 
Kevin Rendino 
Chairman and Chief Executive Officer 
 
Forward-Looking Statements and Disclaimers 
 
This shareholder letter may contain statements of a forward-looking nature relating to future events. These forward-looking 
statements are subject to the inherent uncertainties in predicting future results and conditions. These statements reflect the 
Company's current beliefs, and a number of important factors could cause actual results to differ materially from those 
expressed in this press release. Please see the Company's securities filings filed with the Securities and Exchange Commission 
for a more detailed discussion of the risks and uncertainties associated with the Company's business and other significant 
factors that could affect the Company's actual results. Except as otherwise required by Federal securities laws, the Company 
undertakes no obligation to update or revise these forward-looking statements to reflect new events or uncertainties. The 
reference and link to any websites have been provided as a convenience, and the information contained on such website is not 
incorporated by reference into this shareholder letter. 180 Degree Capital Corp. is not responsible for the contents of third-party 
websites. The information discussed above is solely the opinion of 180 Degree Capital Corp. Any discussion of past 
performance is not an indication of future results. Investing in financial markets involves a substantial degree of risk. Investors 
must be able to withstand a total loss of their investment. The information herein is believed to be reliable and has been 
obtained from sources believed to be reliable, but no representation or warranty is made, expressed or implied, with respect to 
the fairness, correctness, accuracy, reasonableness or completeness of the information and opinions. 


