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affordable, front-projection home theaters. In an industry that
views large-format home theater rooms as an exclusive luxury,
high-end dealers might sell three to six theater rooms a year. In
TheaterXtreme’s first year, it sold over 200 systems out of its first
store. In June of 2006, they exceeded 1,000 systems, and recently
surpassed the 2,000 mark.
As any emerging growth company investor knows, for a company
to be successful it must have an exceptional management team, a
great product or service, an edge over its competition and the
financial resources to properly execute its business plan. Over the
last 15 years I have been fortunate to discover a few of these
diamonds in the rough and the following company has all of the
right elements to be extremely successful. The company is
TheaterXtreme Entertainment Group, Inc. and it trades on the
OTCBB under the symbol (“TXEG”). It is uniquely positioned in
the “Home Theater” niche of the $90 billion consumer electronics
industry and its goal is to become the nation’s largest specialty
retailer in the movie theater at home category.
The Company has reached a number of milestones in pursuit of its
ultimate goal. In 2003, TheaterXtreme launched its first retail
store, in 2006 it became a publicly traded company and in March
of 2007 a Fortune 500 company became its largest investor.
From a financial perspective, revenues have grown from $933,699
in 2004 to $4,619,142 in 2006 for a CAGR of (122%). Revenue
growth is the result of new stores, franchise revenues and
expanding distribution.
As of June 2007, the Company had
opened 14 stores in ten states (5 corporate and 9 franchises) and
expects to open six additional stores in the latter half of 2007.
What has lead to the Company’s success? TheaterXtreme delivers
the ultimate home theater experience at an affordable price.
Existing audio and video companies have been slow to recognize
this opportunity to change consumer behavior. Even with market
research showing explosive growth in the front-projection home
theater category, existing retailers have difficulty adapting a
custom home theater solution model to their existing product
position. There are several reasons for this. One, most high-end
retailers consider low price point products not worth the effort.
Two, specialty mass-retailers do not recognize the potential size of
the market because of its mediocre performance to date. Three,
effectively selling home-theater room solutions requires
consultative selling in a situated environment; something big box
stores find too difficult to implement.
TheaterXtreme is paving the way in a new market category of

That’s the power of a new market category. The established home
theater industry can be divided into two categories. The first
category is the “home-theater-in-a-box”. Best Buy and Circuit
City typify this category though the sales and marketing of
average-performance big screen and plasma TVs with a set of
speakers. The second category is the high-end home theater
category. This category largely consists of independent dealers
that offer expensive, high-performance front-projection products
that few consumers can afford.
TheaterXtreme does not position its products in either of the above
categories. It created a new category: affordable, front projection
home theater solutions. TheaterXtreme combines highperformance, very desirable products of the ‘boutique’ category
with the low price points offered by mass-market stores. This
combination of high performance with affordable pricing has
never been done before at a national level. The consumer has a
new, attractive choice. They can enjoy the celebrity-style
extravagance of a complete home cinema room without breaking
their budget.
In an industry characterized by tenure and stability—with many
dealers having 10 to 20 year operating histories—the popular
belief is that it’s difficult for a new company to move to the top
quickly. In just over a year of operation, TheaterXtreme became a
top selling retailer (from a group of 1,100 dealers) for the largest
projection manufacturer in the world, InFocus Corporation. Today
the Company is number one with Mitsubishi in the value added
retail class.
With strong sales performance, high margins, and increased
opportunities for growth through strategic product importation,
TheaterXtreme is giving consumers a better choice for home
theater entertainment and investors a tremendous opportunity for
growth. TheaterXtreme has approximately 20 million shares
outstanding with 10 million shares in the float. Based on its
closing price of $0.61 on 6/29/07 TXEG is trading at a $12.3
million market cap which equates to 1.7 times trailing twelve
months revenue.

Gerald Kieft, WSR
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Micro-cap Portfolio
The micro-capital portfolio is a collection of WSR’s best ideas and is intended to help speculative investors
increase their investment performance. Positions in the portfolio include early stage companies and other microcapital companies that appear to be significantly under-valued or technically attractive. Early stage companies
are typically WSR clients and (in our opinion) have the potential for a three hundred percent return over the next
three to five years. Other companies included in the portfolio are generally trading at a significant discount to
their peers, breaking out of long-term bases, are turn-around plays, or have recently announced a significant
event. Changes to the portfolio are emailed to WSR’s subscribers via its Daily Notes publication and are
updated each month in The Emerging Growth News.
Micro-Capital Portfolio 11/24/03 to 6/29/07
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Profile Technologies, Inc.
Q Comm International
vFinance
Assured Pharmacy
GelStat
iSecuretrac
Credence Systems Corp
Axesstel, Inc.
Thomas Equipment
New Century Companies
Microfield Group
Seamless Technology, Inc.
Pet Ecology, Inc.
AHPC Holdings, Inc.
Global Music International, Inc.
Bridgetech Holdings Intl., Inc.
Dynamic Health Products, Inc.
Global Realty Development
nFinanSe, Inc.
Ecosphere Technologies, Inc.
Universal Capital Management
Natol, Inc.
US Sustainable Energy Corp
HearUSA, Inc.
Theater Xtreme Ent. Group, Inc.
Advanced Growing Systems, Inc.
eFoodSafety
Nano Chemical Systems Holdings
Winland Electronics, Inc.
American Bio Medica Corporation
Straight Up Brands
Mace Security Intl., Inc.
BlueFire Ethanol, Inc.
Axiom Technologies, Inc.
Dynamic Response Group, Inc.
Remote Surveillance Tech.
HS3 Technologies, Inc.
Inplay Technologies, Inc.
Home Solutions of America, Inc.
Lucas Energy, Inc.
Forgent Networks, Inc.

PRTK
QMMI
VFIN
APHY
GSAC
ISEC
CMOS
AFT
THM
NCNC
MICG
SLSX
PECB
GLOV
GMUS
BGTH
DYHP
GRLY
NFSE
ESPH
UCMT
NTOL
USSE
EAR
TXEG
AGWS
EFSF
NCSH
WEX
ABMC
STRU
MACE
BFRE
AXGI
DRGP
RSUR
HSTH
NPLA
HSOA
LUCE
FORG

11/24/2003
11/24/2003
11/24/2003
11/25/2003
12/16/2003
12/16/2003
5/19/2004
8/2/804
1/3/2005
1/19/2005
5/6/2005
10/31/2005
12/8/2005
12/13/2005
2/15/2006
3/13/2006
6/6/2006
7/11/2006
7/12/2006
8/24/2006
8/29/2006
10/2/2006
10/11/2006
10/19/2006
12/1/2006
12/14/2006
12/20/2006
1/29/2007
1/30/2007
2/8/2007
2/8/2007
2/26/2007
2/27/2007
3/1/2007
3/14/2007
4/3/2007
4/17/2007
5/3/2007
5/9/2007
5/16/2007
5/30/2007

0.35
5.89
0.16
0.42
1.2
4
12.11
4.2
3.9
0.4
0.39
0.9
0.175
2.85
3
4.2
0.27
0.7
8
0.9
1.6
1.58
0.05
1.85
1.1
0.31
0.17
0.72
3.71
1.08
0.21
2.88
5
0.35
0.38
0.03
0.15
1
5.25
2.41
1.08

Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long

6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007
6/29/2007

1.1
0.21
0.235
0.286
0.15
1.4
3.6
1.336
0.18
0.725
0.94
0.42
0.24
0.3
1.66
1
0.57
0.41
3.5
0.19
1
3.36
0.07
1.65
0.61
0.59
0.34
0.1
3.24
1.25
0.14
2.63
6.032
0.25
0.25
0.02
0.19
2.3
5.98
2.3
0.93

0.75
-5.68
0.075
-0.134
-1.05
-2.6
-8.51
-2.864
-3.72
0.325
0.55
-0.48
0.065
-2.55
-1.34
-3.2
0.3
-0.29
-4.5
-0.71
-0.6
1.78
0.02
-0.2
-0.49
0.28
0.17
-0.62
-0.47
0.17
-0.07
-0.25
1.032
-0.1
-0.13
-0.01
0.04
1.3
0.73
-0.11
-0.15

214.29%
-96.43%
46.88%
-31.90%
-87.50%
-65.00%
-70.27%
-68.19%
-95.38%
81.25%
141.03%
-53.33%
37.14%
-89.47%
-44.67%
-76.19%
111.11%
-41.43%
-56.25%
-78.89%
-37.50%
112.66%
40.00%
-10.81%
-44.55%
90.32%
100.00%
-86.11%
-12.67%
15.74%
-33.33%
-8.68%
20.64%
-28.57%
-34.21%
-33.33%
26.67%
130.00%
13.90%
-4.56%
-13.89%

59.57%
-26.81%
13.03%
-8.88%
-24.74%
-18.38%
-22.58%
-23.46%
-38.39%
33.28%
65.66%
-24.83%
23.87%
-58.01%
-32.67%
-58.79%
104.52%
-42.84%
-58.33%
-93.19%
-45.02%
152.30%
55.94%
-15.60%
-77.42%
167.35%
191.10%
-208.15%
-30.83%
40.75%
-86.29%
-25.76%
61.75%
-86.90%
-116.70%
-139.85%
133.33%
832.46%
99.51%
-37.86%
-168.98%

Average:

-2.96%
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Magellan Petroleum
IGAI, Inc.
VASCO Data Systems
Omnivision Technology
Mattman Specialty Vehicles, Inc.
MEDirect Latino, Inc.
Titan Global Holdings
Hanover Direct, Inc.
Insmed, Inc.
Phantom Fiber Corporation
Vitria Technology, Inc.
General Employment Entrps, Inc.
Packaged Home Solutions, Inc.
Emerging Vision, Inc.
Datascension, Inc.

MPET
IGIA
VDSI
OVTI
MMSV
MLTO
TTGL
HNVD
INSM
PHFB
VITR
JOB
PKGH
ISEE
DSEN

12/24/2003
7/30/2004
4/21/2004
6/23/2004
3/27/2006
3/13/2006
4/28/2004
12/16/2003
9/19/2006
4/13/2005
2/6/2007
11/13/2006
2/14/2007
10/10/2006
4/12/2006

1.3
0.74
2.44
16.06
2.15
5
0.57
2.3
1.41
1.16
2.74
1.71
0.15
0.15
0.34

Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long
Long

2/4/2004
10/22/2004
2/3/2004
12/6/2005
8/9/2006
9/15/2006
10/16/2006
11/21/2006
11/21/2006
12/14/2006
2/7/2007
4/10/2007
5/21/2007
6/12/2007
6/19/2007

1.8
0.13
7.97
21.04
0.2
2.85
0.8
0.35
1.68
0.45
2.75
3.23
0.07
0.41
0.69

0.5
-0.61
5.53
4.98
-1.95
-2.15
0.23
-1.95
0.27
-0.71
0.01
1.52
-0.08
0.26
0.35

38.46%
-82.43%
226.64%
31.01%
-90.70%
-43.00%
40.35%
-84.78%
19.15%
-61.21%
0.36%
88.89%
-53.33%
173.33%
102.94%

334.25%
-358.19%
260.14%
21.31%
-177.98%
-84.38%
16.35%
-28.89%
110.94%
-36.62%
133.21%
219.22%
-202.78%
258.23%
86.77%

Average:

20.38%

36.77%

Open and Closed Performance

3.35%

18.45%

Dow Jones Industrial Average
S&P 500

11/24/2003
11/24/2003

9,748
1,052

6/29/2007
6/29/2007

13,409
1,503

3660.83
451.27

37.56%
42.89%

10.44%
11.92%

NASDAQ

11/24/2003

1,947

6/29/2007

2,603

656.09

33.70%

9.37%

Note: Past performance does not guarantee future success, and an investment in the model theoretical portfolio might lose money. Dividends and
commissions are not included in performance calculations. The model theoretical performance noted above includes performance history of the model
micro-capital portfolio. The theoretical performance contains many high-risk speculative stocks, which tend to be more volatile and more illiquid than
larger more established companies. The theoretical performance of the model does not represent actual trading and does not reflect material economic,
psychological and market factors that might have impacted the results if actual money had been invested. While no companies pay a fee to be included in
our micro-capital portfolio, certain companies, which are published as featured companies on our website, pay a due diligence fee for participation in the
Wall Street Resources’ financial publication and distribution program. In compliance with rule 17b of the Securities and Exchange Commission, detailed
information regarding compensation from such companies is included on the last page of such reports, is explained in the disclaimer located at
http://wallstreetresources.net/disclaimer.html, and is located on the last page of this newsletter. Tax consequences must be carefully considered. We,
our affiliates, and any officer, director or stockholder or any member of their families may have a position in and may from time to time purchase or sell
any securities included in our micro-capital portfolio. Wall Street Resources, Inc. is a financial publisher and not a broker/dealer or registered investment
advisor, and thus all trades and actual trading, decisions are made solely by the individual investor, not by Wall Street Resources, Inc. Wall Street
Resources, Inc. and/or the employees of Wall Street Resources, Inc. will not be held responsible for any losses that might occur from the use of the
information provided in our model portfolio that might be acted upon by an investor. Changes in our theoretical portfolio and current quote prices are
made as of the last trading day of each month and based upon the closed price.
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JUNE’S COMPANIES OF INTEREST:
Wall Street Resources’ “Companies of Interest” section of its Daily Notes publication provides emerging growth company
investors with fresh ideas. While we have only briefly reviewed these companies, something caught our attention and in our
opinion the company warrants further inspection. View our 2006 “Companies of Interest” Track Record at
http://wallstreetresources.net/pdf/p/2006_Companies_of_Interest.pdf

SciClone Pharmaceuticals, Inc. (SCLN:NASDAQ) 6/5/07 $2.81
SciClone Pharmaceuticals, Inc. is a biopharmaceutical company that engages in the development and commercialization of
therapeutics to treat life-threatening diseases. The company is trading at 51.09 times trailing earnings, 3.87 times sales,
2.36 times book, 8.54 current ratio, $0.83 per share in cash, $129.50 million market cap., $91.21 million enterprise value.
Pervasive Software, Inc. (PVSW:NASDAQ) 6/8/07 $4.70
The company provides embeddable data management and integration software products worldwide, trading at 18.15 times
trailing earnings, 18.08 times forward earnings, 2.41 times sales, 1.16 times book, 4.89 current ratio, $2.20 per share in
cash, $100.49 million market cap., $53.39 million enterprise value.
The Inventure Group, Inc. (SNAK:NASDAQ) 6/28/07 $3.13
The company engages in the development, production, marketing, and distribution of snack food products in the United
States, trading at 53.97 times trailing earnings, 22.36 times forward earnings, .87 times sales, 2.01 times book, 3.34 current
ratio, $60.42 million market cap., $56.83 million enterprise value.

Source: Knobias and Yahoo Finance
Copyright Wall Street Resources, Inc. 2007
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WSR CORPORATE SPONSORS:
Wall Street Resources is a professional research and consulting firm connecting under-followed emerging
growth companies with sophisticated investors looking for emerging growth company investment ideas.
Leveraging over a decade of experience analyzing micro-to-small capital companies, the principals of WSR are
dedicated to providing aggressive investors with unique opportunities, while helping emerging growth
companies communicate with the investment community. The following companies are WSR’s current clients
which support its financial publications:

Featured Companies:
Advanced Growing Systems, Inc.
OTC:AGWS
Advanced Growing Systems, Inc. ("AGSI" or the "Company") recently announced that its May 2007
sales were $1,607,894 up from $709,496 in May of 2006 representing a 126% year-over-year increase.
The Company also announced that it has filed with the U.S. Securities and Exchange Commission a
Form 10-SB to become a fully reporting company. The filing of the Form 10-SB will meet the reporting
requirements to list the Company’s common stock on the Over the Counter Bulletin Board (OTCBB:BB.OB) quotation
system. Although there can be no assurances, this is the first step in the Company’s ultimate goal of listing on a national
exchange by late 2007.
Advanced Growing Systems, Inc., founded in 2006, is the parent company of Organic Growing Systems, Inc. (a
scientifically advanced Organic fertilizer manufacturer) and Advanced Nurseries, Inc. (a wholesale group of Commercial
Nurseries located in the Southeastern US). AGSI is dedicated to providing its shareholders significant value and is directly
involved in the $48 Billion fertilizer market and the $66 Billion Green Industry. AGSI was founded by a skilled group of
industry professionals each with over 20 years of direct experience in the "Green" industry.
Click here to obtain additional information...
Axium Technologies, Inc.
OTC:AXGI
Axium Technologies, Inc. (“AXGI” or the “Company”), a leading provider of surveillance security
systems software and hardware, recently announced it has been selected to be a unique solution provider
for the public safety sector. Last week the City Council of Huntington Park, California, granted the final
contract approval for surveillance system specifically requiring Axium’s Maximum software and
products. The contractor has not yet been selected, but whichever company wins the project, they are
specified to use Axium’s technology. This initial contract is approximately $100,000 but looks to be just the beginning.
The Company is at the closing stage with a number of other cities using its unique audio-based graffiti detection system
and Maximum software-based surveillance solution.
Axium’s primary products include MAXIMUM Surveillance Software, which is the key solution providing interoperability
for numerous digitalized security and surveillance products from diverse manufacturers. The Company’s Digital Video
Recorders (DVRs) and Network Video Products (NVPs) are targeted at the Security and Surveillance segment of the
gaming industry. The Company’s newest product "Tagger Trap " is a state of the art graffiti detection product, which
detects and alarms local police of graffiti activity. The estimated cost of graffiti clean up in North America is projected at
$1.0 billion annually. Millions of dollars have been budgeted in the past year by large metro police departments to detect
and apprehend graffiti taggers.
Click here to obtain additional information...
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BlueFire Ethanol, Inc.
OTC:BFRE
BlueFire Ethanol, Inc. recently announced that it will conduct a study with the Mississippi Institute for
Forest Inventory (MIFI) to determine the feasibility of a cellulose-to-ethanol production facility using
forestry waste as its feedstock. BlueFire and MIFI are mutually interested in research related to the
application of cellulosic ethanol conversion for forestry waste streams. BlueFire Ethanol Fuels, Inc. is
established to deploy the commercially ready, patented, and proven Arkenol Technology Process for the
profitable conversion of cellulosic ("Green Waste") waste materials to ethanol, a viable alternative to gasoline. BlueFire’s
use of the Arkenol Process Technology positions it as the only cellulose-to-ethanol company worldwide with demonstrated
production of ethanol from urban trash (post-sorted MSW), rice and wheat straws, wood waste and other agricultural
residues. Management’s primary goal is to develop and operate high-value carbohydrate-based transportation fuel
production facilities worldwide. These "biorefineries" will convert widely available, inexpensive, organic materials such as
agricultural residues, high-content biomass crops, wood residues, and cellulose from MSW into ethanol.
BlueFire intends to build a multinational company that leads the world in producing biobased transportation fuels. Its
business will encompass development activities leading to the construction and long-term operation of production facilities
while maintaining technological advantage and ownership of the process technology and all its improvements. Ethanol will
be produced from biorefinery facilities opportunistically constructed on or near landfills, waste collection and waste
separation sites. Each facility will deploy the proprietary technology, which uses all cellulosic waste materials traditionally
disposed of in landfills as feedstock.
Click here to obtain additional information...
Dynamic Health Products, Inc.
OTCBB:DYHP
Dynamic Health Products, Inc. (“DYHP” or the “Company”) a leading distributor in the sports nutrition
product and performance drink industries recently announced the execution of an agreement to be
acquired by GeoPharma, Inc. (NasdaqCM: GORX ) in a stock deal for between 3.1 million and 3.5
million shares.
If the merger is approved by the requisite number of the outstanding shares of GeoPharma and Dynamic Health,
GeoPharma expects increased revenues, operating profits, and an enhanced distribution platform supported by a highly
experienced management team from both the companies having extensive industry knowledge in marketing, developing,
manufacturing and distributing.
GeoPharma, Inc. is a rapidly growing pharmaceutical company specializing in the manufacturing and distribution of overthe-counter, nutritional, generic drug and functional food products. The company’s growth strategy is to capitalize on its
manufacturing expertise to develop high margin generic or novel drugs for niche markets with high barriers to entry.
GeoPharma’s competitive advantage lies in its ability to circumvent or overcome the challenges in these markets.
Dynamic is a distributor in the sports nutrition product and performance drink industries and is engaged in developing,
wholesaling, and distributing a wide variety of non-prescription drugs, dietary supplements, vitamins, health foods,
nutritional products, soft goods and other related products. Its wholly owned operating subsidiaries include Bob O’Leary
Health Food Distributor Co., Inc., Dynamic Marketing I, Inc. and Herbal Health Products, Inc.
Click here to obtain additional information...
Edentify, Inc.
OTCBB:EDFY
Edentify Inc. recently announced it has entered a strategic alliance with Intelligent Wave USA. Under
the agreement, Intelligent Wave USA and Edentify will cross-market their products: Edentify’s
proprietary risk assessment technologies--IDAssess(TM), IDScreen(TM) and IDAlert(TM) and
Intelligent Wave USA’s Insider Threat Management software solution, CWAT, that detects and stops, in
real time, the unauthorized transfer of digital assets to protect Intellectual Property and non-public
private information. When implemented together, these complementary systems will provide over 600 customers,
Copyright Wall Street Resources, Inc. 2007
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including many with international reach, with a comprehensive platform for protecting data and identity information, and
preventing digital asset extrusion.
Edentify, Inc. was formed in August 2004 with the objective of becoming the leading organization in the field of
developing and deploying data analysis technology solutions for preventing identity theft and fraud. It is currently a later
development-stage company and expects shortly to begin a period of growth. Edentify will seek to fulfill its goals by
analyzing the means by which identity crimes are perpetrated and through the development of new technologies and
procedures to assist corporations, the government, and consumers in the fight against identity fraud and related crime.
Edentify owns the intellectual property rights to two strategic approaches towards the detection and prevention of identity
fraud. One is a patented information-based approach that analyzes identity data information for individuals in large
databases, and is capable of detecting and scoring incidences of identity manipulation and potential theft (Identity Quotient
Index(TM)). Edentify will continue to market this technology to the financial services industry, as well as to large
healthcare organizations and local, state, and federal government agencies.
The second approach, which is still under development, is a biometric technology that will be marketed through and is
named after our wholly-owned subsidiary, InMotion Biometrics, Inc. (’IMB’). This novel set of algorithms combines face
and voice recognition techniques for authenticating the identity of an individual. Additionally, the system is designed as a
multi-modal platform capable of combining the reading of two or more biometric technologies simultaneously. Edentify is
based in Bethlehem, Pa.
Click here to obtain additional information...
eFoodSafety.com, Inc.
OTCBB:EFSF
eFoodSafety.com, Inc. recently announced that Dr. Madon M. Joshi, Ph.D., formerly employed as a
researcher and worldwide Licensing Manager for New Technology at DuPont, has retired from DuPont
and has contracted with eFoodSafety.com, Inc. to further develop and license OraPhyte(TM), an
environmentally-safe product for treating the $100 billion worldwide problem of plant-parasitic
nematodes.
On March 20, 2007, eFoodSafety.com announced entering into a written agreement with DuPont to evaluate and conduct
additional testing on OraPhyte(TM) to determine its effectiveness in controlling plant-parasitic nematodes. Upon
completion of testing, the parties anticipate entering into negotiations to define the parameters for commercialization and
to enter into a marketing or licensing agreement.
eFoodSafety.com, Inc. is dedicated to improving health conditions around the world through its innovative technologies.
The company’s Knock-Out Technologies, Ltd. subsidiary has developed an environmentally safe sporicidal product
formulated entirely of food-grade components that eradicates anthrax and a germicidal product, Citroxin (formerly named
Big Six Plus) - EPA Reg. No. 82723-1 - that kills six major bacteria: E-coli, Listeria, Pseudomonas, Salmonella,
Staphylococcus, and Streptococcus, Avian Influenza, and Black Mold. The sporicidal product has completed its final
efficacy laboratory study requisite for EPA registration. In the study, iteradicated both Clostridium Sporogenes and
Bacillus Subtilis with 100% efficacy on both hard and porous surfaces.
The company’s MedElite, Inc. subsidiary distributes clinically proven products to physicians who then prescribe the
products for their patients. It recently became the owner of the TalsynT-CI/bid Scar Cream, which has been clinically
proven to facilitate and improve the appearance, redness, and strength of scars, as well as seven (7) other products in the
TalsynT line. The company is also owner of CinnergenT, a clinically studied, non-prescription liquid whole food
nutritional supplement that promotes healthy glucose metabolism. The company has entered into a joint venture agreement
with CK41 Direct, Inc. to launch the PurEffectT anti-acne skin care system.
Click here to obtain additional information...
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GelStat Corporation
OTC:GSAC
GelStat Corporation a consumer healthcare company focused on the development of over-the-counter
(OTC) products for treatment of pain and inflammation recently announced the extension of its contract
with US Marketing, Ltd. ("USML") for an additional three years.
Tom DeSantis, President of USML, said, "We are excited about the future and will continue to work
closely with GelStat, its customers, vendors and investors in order to move the Company forward with cost-effective and
profitable sales channels."
GelStat has a suite of effective healthcare products that address many consumer markets. Collectively, GelStat’s portfolio
of products are in markets that produce over $10 billion dollars in annual sales. GelStat Migraine is a sublingually (under
the tongue) administered OTC medication for acute relief from the pain and associated symptoms of migraine.
GelStat™Arthritis is the second available product and utilizes GelStat’s patent pending formulation. It is provided as a
daily use, sublingual dissolving tablet. The Company also has developed GelStat Sleep and GelStat Sinus.
Click here to obtain additional information...
Global Realty Development Corp.
OTCBB:GRLY
Global Realty Development Corp. in recent news announced MJD Films, a subsidiary of Global Reality,
has executed an agreement to create and promote the text messaging campaigns for the new movie
"Blonde and Blonder", starring Pamela Anderson and Denise Richards.
Under the terms of the Agreement, MJD Films and SMS Text Media will launch the "Text Your Way to
Stardom - Red Carpet" campaign as a two continent campaign with the lucky winners flying to and attending the world
premier with Pamela Anderson and the cast. The worldwide text messaging campaign is in conjunction with MJD’s
recently announced joint venture partners DIMOCO and MOWIS from Austria. The campaign will also be featured on the
official website of Pam Anderson which currently has over 6,000,000 unique monthly visitors.
Global Realty Development Corp. is an entertainment and gaming company with significant real estate holdings. Global
acquired MJD Films and the majority interest in the TFM Group and is focused on pursuing opportunities in the
entertainment and gaming industry. Global Realty Development has a solid balance sheet including $25 million in real
estate assets and over $12.6 million in shareholder equity. This property is available for sale to finance strategic
acquisitions and business development.
Click here to obtain additional information...
HS3 Technologies, Inc.
OTCBB:HSTH
HS3 Technologies, Inc. (“HSTH” or the “Company”), a world-wide provider of innovative security
solutions recently announced the first phase (25 units) installation of a proprietary solution for an
integrator working with the Department of Homeland Security. The estimated cost for each unit is
approximately $5,000 per unit. This initial installation is the first phase of a potential multi-phase
contract for 200-300 additional monitoring units. The solution combines the use of our biometric access
control system along with DVR and GPS/Cellular technology.
HS3 Technologies, Inc. ("HS3") is a national provider of innovative security solutions, headquartered in Denver, Colorado.
HS3 provides technologies and services through a national authorized dealer and distribution program. Utilizing
independent sales professionals, national distribution and local dealers, HS3 offers custom security solutions for
commercial, residential, government and military applications. These state-of-the-art products include digital video
recording technology (DVR), biometric access control (door locks), personal biometric identification units, CCTV, video
monitoring centers, cellular networks, wireless mesh networks units and wireless internet-linked satellite surveillance
systems. HS3 Technologies is bringing together technologies, services and people to fulfill the increasing global security
needs of today and tomorrow. Click here to obtain additional information...
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Lucas Energy, Inc.
OTCBB:LUCE
Lucas Energy, Inc. recently announced the results of an independent study of the Company’s oil and gas
reserves performed by Forrest A. Garb and Associates, Inc., an independent licensed petroleum
engineering firm based in Dallas. The report estimates the undiscounted future net revenue (FNR) from
these reserves at $67,363,580 or a discounted PV-10 of $35,941,320 which is commonly known as the
SEC PV-10 figure.
The reserve report which is based on interests owned by Lucas Energy, Inc. in certain oil and gas properties located in
Gonzales, Baylor, Karnes, and Wilson counties in Texas estimated the total net reserves are 1,582,540 barrels of crude oil
and 41.53 MMCF of natural gas.
Lucas Energy, Inc. is an independent oil and gas company building a diversified portfolio of valuable oil and gas assets in
the United States. The company is focused on identifying underperforming oil and gas assets, which are revitalized through
a meticulous process of evaluation, application of modern well technology, and stringent management controls. This
process allows the company to increase its asset base and cash flow, while significantly reducing the risk of traditional
exploration projects. Lucas Energy’s financial structure allows it to minimize the high overhead of traditional E&P
companies providing it with sufficient assets and capital to acquire new properties which fit into the profile of the
company’s criteria.
Click here to obtain additional information...
Nanobac Pharmaceuticals, Inc.
OTCBB:NNBP
Nanobac in recent news announced the publication of correspondence in the June 23, 2007 issue of The
Lancet that demonstrates new evidence that further defines the infectious role of Calcifying
Nanoparticles (CNPs). The case report involves accidental human eye exposure to CNPs and a strong
immune response against proteins carried by the nanoparticles. The antibody persisted over 10 years at a
high level. The condition was diagnosed by the Company’s ELISA blood test.
Nanobac Pharmaceuticals, Inc. is dedicated to the discovery and development of products and services to improve human
health through the detection and treatment of calcifying nanoparticles (CNPs), formerly known as nanobacteria. The
company’s pioneering research is establishing the pathogenic role of CNPs in soft tissue calcification, particularly in
coronary artery, prostate and vascular disease.
Nanobac’s drug discovery and development is focused on new and existing compounds that effectively inhibit, destroy or
neutralize CNPs. Nanobac manufactures In Vitro Diagnostic (IVD) kits and reagents for detecting calcifying nanoparticles.
IVD products include a line of assays, proprietary antibodies and reagents for uniquely recognizing CNPs. Nanobac’s
BioAnalytical Services works with biopharmaceutical partners to develop and apply methods for avoiding, detecting, and
inactivating or eliminating CNPs from raw materials.
Click here to obtain additional information...
Northern Oil & Gas, Inc.
OTCBB:NOGS
Northern Oil & Gas, Inc. a Nevada corporation focused on drilling exploratory and developmental wells
in the Rocky Mountain regions of the United States recently announced that it has entered into an
Agreement to acquire approximately 10,000 net mineral acres in the Appalachia Basin. The acreage is
located in the "Finger Lakes" region in Yates County, New York. Seismic studies associated with the
acreage show a highly fractured fault system in the Trenton-Black River formation as well as shallow
exploration and development opportunities in the Queenstown-Medina sand and Marcellus shale.
The primary target of Northern Oil is the Middle Bakken formation in the Williston Basin. Northern Oil’s secondary target
is conventional, 3D driven, oil and gas exploration and development throughout the Rocky Mountain Region. The new
acreage located in the Appalachia Basin will give the Company an opportunity to participate in the early stage
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development of a prolific North American natural gas play. With companies such as Talisman Energy, Chesapeake Energy
and Range Resources active in the region, Northern Oil & Gas believes there are ample opportunities for partnerships to
develop.
Northern Oil and Gas, Inc. is an exploration and production company based in Wayzata, Minnesota. The company
currently controls approximately 25,000 net mineral acres in the Williston Basin and 10,000 net mineral acres in the
Appalachia Basin.
Click here to obtain additional information...
Pet Ecology, Inc.
OTC:PECB
Pet Ecology Brands, Inc. president and CEO Ralph Steckel recently commented on the Company’s
annual meeting with shareholders, “The shareholder vote resulted in an overwhelming affirmation of a
new Board and granting of authority to effect a reverse stock split when deemed appropriate. Within the
proxy vote 99% of those constituting the required quorum voted in favor of the new Board while 89.7%
of that same quorum voted in favor of authorizing the Board to effect a reverse stock split at the Board’s
discretion. The shareholder approval enables the Company to secure the previously announced financing from Tricon
Holdings, LLC and Texas Atlantic Capital Partners, LLC that is necessary to implement Pet Ecology’s operating plans.”
Upon adjournment of the formal shareholders meeting, Mr. Steckel held an informal question and answer session in which
he described a robust new product rollout plan for 2007 centering on two "state-of-the-art" products that are intended to
boost Company sales and complement the Company’s chain and home delivery sales efforts. He also noted that Pet
Ecology has developed a 3-in-1 waterless cat shampoo that is able to cleanse without water or annoying spray and reduce
skin irritations. In addition, he noted that the Company is ready to bring to market a new "Eco-De-Odor" anti microbial
spray that destroys 100% of all infectious and undesirable bacteria and the fungus that causes odors.
Mr. Steckel also stated, "The first retail chain deliveries have occurred and future deliveries are expected in July with
between four and seven new chains on the East Coast." He also noted, "Momentum is building for the Company’s cat litter
with the increased requests for samples that have been received from our national broker network."
Pet Ecology Brands, Inc. has been developing and distributing technologically advanced earth-friendly pet products that
are safe for pets, people and the planet since 1996. Currently, the Company has established distribution and retail
penetration in 32 distributors that have an estimated 10,000 retailers and pet professional outlets in the U.S. and Canada.
Click here to obtain additional information...
Remote Surveillance Technologies, Inc.
OTC:RSUR
Remote Surveillance Technologies in recent news announced it has significantly reduced its float and
total number of shares outstanding. Post the reduction the Company decreased its float [free trading
shares] from 28.7 million to 24 million, while it also reduced its total shares outstanding from 81.3
million to 65.4 million. The nearly 16 million shares re-acquired by the Company may be used to secure
additional capital to fund growth, to negotiate acquisitions or remain in RST’s treasury.
Remote Surveillance Technologies is a full-service electronic security systems integrator and remote surveillance
monitoring company. RST provides security analysis, systems design, equipment purchase, installation, and integration for
off-site video monitoring. RST’s revenue is generated from both recurring video monitoring fees and systems installations.
The monitoring advantages offered by RST to its clients include: the elimination of false alarms; incident verification at
physical plant and with corporate vehicles; immediate notification to law enforcement; description and physical location of
perpetrator(s) to law enforcement during the crime; immediate voice interaction with perpetrator(s); 24/7 on-site digital
image recording and storage; redundant recording of events at monitoring station to preserve evidence, alarm indicator
points for ease of reviewing incidents; and the significant lowering of the clients’ security costs by reducing or eliminating
on-site guard personnel. Click here to obtain additional information...
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Straight Up Brands, Inc.
OTC:STRU
Straight Up Brands, Inc. ("Straight Up" or the "Company") an emerging developer and international
marketer of premium branded wines and spirits has announced that one of the Company’s most popular
products “Sizzurp” is now in distribution across 15 states in the United States in addition to distribution
in Canada, Great Britain, France, and the Netherlands.
Sizzurp Purple Punch Liqueur is a blend of premium imported cognac, vodka and exotic fruit juices. The rap group M.O.P.
has begun promotion of Sizzurp with product placement in new song lyrics, music videos, and worldwide tours with
vehicle wraps, stage banners and on-stage pours. M.O.P. has recently been signed by 50 Cent for his label G-Unit.
Straight Up Brands, Inc. develops, produces, and markets branded wine and alcoholic beverages through collaborations
with artists, DJs and other influential celebrities. The Company’s premium branded products are within three growing
categories of the spirits industry: wine, vodka and liqueurs/cordials. The Company’s first product brought to market is
Bracco Wine; with the acquisition of Rappin Brands, it now has Sizzurp in distribution and it will begin the distribution of
Lucky Nites in selected markets in the first quarter of 2007.
Future products include Foxy Brown’s sparkling wine, Storm Vodka with DJ Clue, MoMo Mojito with Ja Rule, and Triple
Coconut Rum with MOP. The Company anticipates adding to these product lines with additional celebrity endorsements
throughout 2007. Leveraging the marketing power of artists combined with the current growth and solid profit margins in
the spirits industry, the Company is well positioned for strong revenue growth, earnings and success.
Click here to obtain additional information...
Third-Order Nanotechnologies, Inc.
OTC:TDON
Third-Order Nanotechnologies in recent news announced that Dr. David F. Eaton has agreed to serve as
the Company’s interim Chief Technology Officer. Dr. Eaton will provide advice on Third-Order’s
products, services, strategy, and structure; communicate the vision of the Company to industry groups,
and to the technical trade press; and lead, manage and participate in the research and development and
creation of Third-Order’s fiber optic communications components that are based on the Company’s
polymer lightwave switching technology.
Previously, Dr. Eaton spent thirty years with DuPont where he worked in research & development, research &
development management and business leadership positions. Dr. Eaton spearheaded DuPont’s entry into polymer-based
components for fiber optic telecommunication by founding DuPont Photonics Technology, a wholly owned subsidiary of
DuPont. Before that, he developed and commercialized Cyrel® FAST photopolymer product line. Dr. Eaton started his
career with DuPont as a research scientist in Corporate Research & Development focusing on photochemistry. He earned
his Ph.D. in Organic Chemistry from CalTech.
Third-Order Nanotechnologies is a developmental stage company focused on revolutionary research and development of
electro-optic polymers, material systems and components. Historically, no one has been able to solve the problem of
polymer stability, meaning that as polymers became more powerful, their stability decreases. Third-Order
Nanotechnologies undertook a radical departure from conventional polymer science, and appears to have solved the
stability issue surrounding EO polymer. Apart from its demonstrated molecular stability and high performance, the
Company’s technology is also highly scalable and significantly less expensive to manufacture than competitive
technologies.
Third-Order Nanotechnologies is on the verge of initial commercialization and there are an unlimited number of potential
applications for the Company’s technology in sectors including telecommunications, medical imaging, and government
intelligence agencies.
Click here to obtain additional information...
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DISCLAIMER - Wall Street Resources is an emerging growth company specialist, which publishes financial reports with respect to some of the
securities that it covers and provides a newsletter and daily notes focused on micro-to-small capital companies on a subscription basis. The information
contained in these publications is based upon sources, which we believe to be reliable, but is in no way warranted by us as to accuracy or completeness.
The information contained herein is subject to change without notice, and we assume no responsibility to update the information in our financial
publications. We, our affiliates, and any officer, director or stockholder or any member of their families may have a position in and may from time to time
purchase or sell any securities discussed in our financial publications or included in our newsletters. An employee, author, officer, or a director of the firm,
or its affiliates, may serve as a director for companies mentioned in our financial publications. There may be instances when fundamental, technical, and
quantitative opinions may not be in concert. Our affiliates may from time to time perform investment banking or other services for, or solicit investment
banking or other business from, any company mentioned on this web site. While no companies pay a fee to be included in our newsletter, certain
companies, which are published as featured companies on our website, pay a due diligence fee for participation in the Wall Street Resources’ financial
publication and distribution program. In compliance with rule 17b of the Securities and Exchange Commission, detailed information regarding
compensation from such companies is included on the last page of such reports, is explained in the disclaimer located at
http://wallstreetresources.net/disclaimer.htm and is listed on the following pages.
GelStat Corporation - Wall Street Resources is a consultant to GelStat Corporation and was compensated between December of 2003 and November of
2007 with $10,000 and 495,000 shares of 144 restricted stock for due diligence and consulting fees.
Profile Technologies, Inc. - Wall Street Resources is a consultant to Profile Technologies, Inc. and was compensated between December of 2003 and
June of 2005 with 80,000 shares of 144 restricted stock for due diligence and consulting fees.
Q Comm International, Inc. - A principal of WSR has worked as a consultant to Q Comm International in the past and has received 9,416 shares of
common stock and just under $10,000 in cash between October of 2001 and September of 2002. In addition, WSR received $3,000 in cash in October of
2003 and $3,000 in November of 2003 for consulting services.
VFinance Investments, Inc. - A principal of WSR has worked as a consultant to vFinance Investments in the past and has received 35,506 shares of
common stock and $7,500 in cash between approximately December of 2001 and September of 2002.
Assured Pharmacy, Inc. - Wall Street Resources is a consultant to Assured Pharmacy and was compensated from February of 2004 to November 2004
with $15,000 in cash and 50,000 shares of 144 restricted stock for due diligence and consulting fees.
Titan General Holdings, Inc. - WSR discloses a principal of WSR has worked as a consultant to Titan General Holdings in the past and has received
30,000 shares of common stock between August and September of 2002. WSR also received $25,500 and 35,000 shares of 144 restricted stock in between
August 2004 and August of 2005 for due diligence and consulting fees extending through January 2006.
Thomas Equipment, Inc. - Wall Street Resources is a consultant to Thomas Equipment, Inc. and was compensated with $32,500 in cash for due diligence
and consulting fees from December 2004 through December 2005.
New Century Companies, Inc. - Wall Street Resources is a consultant to New Century Companies, Inc. and was compensated with $25,000 in cash and
100,000 shares of 144 restricted stock for due diligence and consulting fees from December 2004 through May 2005
MEDirect Latino - Wall Street Resources is a consultant to MEDirect Latino, Inc. and was compensated with $25,000 in cash and 25,000 shares of 144
restricted stock for due diligence and consulting fees from May 2005 through December 2005. WSR also received $1,000 per month for investor relations
services from November 2005 to June 2006.
InterLink Global Corporation - Wall Street Resources is a consultant to InterLink Global Corporation and was compensated with $15,000 in cash and
25,000 shares of 144 restricted stock for due diligence and consulting fees from June 2005 through November 2005.
Pet Ecology, Inc. - Wall Street Resources is a consultant to Pet Ecology, Inc. and was compensated with $20,000 in cash and 150,000 shares of 144
restricted stock for due diligence and consulting fees from December 2005 through May 2006. WSR also receives $2,500 per month for investor relations
services.
Seamless Technology, Inc. - Wall Street Resources received $2,500 for investor relations services.
Mattman Specialty Vehicles, Inc. - Wall Street Resources is a consultant to Mattman and was compensated with $15,000 in cash and 30,000 shares of
144 restricted stock for due diligence and consulting fees from February 2006 through September 2006. WSR also received $2,500 per month for investor
relations services from January 2006 to August 2006.
Global Music International, Inc. - Wall Street Resources is a consultant to Global Music and was compensated with 15,000 shares of common stock
from a third party for due diligence and consulting fees from February 2006 through August 2006.
Bridgetech Holdings Intl., Inc. - Wall Street Resources is a consultant to Bridgetech and was compensated with $15,000 in cash and 12,000 shares of
144 restricted stock for due diligence and consulting fees from February 2006 through September 2006.
Datascension, Inc. - Wall Street Resources is a consultant to Datascension and was compensated with $15,000 in cash and 100,000 shares of 144
restricted stock for due diligence and consulting fees from April 2006 through November 2006.
Dynamic Health Products, Inc. - Wall Street Resources is a consultant to Dynamic and was compensated with $13,000 in cash and 100,000 shares of
144 restricted stock for due diligence and consulting fees from June 2006 through September 2007. WSR also receives $2,500 per month for investor
relations services.
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Global Reality Development, Corp. - Wall Street Resources is a consultant to Global Reality Development and was compensated with $15,000 in cash
and 90,000 shares of 144 restricted stock for due diligence and consulting fees from July2006 through January 2006.
BlueFire Ethanol, Inc. Wall Street Resources receives $2,500 per month for investor relations services from BlueFire Ethanol, Inc.
Advanced Growing Systems, Inc. Wall Street Resources receives $2,500 per month for investor relations services from Advanced Growing Systems, Inc.
StraightUp Brands, Inc. Wall Street Resources receives $2,500 per month for investor relations services from StraightUp Brands, Inc.
Packaged Home Solutions, Inc. Wall Street Resources receives $2,500 per month for investor relations services from Packaged Home Solutions, Inc.
Nanobac - Wall Street Resources is a consultant to Nanobac and was compensated with $15,000 in cash and 466,666 shares of 144 restricted stock for due
diligence and consulting fees from September 2006 through February 2007.
Universal Capital Management - Wall Street Resources is a consultant to Universal and was compensated with $25,000 in cash for due diligence and
consulting fees from August 2006 through February 2007.
ioWorld Media, Inc. - Wall Street Resources is a consultant to ioWorld Media and was compensated with $15,000 in cash and 50,000 shares of 144
restricted stock for due diligence and consulting fees from October 2006 through April 2007.
U.S. Sustainable Energy Corporation - Wall Street Resources is a consultant to U.S. Sustainable and was compensated with $10,000 in cash and
450,000 shares of 144 restricted stock for due diligence and consulting fees from October 2006 through April 2007.
Third-Order Nanotechnologies, Inc. - Wall Street Resources is a consultant to Third and was compensated with $15,000 in cash and 60,000 shares of
144 restricted stock for due diligence and consulting fees from November 2006 through June 2007.
RST Technologies, Inc. - Wall Street Resources is a consultant to RST Technologies and receives $2,500 per month for investor relations services.
eFoodSafety, Inc. - Wall Street Resources is a consultant to eFoodSafety and was compensated with $10,000 in cash and 225,000 shares of 144 restricted
stock for due diligence and consulting fees from December 2006 through June 2007.
Nano Chemicals Systems Holdings, Inc. - Wall Street Resources is a consultant to Nano Chemicals and was compensated with $15,000 in cash and
70,000 shares of 144 restricted stock for due diligence and consulting fees from January 2007 through July 2007.
HS3 Technologies, Inc. - Wall Street Resources is a consultant to HS3 and was compensated with $15,000 in cash and 90,000 shares of 144 restricted
stock for due diligence and consulting fees from January 2007 through September 2007.
Axiom Technologies, Inc. - Wall Street Resources is a consultant to Axiom and was compensated with $15,000 in cash and 60,000 shares of 144
restricted stock for due diligence and consulting fees from February 2007 through September 2007.
Edentify, Inc. - Wall Street Resources is a consultant to Edentify and was compensated with $15,000 in cash and 60,000 shares of 144 restricted stock for
due diligence and consulting fees from February 2007 through September 2007.
Lucas Energy, Inc. - Wall Street Resources received $10,000 for investor relations services from a third party.
Northern Oil & Gas, Inc. - Wall Street Resources is a consultant to Northern Oil and was compensated with $25,000 in cash and 15,000 shares of 144
restricted stock for due diligence and consulting fees from May 2007 through December 2007.
Wall Street Resources, Inc. is not a broker/dealer or registered investment advisor and thus the information on this site is not intended to provide tax, legal
or investment advice. The information does not constitute a solicitation of any order to buy or sell any securities. Wall Street Resources, Inc. is a financial
publisher and not a broker/dealer or registered investment advisor, and thus all trades and actual trading, decisions are made solely by the individual
investor, not by Wall Street Resources, Inc. Wall Street Resources, Inc. and/or the employees of Wall Street Resources, Inc. will not be held responsible
for any losses that might occur from the use of the information provided by our newsletter services, or any other information related to Wall Street
Resources, Inc. that might be acted upon by an investor. The information provided herein may be displayed and printed for your personal, noncommercial
use only. You may not reproduce, retransmit, distribute, disseminate, sell, publish, broadcast or circulate the information to anyone, without the express
written consent of Wall Street Resources, Inc.
This newsletter may contain forward-looking statements, particularly as related to pro forma financial statements, earnings estimates and business
expectations, within the meaning of Section 27A of the Securities Act of 1933 and Sections 21E of the Securities Exchange Act of 1934, and are subject to
the safe harbor created by these sections. Any statements that express or involve discussions with respect to predictions, expectations, beliefs, plans,
projections, objectives, goals, assumptions or future events or performance are not statements of historical fact and may be "forward looking statements."
Forward looking statements are based on expectations, estimates and projections at the time the statements are made that involve a number of risks and
uncertainties which could cause actual results or events to differ materially from those presently anticipated. These forward-looking statements are only
made as of the date of their release and Wall Street Resources and the companies discussed do not undertake any obligation to publicly update such
forward-looking statements to reflect subsequent events or circumstances.
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Wall Street Resources, Inc. is an information provider only. We cannot control market conditions, liquidity, market shutdowns, entry and exit prices,
Internet shut-downs, or fax and mail delays. All investors should only invest or trade with capital that is risk capital that they can afford to lose. You may
cancel your Wall Street Resources’ newsletter service at any time and receive a full, pro-rata refund for the unused portion of your subscription. If
emerging growth stock investing or trading seems too risky for you, you might want to consider starting with a less aggressive form of investing, such as
the regular mutual fund contributions.
For additional information contact:
Wall Street Resources, Inc.
2646 SW Mapp Road, Suite 303
Palm City, FL 34990
772-219-7525 (telephone)
www.wallstreetresources.net
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