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Why Innovesting?

Innovation is our top priority.

We innovate by creating a
“Vest in Class” corporate culture.

We continually invest to ensure the
sustainability of our developments.

inspiration

MISSION

To achieve excellence

in industrial real estate
development through an
entrepreneurial team that
generates efficient and
sustainable real estate
solutions.

® intergration

VISION

To develop sustainable
industrial real estate for the
enhancement of

human wellbeing.



Key business highlights vesTAS

“Vest in Class” Company

The opportunity...”Vest positioned” for future growth

World-class governance structure

Healthy political and macroeconomic Mexican environment
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“\est in Class” Industrial Portfolio

13,381,853 ft2 17,573,213 ft? PRESENCE IN
LAND BANK GROSS LEASABLE AREA 12 STATES OF MEXICO
TUUANA
North:
Surface area ft2: 2,657,426 D. JUAREZ

Portfolio share: 15.1%
Number of buildings: 28
Number of clients: 24
Land bank ft2: 2,531,948

LOS MOCHIS
Surface area ft2: 5,476,359
Portfolio share: 31.2%
Number of buildings: 26
Number of clients: 29 AGUASCALIENTES
2. \ SAN LUIS POTOSI 52
Land bank ft%: 1,206,074 e CANCON) €
GUANAJUATO Ve
~ | (Y quERETARO
LAGOS DE~.\ U~ . /
-3 Center: MORENO /’ A TLAXCALA Y
Surface area ft2: 9,439,428 ‘\'w‘/\ ) PUEBLA .l J
Portfolio share: 53.7% TOLUCA b"w

Number of buildings: 59
Number of clients: 53
Land bank ft2: 9,643,831

Figures as of March 31, 2015.



“Vest in Class” solutions with custom fit products

PARK-TO-SUIT®
Custom-designed and built
industrial parks that meet the
specific needs of supply chains.

BUILD-TO-SUIT
Buildings designed and built to meet
the specific needs of clients.

MULTI-TENANT BUILDINGS

These buildings conform to standard
industry specifications and are designed
to be adapted for two or more tenants.




“Vest in Class” company with top quality tenants

USS$S1,100.9
MILLION
DOLLARS IN REAL
C ESTATE ASSETS
64
s 87.6%
OCCUPANCY
RATE
Automotive 41.0% 113
PROPERTIES
. Food and 106
ortfolio
b)e(;nglis/_\try Beverages CLIENTS
Pla?\/lﬁcceiji?’c.asl% ‘ y Logistics 11.4%
devices 3.6%
OUR MAIN CLIENTS:
“SNeste nissan & SAFRAN BOMBARDIER (',} ?@5 THEYSLER @ Kimberly-Clark ﬂff‘” & BRADY
% of GLA 10.2% 3.1% 2.6% 2.8% 21% 2.1% .
7

* GLA - Gross Leasable Area
Figures as of March 31, 2015.



“Vest in Class” Sustainability approach VES-.-,\JL

: e i 11 L m—

W

- W
. |

\\\\\\\\\\\\\\\\\\\\\\\

,,,,,

/' /)] Capacity Afnhual generation
(Installed as/of December (estimated for 2015)

02 \:~: uction
(estimated for 2015) tons

/ 31/2014) | | KA
Querétaro 1 31.4 kWp 50,176 kWh 25
Aguascalientes 24.5 kWp 39,635 kWh 19.8
Silao 19.8 kWh 31,680 kWh 15.8
Toluca 41 kWh 61,500 kWh 30.8
San Luis Potosi 10.7 kWh 17,032 kWh 8.5

Total 127.4 kWh 200 MWh 999 g



“Vest in Class” equals “Vest Returns”

a &>
VEST/\™ EMNE © vacauare i FiBrA_ 3 I
PROLOGIS DANHOS)
14.0%
Avg: 12.9%
11.9%
10.0%
8.9% 9.0% 8.7%
8.1% 85% 8.5% 33% 85% -
Avg: 8.5% Avg: 8.5% 7.5% 7.5%
Nissan BRP Sames BRP Indiana  Kansas|™Kansas!l® Florida  Oregon Kimco  City Shops  Ridge Kimco Industrial Via Vallejo
Suppliers del Valle Property I Phase |
Acquisition investment $3,040 $8,704 $903 $640 $1,306 $113 $223 $58 $600 $110 $217
(USSmm)
Note: Based on public transactions consummated between March 27th, 2014 and January 8th, 2015 , with a value in excess of US$10 million
Average: Weighted Average (based on GLA).
Source: Company data as of September 30, 2014, Public filings from the Company, Fibra Uno, Macquarie, Terrafina, Fibra Prologis and DANHOS.
Cap rate = Publicly announced acquisition price or development cost vs. publicly available projected NOI. 9
1. Stabilized Mall

2. Malls in process of stabilization



The opportunity: Mexico Auto Makers

FORD

CHIHUAHUA PLANT

Production of 4-cylinder gasoline
engines

TOYOTA
TIJUANA PLANT
Tacoma pick-up and

transmissions

NISSAN & DAIMLER
AGUASCALIENTES PLANTS 1,2 & 3
4,823 employees, production of (models)
Clio, Platina, Sentra and Tida; 4-cylinder
gasoline engines, stampings, axles

and aluminium foundry; plus 2017
partnership with Daimler production of
Infiniti & Mercedez Benz

FORD

HERMOSILLO PLANT
2,729 employees, production
of automobiles, the Fusion,
Milan and Mk2 stampings

& 1,100-billion, 2,000-job
expansion

GM

RAMOS ARIZPE PLANT

4,715 employees, production
of automobiles, Chevys, HHR,
captive; gasoline engines of 4
and 8 cylinders, stampings and
transmissions

2,977 employees, production of trucks,
Escalade, Silverado, 3500, Suburban, Sierra
and Cheyenne and transmissions

NGINE F |
1,000 employees, Volkswagen's new $500
million engine plant 1.8 and 2.0-L

HONDA

EL SALTO PLANT
2,250 employees, production of the CRV, MUV
and components for Honda and Acura models

==

FORD
IRAPUATO PLANT
$1.2 billion, 2,000 jobs

MAZDA
SALAMANCA GTO PLANT TOYOTA
3,000 employees, Mazda3 SALAMANCA
(Mazda plans to allocate ENGINE PLANT
50,000 units for Toyota) Start date Oct. 2014
HONDA GM

CELAYA GTO PLANT

3,200 employees - Newest tecnologies of
any North American plant - 2015 Honda
Fit subcompact assembly

CELAYA

TRANSMISSION PLANT

Start date: Late 2015

TOLUCA PLANT
1500 and 2500, 4- and

8-cylinder engines, and
a foundry

Source: Site Selection, May 2015.

TOYOTA

GUANAJUATO PLANT

$ 1 billion, 2,000 jobs

NISSAN

CIVAC PLANT

1,145 employees, production

of Tsuru and Tilda
/ PLANT LERMA

Production of the Silverado

CHRYSLER

RAMOS ARIZPE PLANT

Production of V8 HEMI engines of

5.7 and 6.2 liters

SALTILLO PLANT

1,641 employees, production of Ram pick-ups and
stampings

KIA
MONTERREY PLANT 2019
Production of 4-cylinder gasoline engines

982 employees, production of Aveo and
stamping

BMW
SAN LUIS POTOSI PLANT 2019
$ 1 billion Investment for 1,500 employees

AUDI

SAN JOSE CHIAPA PLANT

2016 start date - 3,800 employees-
assembly Audi 05 / crossover

foundry

0\.

VW

PUEBLA PLANT

14,056 employees, production
of Beetle, Bora, Jetta,
SportWagen and engines

$1 billion, 2,000 job expresion
for Tinguan production
CHRYSLER e
TOLUCA PLANT

2,761 employees, production of
PT Cruiser, Journey and related
stampings

10



The opportunity: Mexico Auto Makers

MEXICO AS AN INTERNATIONAL LEVEL VEHICLE MANUFACTURER AND EXPORTER

21 major automakers
have presence
World Largest Exporter In 14 states
Of light vehicles World Largest Exporter

(2.64 million vehicles)® Of heavy vehicles>
// @ (124,015 vehicles)

World Largest producer
of vehicles in general ?
(3.39 million vehicles)?

World Largest producer
Of heavy vehicles?
(168,882 vehicles)?

v /'7 0 Over 300 TIER 1 suppliers
World Largest producer of the Auto industry?

Of light vehicles?
(3.22 million vehicles)?!

A\ /,/ Participation of the
A\ / automotive and parts

industries:

3% of national GDP*

17% of manufacturing GDP*

20% of Foreign Direct Investment
32% of total exports®

1 Source: AMINA

2 Source: OICA

3 Source: Secretaria de Economia

4 Source: INEGI

5 Source: ANPACT 11
6 Source: ProMéxico,with information from Global Trade Analysisi and AMIA



The opportunity: Mexico Auto Makers

Export of light Light vehicle production
VEHICLES IN MEXICO IN MEXICO
(MILLION OF UNITS) (MILLION OF UNITS)

4.9

3.6
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2.5
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* Nissan Mexico holds 26% of the automotive market, the largest in the country
* It plans to increase its national content from 77% to 90% in the next two years
* Nissan Mexico has 300 tier 1 suppliers mostly in the Bajio region

12

Source: AMIA 2008-2014, Global Insight (2015-2020).



The opportunity: The aerospace sector in Mexico

A POSITIVE DEVELOPMENT IN 2014 MEXICO

///
/
/
//
+15% average annual
growth rate of exports (Bl —>
2006-2014 MEXiICco
’ 4" destination of
_manufacturing
" investments in the
aerospace sector, after
J/ China, India and the USA-
/ / //
News from Le Bourget Air Show 2015
. ‘,-'.""The number of commercial aircraft in the world
] / will double in the next'two decades as passenger
6th supplier of / and cargo traffic will grow by 5% a year.
aeronautical parts to __ ) /
the USA, above Bra_zﬂ, O\ K * Boeing and Airbus estimate a demand of

Italy, Israel, and China QS approximately 35 thousands planes worth US$

4,8 trillion over the next 20 years.

13

Source: Promexico.



Vesta Vision 20/20

= The Vesta Vision 20/20 growth plan establishes the Company’s expansion and growth strategies for the
following years, specifically from 2015 to 2020

= Vesta’s main objective is to double the size of the Company (from a GLA stand point) by 2020

Tangible and well-identified

pipeline & strategic land
reserves

(mm sq.ft)
Tijuana Vesta Park Ill 20/20 objective:

16.8 BRP Ciudad Juarez

\ Vesta Park San
11.0 ‘ Miguel de Allende

Vesta Park
Guanajuato
Puerto Interior #

-

Tlaxcala Vesta

Park | 17.6

3.5 .
Stant Corporation

Guanajuato

0.5 1.1

1998 2000 2005 2010 2014 ... 2020
Toluca Vesta Park Il 1Q15 2020 E

14

Source: Management.



“Vest positioned” for future growth

Long-term lease maturity profile(®)

Balanced portfolio use
(% of GLA, as of March 31, 2015)

(% of GLA, as of March 31, 2015)

Logistics 21.0%
27%
12.3% 12.6%
10.8%
8.9%
7.1% o
Manufacturing e 5.5%
73% 4.3% 4.5% 4.1%
. 2.7%
N N N N N N N N N N N |
o o =) o o o o o o o o =
= = = = = N N N N N N o
(9] (<)] ~N (=] (-] o = N w H (9} ?D
=
)
Cash balance Total debt Loan to Value!!
(USS in millions) (USS in millions)
350.96
336.35 29.5%
335.14
327.86 35.6%
157.3 24.6%
306.71
105.7 23 6%
4.85
2011 2012 2014 1Q15 2011 2012 2014 1Qi15 2011 2012 2014 1Q15
15

1 Total debt over total assets.
Fiocure< a< of March 21 2015



Disciplined approach to leverage

OUTSTANDING DEBT AS OF 1Q’15

GE/ Blackstone debt:
USS304.41mm

- Maturity: August 2016
- Weighted interest rate: 7.02%

Met Life debt:
USS46.55mm

- Maturity: March 2022
* Interest rate: 4.35%
- 3 years interest only

Figures as of March 31, 2015.

Debt maturity profile

(USS in millions)

$304.4

$8.8

2015E 2016E 2017E 2018E 2019E

Natural currency hedge

(As of March 31, 2015)

MXN

24 Zya o
usbD

75.8% usD
100.0%

16



Growth opportunities: Vesta vision 20/20

(mm sq.ft)

A substantial portion of the growth objective is
actionable in the short/medium-term

27.2
23.8
19.8
16.8
3.0 |
We have identified a
robust pipeline of
additional projects
2014 Under development”  Existing land reserves Recently acquired land Additional pipeline
reserves
North 0.6 1.3 -
Central 1.6 - -
Bajio 0.9 2.7 3.4
Total 3.0 4.0 3.4
Key growth strategies
Target clients .
g Value offer Operations focus

and regions

Source: Management.

Company’s objective is to
double in size by 2020

Target 20/20

Internal skills
development

17



VESTA IS INTERNALLY-ADVISED REAL ESTATE COMPANY IN MEXICO

Internally managed

Fee structure

TEN

BOARD MEMBERS

(8 INDEPENDENT)

SIX

COMMITTEES

ALL CHAIRED BY BOARD MEMBERS

37

OF OUR COMMITTEES
ARE CHAIRED BY AN
INDEPENDENT BOARD
MEMBER

Figures as of March 31, 2015.

Committee

“Vest in class” corporate governance ves-r/\é""

==nmmll

MACQUARIE

Social and
Environmental
Responsibility

Committee

Audit Ethics
Committee Committee

Corporate
DEbEi?nd Practlrées and

Nominating
Committee

4y
W TERRAFINA FIBRA 9 I

shareholder

structure™

Shareholders
Broadreach

Lorenzo Berho



Mexico’s macro and political environment: Elections 2015 e 2

Results of mid term * /
elections strengthen /- »  Recent elections
Mexico’s democracy N7 ./ ratified government

o/ 'majority in congress:
S 7/ARTN -~ implementation and
/ / assured.

Several mdependent . .
candidates won elections | N

setting a precedent for

the presidential election |« Alternation in several

in 2018 A states and
municipalities

19



Mexico’s macro and political environment: Economy

e Mexico’s main driver for growth: USA recovery
e Mexico has strong fundamentals and prospects

Business environment Sovereign credit rating

Mexico has one of the highest credit ratings TN BBB+
in LatAm, being investment grade since 2002 &POOR’S

Not commodity dependgnt economy different Ml A3
to most of LatAm countries that depend

mostly on commodities trade FitchRatings BBB+

GDP growth linked to U.S. exposure-benefits
from U.S. recovery

Structural reforms: Impact on potential growth

Government expects potential GDP growth to jump close to -5.0% by the end
of the current presidential tem (2018)

Energy reform expects to have the most significant impact

Benefits from the implementation of reforms will be more significant in the
long term due to the positive externalities and multiplying effects

Infrastructure gains
Reduced cost for producers and consumers

Positive and long-term growth in total factor productivity
20

Source: Central Bank of Mexico and JP Morgan
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Industrial Real Estate Market

Total Mexico
Aguascalientes
Guadalajara
Guanajuato
Queretaro

San Luis Potosi
Bajio Market
SMexico City
Puebla

Toluca

Central Markets

Chihuahua

Ciudad Juarez
Matamoros
Mexicali
Monterrey
Nogales

Nuevo Laredo
Reynosa
Saltillo - Ramos
Tijuana

North Markets

Source: Jones Lang LaSalle 4Q, 2014

541,488,259
6,219,684
23,871,477
20,397,071
25,573,897
22,417,865
98,479,995
62,755,167
13,329,832
15,278,757
91,363,756
17,002,369
62,243,266
17,825,917
18,818,598
100,799,120
10,887,640
9,105,000
30,144,313

25,746,432
58,772,617

351,345,271

35,106,307

140,917
811,630
407,941
955,793
112,294
2,428,575
4,192,188
293,256
667,276
5,152,720
683,267
6,315,352
2,080,994
2,359,740
6,996,271
534,999
885,383
2,218,867

1,336,666
4,114,074

27,525,012

19,872,974
1,186,943
807,698
1,621,931
1,344,919
860,102
5,821,593
0
133,298
0
133,298
491,073
2,801,886
253,500
119,996
4,703,196
-99,997
364,068
1,482,784

3,264,586
536,990
13,918,082

2.3%
3.4%
2.0%
3.7%
0.5%
2.5%
3.9%
2.2%
3.1%
3.5%
4.0%
10.1%
11.7%
12.5%
6.9%
4.9%
9.7%
7.4%

5.2%
7.0%
7.8%

$4.35
$5.57
$4.57
$4.46
$5.52
$4.89
$5.28
$4.12
$5.13
$4.85
$4.00
$4.20
$4.20
$4.56
$4.58
$4.04
$3.60
$4.16

$4.67
$5.27
$4.33

-2,575,218

1,186,943
978,320
1,461,814
1,746,746
307,869
5,681,692
-3,918,337
240,918
-15,644,576
-19,321,995
0
976,986
215,00
1,380,601
2,872,390
0
440,000
766,500

2,989,613
1,423,995
11,065,085



Strong financial performance

Rental income and occupancy rate Net operating income (NOI)()
(US$ in millions) (US$ in millions)

$72.6
$69.3 o6 5609
$51.9 $58.5 $56.0
' $48.4 —
= - -
- -
2012 2013 2014 1Q'15 LTM 2012 2013 2014 1Q'15 LTM

B |\cOome Occupancy I NOI NOI margin

EBITDA & margin?

Total comprehensive income and net margin
(US$ in millions)

(US$ in millions)

89.4
$57.4 $59.8 $
$48.3 152.7%
$41.1 l
0,
- s 82,4% - ol
c 82.5%
79.3%
$4.0)
& ]
2012 2013 2014 1Q"15LTM 2012 2013 2014 1Q"15LTM
= FB|TDA Margin = Net income Income margin
Source: Company data as of March 31, 2015.
(1) NOI (net operating income) is defined as rental income minus property operating costs incurred in connection with leased investment properties that generated rental income during the relevant period.
()

EBITDA is defined as gross profit minus property operating costs (both for the properties that generated income during the year and for those that did not) and minus administration expenses.
(3) Investment property revaluation gain of US$29.95mm and US$29.14mm respectively 23
Note: LTM 1Q’15 financial information was derived by subtracting consolidated statements of profit and other comprehensive income for 1Q’15 from the corresponding information for 2015 and then adding the corresponding information for 9M’14.



Projects under construction

SN

SA
N

A A - NN

S5 281,584 26,160 12.80 Inventory 8% jun-15 Central Mexico
S6 208,133 19,336 9.60 Inventory 7% jun-15 Central Mexico
H2 183,397 17,038 7.70 Inventory 98% apr-15 Central Mexico
H3 172,203 15,998 7.30 Inventory 62% apr-15 Central Mexico
Lear Corp. 125,184 11,630 6.60 BTS 40% jun-15 Central Mexico
GPIl 1 223,609 20,774 10.30 Inventory 0% oct-15 Bajio

GPI 2 213,502 19,835 9.90 Inventory 0% oct-15 Bajio
SMA 1 158,351 14,711 7.00 Inventory 0% nov-15 Bajio

BRP Juarez 407,005 37,812 26.90 BTS 61% sep-15 Cd. Juarez
J10 214,128 19,893 9.90 Inventory 0% nov-15 Cd. Juarez

El Florido 2 304,016 28,244 15.50 Inventory 0% ene-16 Baja California
PIQSA 8 140,361 13,040 4.35 Inventory 95% apr-15 Bajio
PIQSA 9 151,125 14,040 4.68 Inventory 95% apr-15 Bajio
Total 2,782,599 258,512 132.53

(1) Investment includes proportional cost of land and infrastructure.
24

As of March 31, 2015..



Rabust pipeline - new projects under development

- As part of Vesta Vision 20/20 growth plan, the company has 7 projects already under
development that represent 42 buildings and over 7.9 million square feet in GLA

Toluca Vesta Park Il

Tlaxcala Vesta Park |

Lear Corp BTS

Tijuana Vesta Park llI

BRP Ciudad Juarez

Vesta Park Guanajuato Puerto Interior

Vesta Park San Miguel de Allende

Stant Corporation Guanajuato

Nissan DSP Phase 2

Total

Source: Management.

Note: Buildings under construction or finished that form part of the pipeline projects are included in the figures shown.

(1) USS$48.5mm have already been invested.
(2) Proiect to be developed in 3 staces.

Total
buildings

n.a.l

12

11

42

GLA
(sq.ft)

1,465,895

529,364

125,183

586,920

652,835

2,341,177

1,535,000

121,686

563,394

7,921,455

Total Investment
(USS in millions)

$22.3
$6.6
$31.9

$37.0

$6.2

$22.4

$368.0

25



FIBRAs vs. Non-FIBRAs Real Estate Companies

Non-FIBRAs Real Estate Companies

No rule on how assets must be invested.
* No rule on what is the purpose for assets.

* No rule on minimum dividends. Therefore
profits can be reinvested. This means
growth can be self-funded.

* There are taxes at the corporate level
(corporate tax). All distributions to
shareholders are post-income tax.

* Dividends are subject to the recently
introduced Mexican dividend withholding
tax.

* There is more flexibility under this
structure, but in exchange for that, fiscal
benefits are lost (which impacts some
investors more than others.

Source: UBS Initiation Report, November 2014.

70% of a FIBRA’s assets must be invested in
real estate.

All of the FIBRA’s properties must be
designed for leasing activities. These
properties may not be sold in less than four
years since acquisition / development.

FIBRAs must pay dividends at least once a
year. The minimum dividend to be
distributed is 95% of Pre-Tax income.

FIBRAs operate as a pass-through vehicle,
so as long as the aforementioned rules are
followed, there are no taxes at the
corporate level (only at the investor level,
depending on the investor’s fiscal regime).

FIBRAs dividends are not taxed (as they are
not considered corporate dividends).

26



Disclaimer

This presentation is strictly confidential, it has not been independently verified and is being furnished to you solely for your information. It may
not be reproduced or redistributed to any other person, and it may not be published, in whole or in part, for any purpose. By receiving this
presentation, you become bound by the above referred confidentiality obligation. Failure to comply with such confidentiality obligation may result
in civil, administrative or criminal liabilities. The distribution of this presentation in other jurisdictions may also be restricted by law and persons
who obtain this presentation should inform themselves about and observe any such restrictions.

This presentation does not constitute or form part of any offer for sale or solicitation of any offer to buy any securities in the United States or
elsewhere nor shall it or any part of it form the basis of or be relied on in connection with any contract or commitment to purchase shares nor
does it constitute the basis, in whole or in part, for the execution of any agreement or commitment of any kind. Specifically, this presentation does
not constitute a placement prospectus or equivalent document, and the information contained herein is in general nature, and is distributed for
information purposes only. Securities may not be offered or sold in the United States absent registration or an exemption from registration under
the US Securities Act of 1933, as amended (the “Act”). Corporacién Inmobiliaria Vesta, S.A.B. de C.V. (the “Company” or “Vesta”) has not and does
not intend to register any securities under the Act or offer any securities to the public in the United States. Any decision to purchase shares in any
offering should be made solely your analysis. Any reliance you place on publicly available information about the Vesta will be at your sole risk. In
addition, no responsibility, obligation or liability (whether direct or indirect, in contract, tort or otherwise) is or will be accepted by the Company
or any other person in relation to such information or opinions or any other matter in connection with this document or its contents or otherwise
arising in connection therewith.

This presentation includes forward-looking statements. All statements other than statements of historical fact included in this presentation,
including, without limitation, those regarding our prospective resources, contingent resources, financial position, business strategy, management
plans and objectives or future operations are forward-looking statements. These forward-looking statements involve known and unknown risks,
uncertainties and other factors, which may cause our actual resources, reserves, results, performance or achievements to be materially different
from those expressed or implied by these forward-looking statements. These forward-looking statements are based on numerous assumptions
regarding our present and future business operations and strategies and the environment in which we expect to operate in the future. Forward
looking statements speak only as of the date of this presentation and we expressly disclaim any obligation or undertaking to release any update of
or revisions to any forward looking statements in this presentation, any change in our expectations or any change in events, conditions or
circumstances on which these forward-looking statements are based.

By attending this presentation or by accepting to view any of the materials presented, you agree to be bound by the foregoing limitations. Neither

the Mexican Banking and Securities Commission (Comisidon Nacional Bancaria y de Valores) nor any other authority has approved or disapproved
the contents of this presentation, or the adequacy or truthfulness of the information contained herein.

27



INVESTOR CONTACT

Juan Sottil, CFO
T+52 55 5950-0070 ext. 133
jsottil@vesta.com.mx

Iga Wolska, IRO

T+52 55 5950-0070 ext. 124
iwolska@vesta.com.mx
Investor.relations@vesta.com.mx

www.vesta.com.mx
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